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Tue THREE PATTERNS shown above are Etruscan, Fairfax, | Matching hollow ware is also made by the Master Crafts- 
and Dolly Madison. Dolly Madison is the beautiful, new men. Be sure you have a generous showing of each of these 
Gorham pattern that has met with remarkable success. patterns for the big bride season, just ahead. 
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Latest Modes in Decorative Ornament 
Adapted to Plated Silverware 


By Ima Thompson 


hand of the style makers. Many a new design has 

achieved popularity through its use in the original 
ornamentation of plated table flatware and hollow pieces, 
and it is to this line of the silver houses that designers 
turn when inaugurating a fresh departure in flatware 
decorating and hollowware form. 

In plated hollowware the adapted Colonial, the Dutch 
types often styled after pewter patterns, the severely 
plain pieces with frosted or polished contrasted finishes 
and the modernistic mode, are at their best. 

New variations this spring show in plated silverware 
designs particularly good examples in the use of ex- 
tremely narrow borders, in 


Hy ans in plated silverware, is a field ready to the 


chief demand of all the year’s style trends from those of 
the interior decorator to the rules laid by the French 
couturier. 


FTER the greens and yellows, the reds, blues and 
purples come in order of popularity. The reds are 
either on the Indian red order, brick-tones matched by 
jasper and carnelian, or they are the most brilliant ver- 
million. For the blues there are shades ranging from 
robin’s-egg to ultramarine. Delft blue is used to blend 
with Dutch plates and pewter. 
These colors, when they are used as inlays, run in thin 
lines to make a wall-of-Troy border around the top of 
hollow pieces and for the 





raised silhouettes, in en- 
gine-turned details, fluted 
and grooved patterns, mar- 
telé, inlaid plaques and 
carved caps for the handle 
tips. 


ARKED innovations 

have appeared in 
the use of colored enamels 
and colored composition for 
flatware handles, the base 
and handles on hollow pieces 
and for inlaying in borders 
and modernistic patterns. 
The new greens and yellows, 
those same tones which have 
become leaders of the cos- 
tume fashion mode, are here 
Seen in all their glory. 
They are the first tones to 
blend with the flower decora- 
tions of the informal lunch, 
the decorations of the break- 
fast nook and with the most 








decoration of the bases. The 
same pattern will be traced 
on the matching flatware in 
an outline for the handles 
of spoons, knives and forks, 
while for candlesticks and 
the stems of tall compote 
dishes the color will either 
form borders or run in an 
upright line to emphasize 
the contour of the piece. 

A particularly attractive 
border showing a restrained 
use of this color theme is 
one that follows a wall-of- 
Troy line with the intersec- 
tions inlaid with the colored 
enamel. 


ITHOUT the color 

motif, this same mod- 
eled line is used with a 
frosted finish for the spac- 
ings and a polished surface 
for the center of the design. 
Another border showing 








formal satin evening gowns 
as well. They repeat the 
color note and thus meet the 


Cone shapes in this modernistic silver plate are used to 
makes a vase, candlestick, bowl and casters 


this contrasted surface fin- 
ish has a double rope pat- 
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tern, highly polished, and a raised band of the silver 
surface in platinum finish. 

When flowers and leaf forms are used on the new plated 
ware, these details are extremely small. Tiny wreaths 
make very pretty borders and give an effective touch to 
a whole line of new plated ware just recently put out by 
a leading house. The pattern shows a conventionalized 
four-petalled flower with a braided stem. 


OR the raised silhouettes, the plated ware takes pic- 
ture motifs in bordered medallions or a strap-work 
pattern with a flat finish and no border. These designs 
are quite new and they offer suggestions for many a new 
arrangement in the light and shade of the flatware surface 
and the raised medallion. 
Engine-turning is now 4 
seen on both hollow plated 
ware and on the flat pieces 
in all-over patterns incased 
in incised lines and finishes 
with an outer border of the 
plain polished silver. Chas- 
ing, engraving and etching 
are all used on these new 
pieces to bring varying 
effects to the finish of the 
new plated ware. Patterns 
have been taken for these 
simulated manipula- 
tions from the best of the 
French decorators’ art. They bk. 
follow Empire patterns, 
they adapt to their use details from the art of the de- 
signers for the Louies, and they use most cleverly the 
suggestions they find in the inspiring designs of the old 
Italian silversmiths. 

The fluted and grooved patterns, used separately or 
combined to give light and shade to the designs, come 
almost entirely under the head of modernistic patterns. 
The fluted lines are used for the handles of the flatware, 
for the complete coverings of the outer surface of hollow 
pieces, and as upright lines on the long stemmed dishes 
and the candlesticks. 

Grooved patterns appear as borders in triple bands of 
varying widths, as all-over patterns after the manner of 
engine-turning, but with more plain surface in proportion 
to the number of lines and as smooth-polished inlaid 
plaques on gray finished plated ware. 

Hand hammering is copied for the entire covering of a 
surface, for the center of a design or for:the bordering 
edge. It is blended with plain frosted surface or bound 
around with an incised line. Inlaid plaques are seen as 
spacings for the monogram or as complete pattern details 
and carved caps for the handles on flatware, complete 
carvings for the handles and bases and the top flutings on 
hollow pieces and candlesticks are carved in ornamental, 
acanthus leaves, bands of Grecian patterns, clusters of 
fruit and elaborate intertwinings of ribbons and cords to 
make strapwork patterns in highly raised figures. 

Plated ware has a special place in the well-appointed 
household of today, and it is this special feature which 
has been first considered in the designing of these new 
plated ware lines. Plated ware either supplements the 
finest sterling silver service or it makes the complete ser- 
vice itself. If the first is the case, then the plated ware is 
intended for informal use at breakfast or lunch and its 
place is to be particularly attractive and pleasing. 

As a complete silver service, plated ware must be less 
casual in its designing, and this demand upon it is met 
by its makers this spring, with exceedingly handsome 
lines, filled out from the most formal center pieces and 
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Silverplate Showing Period 
Remember the dates—May 17-25—and 


prepare now to cooperate in calling public 
attention to the many gifts of fine silver- 
plate suitable for gift-demanding occasions. 
Plan now to exhibit silverplate in your 
show windows and feature it in your ad- 
vertising. Coming on the eve of the grad- 
uation and wedding season this drive will 
help to sell more silverware. Do your part. 
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candelabra to the smallest individual nut and bonbon 
dishes, in the engraved patterns previously described. 

Color is used on what are called the “small” sets, those 
services intended particularly for breakfast and luncheon 
use. It will be chosen by the wise hostess to blend with 
her breakfast nook or with the color scheme of her dining 
room. It will include all the extra pieces, such as fruit 
bowls and useful small trays and dishes for the breakfast 
table and those useful extra pieces for the luncheon table 
which bring delight to the heart of the thoughtful hostess, 

A complete set of the new plated ware ordered very re- 
cently for a new country house is in a dull gray finish and 
a modernistic pattern. There are branched candlesticks, 
a huge bow! on a low broad base for a centerpiece, corner 

dishes in square contours, 

‘4 bowls for compotes, bonbons 

and biscuits, and a double 
bowl for cheese. 

Besides the dining ser- 
vice, plated ware appears 
about the house in many 
forms. It is made up now 
in ornamental bowls and 
vases for the music room 
and library, it appears as 
desk sets inlaid with color, 
and in the boudoir it makes 
the toiletware and the extra 
pieces for desk and _ table. 
) Things for the smoker in 

plated ware are shown in 
modernistic patterns, one 
which is built up in tiers is square in contour and rounded 
in raised ridges for the design. It follows with curious 
exactness the lines of an Aztec temple. There is an auto- 
matic lighter, an ash tray and a matching bud-vase in one 
set built up in these round finished tiers of silver. An- 
other is outlined in black enamel but keeps to this pyramid 
form with the flattened top, after the form of the Mexican 
stone-work. 

Forms, decorations, styles and pieces are endless in 
their new variety this spring, for plated ware has been 
given a distinct identity with its new designing and clever 
manipulation. 








ITH the “Sterling Silver Showing” now well under 

way and with every indication pointing to a suc- 
cessful campaign, which will mean the sale of more ster- 
ling ware, it is time for the retail jewelers to be making 
plans to participate in the “Silverplate Showing,” which 
starts May 17 and continues to May 25. Manufacturers 
are furnishing special window displays and effort will be 
made to also make this campaign equally successful. 

Campaigns of this kind can succeed only through the 
hearty cooperation of the retail jewelers themselves, who 
are the points of contact with the public at large and 
upon whom must fall the work of directing public atten- 
tion to such drives. This can best be done by special win- 
dow displays, by appropriate advertising and by calling 
the attention of customers who visit the stores to the fact 
that a special effort is being made to interest the public. 

The graduation and wedding season is just around the 
corner and now is an excellent time to center attention to 
the many gifts in plated ware that the jeweler has to 
offer for such occasions. Jewelers should lose no oppor- 
tunity to take advantage of this drive to sell more silver- 
plate. 

Back of the success of this campaign stands the retail 
jeweler and to his efforts aided by the splendid coopera- 
tion of the manufacturers and wholesalers will go the 
credit for the awakening of public interest in the drive. 
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Observing = RS A long 
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Mother's Day ifth -—Avenue 


By Isabelle M. Archer 






























ITH the growing importance of 
Wr wiotrers Day, jewels for the matron 
have gained, too, as a spe- 
cialized jewelry type. Among 
a great many pieces, it was 
discovered that beside the 
old favorites, amethysts, , 
topazes and pearls, the 
up-to-date matron also 
advocates modernistic 
patterns and the new 


tration. They are composed of slender ovals 
of the turquoise, standing high above frames 
of gold and alternating with gold plates 
which are inlaid with odd-shaped pieces of 
the turquoise. For the silver filigree jewels, 
there were a pair of earrings and a blending 
finger-ring. The earrings had the turquoise 
in button shapes for the ear-stud and the 
gem-cuttings in such large pendant drop. A pearl was set at 
stones as black opals, a ? the center of the earring pendant 
sapphires and jade. A ° fa a ee and at either side of the turquoise 


brooch for a mother who in the finger-ring. 
has “gone modern” is 
shown in the accompanying 
illustration. This jewel has a 
large rectangle of faceted peridots 
backed on either end with hinged sections 
of platinum mounted diamonds and yellow 
topazes. 








MART matrons are wear- 
ing what they call the new 
. ar three-quarter bracelets—not 
ae x, ° F because of their diminished 
: ; size, but because they are 
worn three-quarters of the 
way down one’s arm, instead 
of fully covering the wrist. 
Bracelets worn thus, high on 
the forearm, do much to call at- 
tention to the graceful curves that 
lead from hand to elbow. Women 
who have pretty arms are not wearing any 
less bracelets than they used to—but they are 
pushing them up off their wrists. 


































OR a very old lady who still favors pearls, 

there was designed and constructed to spe- 
cial order a pair of becoming earrings. These, 
with their large pearls for the ear-stud and 
a swinging group of three strands of 
pendant pearls hanging below, were 
given to this mother to fill out her col- 
lection of pearl jewels. She already 
owns a beautiful short string of 
pearls and a wristwatch with a 
latticework of pearls for its brace- 
let and a platinum case, bordered 
at the ends and on either side of a 
long, narrow, oval face with clus- 
ters of tiny pearls. 


CERTAIN society matron is easily 

e identified in any gathering by her 
two well-known bands of diamonds, worn 
in this manner. Both bracelets measure 
off three inches of diamonds on each fore- 
arm, whenever she is seen in an evening 
gown. Similar bracelets, in pairs, and 
made of sapphires for afternoon, or of egg- 
shell enamel for morning and sports oc- 
casions, accompany every costume she wears. 
Whether with long sleeves, or no sleeves at 
all, both bracelets are always adjusted 
to the smart three-quarter position. 
Wide bands of this type are especially 
fashionable just now. Whether of 
metal or precious stones, they are 
simple in design, and are prefer- 
erable when worn in pairs. 








CLOCK for the desk in mother’s 
7, was the thoughtful gift 
brought to a smartly dressed matron by 
her visiting daughter on Mother’s Day. This 
little clock had a fitted velvet case which could be used for 
traveling. The clock is a square frame of mauve colored 
enamel with the silver face and mauve enameled hands. 
This idea of giving utility pieces and objects to be used 
in a mother’s room was repeated in another case 
where a set for the dressing table was filled out 

by the sons and daughters with a tall narrow bud 
vase, a pair of matching perfume bottles, a tricky 


little atomizer and a dainty tray. S UBTLE color effects are 


conveyed in the newest 
jewelry designs that carry 
out an even more subtle 
plan. Regimental colors, the 
colors of school, college or 
university, or even those of 
one’s husband’s club form the 
Y motif for some of the creations of 
the modern artist-jeweler. 


OSTUME jewels in all forms are here to 

stay, and far be it from the modish matron 
to ignore this excellent jewelry style. Turquoise 
set in gold and jewels of filigree silver work, after 
the Italian masters, mounted with turquoise and 
pearls, have been seen lately on the Avenue. The ‘ 
first set was composed of a pair of bracelets anda N@ 
matching choker necklace. These are shown in the illus- 











42 





Tre JEWELERS? CancuLar 


with which are consolidated 
AMERICAN HOROLOGICAL JOURNAL 
THE JEWELERS’ WEEKLY w THE JEWELERS’ REVIEW 

ee — —) 

Published every Thursday by 
JEWELERS’ PUBLISHING CORPORATION 

A. C. PEARSON 
President 

H. A. Ropertson 

Vice-Pres. 


W. H. Vatrar 
Secretary 











WwW 


T. Epcar WILtson 
Vice-Pres. 


J. R. Cooper 
Treasurer 
239 WEST 39trH STREET 
NEW YORK CITY 


Telephone Cable Address 
PENNSYLVANIA 4291] JewLark New York 
Branch Offices 

PROVIDENCE 
New Industrial Trust Building 
CHICAGO 
Room 1104, Heyworth Building, 29 E. Madison St. 








BOSTON 
80 Federal St. 








VoL. 98 May 9, 1929 No. 14 








Subscriptions in United States and Mexico - $4.00 
Dominion of Canada 5.00 
Other Countries of Postal Union - - - - 7.00 
Single Copies - ------++--.- 20 




















| The Recognized Authority of the Trade 








Strong Support Given by Trade to Sterling 
Silver Drive, May 3 to 11 


HE reports published in the current and last 
dh issues of THE JEWELERS’ CIRCULAR showing how 

the retail jewelers of the country are tieing up 
with the drive to make the public “‘sterling conscious,” 
indicate an unusual interest in this sterling silver 
showing by the trade in general; although the time 
set for this (May 3-11) has not yet expired and, as 
we say at election time, “returns are not all in,” 
there is sufficient evidence at hand to indicate that 
the movement received cooperation on all sides not 
only from the manufacturers and retailers, but from 
the organizations, the trade press and the trade lead- 
ers generally. 

How much the public has been impressed by the 
movement, it is too early to determine, but there can 
be no doubt that the excellent publicity that accom- 
panied it, particularly the fine and special articles re- 
leased to the papers and magazines by the National 
Jewelers’ Publicity Association and the unusually fine 
displays of silverware and excellent advertising, did 
bring the question of the importance of possessing 
sterling to the buyer to a greater degree than ever 
before; and all this was supplemented and strength- 
ened by the booklets, pamphlets and window cards 
distributed by the manufacturer and retailer. 

How the public interest that has been stimulated 
can and will be translated into sales of silver by the 
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retailer, will not be known for some time because 
much of the work done and seed sown will have its 
effect not only in sales during the present week but 
also during the next month, in the way of gradua- 
tion and wedding presents. Whatever the result may 
be, it cannot be said, this year, that either the retail 
jeweler or silversmith was asleep. Both have done 
their share to stress the desirability of purchasing 
sterling and in educating the public to the beauty of 
these wares. 





“The Wholesaler of Tomorrow” 


PROMINENT speaker at a convention during 
A the past week, discussing the subject of “the 

wholesale jeweler of tomorrow,” said, face- 
tiously, that he supposed some of his audience thought 
he had selected a dead subject on the thought that 
“there won’t be any wholesale jeweler of tomorrow.” 
This, he denied emphatically and properly because, 
as he pointed out, the function of the wholesaler is as 
important to the success and continuation of the 
jewelry business as is that of the manufacturer or 
retailer, and it will have to be performed if the in- 
dustry is to continue. Whether some of these func- 
tions are taken over by the manufacturer, on one 
side, or a group of retailers on the other, does not 
affect the ultimate destiny of the wholesaler, even 
though it may curtail his numbers. He must and will 
be with us. As the speaker well pointed out, the 
wholesaler of tomorrow will be a reflection of the 
needs of the retailer of tomorrow, and, as he well 
said, he may be the salvation of that retailer in meet- 
ing the contingencies of business that will arise and 
develop. 

We can never lose sight of the fact that there is 
one function that the wholesaler alone performs (and 
this is particularly true of the wholesaler in the 
jewelry trade) that cannot be performed by manu- 
facturers, importers or any trade associations or 
groups: that is, the constant establishment of the re- 
tail merchant in business throughout the industry. 
It has often been stated (and we have no reason to 
doubt the accuracy of the figures though we have 
never collected the statistics ourselves) that over 90 
per cent of the men who have started in the jewelry 
business in the past have developed from clerks or 
other employes into merchants through the direct 
or indirect assistance of the wholesaler. It is the 
wholesaler that makes it possible for the man of 
ability with little or no capital to start in business 
for himself, for it is only the wholesaler who can sup- 
ply him with the various lines of merchandise needed 
in the small quantities required, and give him the 
credit necessary to take the first step in opening a 
store. Should the wholesaler in the jewelry business 
die out completely, the number of retail jewelers 
would constantly decrease as the older men died and 
the incompetents were wiped out. In effect, this 
would mean elimination of the small retail jewelry 
merchant throughout the land. 

Jokers and pessimists to the contrary, there will be 
a wholesaler of tomorrow, and though he may differ 
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in his method from the wholesaler of today, he will 
not differ in his function as an important agency in 
the distribution of jewelry products from the factory 
to the consumer. 





Why the Chain Store Questionnaire to 
Wholesalers Missed Fire 


ORD from Washington last week was to the 
W effect the Federal Trade Commission is be- 
ing hampered in its investigation of chain 
store business, called for by the Senate, because of 
the failure of wholesalers 
to respond to the ques- 
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The International Jewelry Conference 


HERE is some but not sufficient interest among 
[Tite jewelers of this country in the second Inter- 
national Jewelers’ Conference, which is to be 
held at The Hague on May 27 and 28. While a few 
of our more progressive manufacturers and retailers 
know of the meeting of this gathering of their fellow 
craftsmen throughout the world, by far the greater 
number of jewelers know nothing about it and have 
taken no steps, as far as we know, to be represented. 
It was originally intended to hold this international 
conference at London, but on later consideration it 
was decided that it would 

be more convenient to all 





tionnaire which was sent 
to them. The wholesal- 
ers were brought into 
the investigation, the 
Commission says,  be- 
cause of the importance 
of the inquiry from their 
standpoint. 

A few hundred whole- 
salers have furnished 
full and adequate 
answers, according to 
the Commission, but no 
replies have been re- 
ceived from the bulk of 
the trade. The Commis- 
sion is following up this 
schedule and still hopes 
that it will obtain satis- 
factory cooperation from 
the wholesalers. The 
impression prevails, 
however, that to obtain 


a big success. 





Silver Plate Showing 


EWELERS in all parts of the 

country are urged to cooperate 
in the Silver Plate Showing May 
17-25. Now is the time to arrange 
for special window displays and 
special advertising. Manufacturers 
and wholesalers are ready to lend 
their aid and retailers should do all 
in their power to make the campaign 


the delegates, from the 
standpoint of travel, to 
hold it at The Hague, 
and this proved to be in 
accord with the ideas of 
the English delegates as 
well. So it is at the 
Dutch capital that the 
conferees will discuss 
and act upon the various 
matters that affect the 
jewelry business that 
will form the basis of 
work of the Third An- 
nual Jewelry Congress 
to be held in London in 
1930. ‘ 
According to the pro- 
gram, the matters which 
will be acted upon at The 
Hague will have a dis- 
tinct interest to the 
American jeweler—man- 








ready response from 
them, the Commission 
will have to revamp and abbreviate its questionnaire. 

At the time this schedule was issued last February 
it was expected that wholesalers generally would 
ignore it because of the intimate character of the in- 
formation sought by the Commission. The same ob- 
jection was made to the Commission’s first question- 
naire in the resale price maintenance investigation. 
Little usable information was obtained on the first 
call. Another questionnaire was prepared by the 
Commission that proved to be much more productive 
because no attempt was made to uncover private 
business affairs. 

The wholesaler, particularly the wholesale jeweler, 
should have an opportunity to give his experience in 
relation to the effect the chain store has upon his 
business. It is hoped that a new questionnaire will 
be sent out that will give him an opportunity to do 
so without embarrassment. 








Drawback allowance has been granted by the Bureau 
of Customs, Washington, D. C., on eight-day watches 
manufactured for export by the Jaeger Watch Co., New 
York city, with the use of imported parts. The allow- 
ance amounts to duty paid on the imported parts less 1 
per cent and is effective as of Nov. 22, 1928. 


ufacturers, importers 
and retailers alike—for 
while it is true that there are a number of topics of 
more interest to the European jeweler than to the 
American, there are still others that are as of vital im- 
portance to the members of the trade here as they are 
to those in any other part of the world. Among these 
are the subjects relating to the denomination and nom- 
enclature of some precious and semi-precious stones; 
the fixing of uniform tolerance in the standards of 14 
and 18 karat gold; the proper definition of “gold- 
filled,” and the recommendations as to legislation that 
will carry these into effect; a discussion of the stand- 
ards for silver and the tolerance to be accepted in the 
standard of sterling fineness as well as that of silver 
of 835/1000ths fine, and last but not least, the alter- 
ation of the resolution passed at the last congress 
concerning the standards for platinum. American 
jewelers will also be more or less interested in the 
discussion of the provisional report of the insurance 
committee adopted at the last congress; the discus- 
sion as to the position of brokers in the jewelry trade 
and the question of the international recognition of 
hallmarks. 

._ While it is true that American jewelers in the past 

(Continued on page 71) 
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A view of the State Dining Room in the White House 





Lhe UW hite House Silver 


First Lady of the Land Now Has Adequate Service for State Occasions 


By Pauline Fergusson 


y) (w HOOVER has lately become a subject for 
unique congratulation. She is the first Presi- 
dent’s wife in several terms to take over the 

White House when its supply of silverware has been ade- 

quate. ° 
Usually, a “First Lady” gets her first chill of dismay 

at the size and peculiarities of her job when she looks 

in the White House silver chests. So, that it what they 
expect her to use in entertaining 80 or 90 persons at the 
big State dinners, is it? That miserable outfit! Of 
course, those Monroe candelabra are divine, but the flat- 
ware! Well, there is certainly no doubt but that some of 
the forks will have to be washed between courses in the 

pantry! Such must have been the thoughts of many a 

newly inaugurated White House Hostess in the past. 

For the depletion of silverware in the Executive Man- 
sion appears to be a chronic complaint. It occurs, it seems, 
not so much through the Government’s stinginess in these 
matters as through the American souvenir-collecting ad- 
diction which goes on quite unabashed even in the State 
Dining Room. During the big winter receptions, the Na- 
tional Jewelers Publicity Association reports, there is a 
steady loss of spoons and forks with their finely engraved 
“President’s House.” 

The Wilsons managed to struggle along with a scanty 
and rather battered supply of White House silver only be- 
cause the war rescued them from the perils of huge State 
dinners and receptions. The Hardings solved the problem 
by gathering all the odds and ends of silver in the place in 
one lot and having it all heavily gold plated. Then came 
the Coolidges, who, finding the gold plated service rather 





oppressive for their simple New England tastes, raised 
the question of a new silver purchase. 

Not until the White House was remodeled and to some 
extent refurnished in 1927, however, was the purchase 
made. At this time there was much talk of securing Amer- 
ican Colonial furniture for the entire house, and requests 
were broadcast throughout the country for gifts of au- 
thentic Colonial pieces, truly appropriate for such a set- 
ting. And naturally it was considered desirable to have 
the new silver of American Colonial design. 

To secure an entire dinner service of antique Colonial 
silver for the White House, of course, would be out of the 
question, and furthermore it would not be suitable to mod- 
ern needs. But fortunately American silver manufac- 
turers were beginning to produce American Colonial de- 
signs. The one finally selected for the White House is 
known as the “Minuet” pattern, having all the exquisite 
simplicity of that dance as well as its stateliness and 
grace. 


HE basis of this design is the scrolled pediment, so 

characteristic of American Colonial architecture and 
furniture, which is seen again and again topping Colonial 
doorways and fireplaces and secretaries and highboys. If 
you know George L. Ferris’ painting, ‘““The Minuet,” that 
hangs in Independence Hall, Philadelphia, you will recall 
the lovely wreathed Colonial doorway with its scrolled 
pediment cap rising like a benediction behind and above 
the dancers. Hence, nothing could be more appropriate 
for the American President’s table than silver of this 
scrolled pediment motif which runs like a single chord 
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through nearly all American Colonial decorative art. In 
addition to this new dinner flatware, the Coolidges also 
bought some American Colonial candelabras, so that, with 
other odd pieces from early administrations, there is now 
sufficient silver in the White House chests to give the 
State Dining table a complete American Colonial setting. 

This setting of the White House table is usually a mat- 
ter of intense concern and interest to an incoming Presi- 
dent’s wife. Later on, she may come to regard it casually, 
but in the beginning, when she is first acquainted with the 
perquisites at her disposal, it is a serious problem. So 
much depends not on her own personal preferences but 
upon those of her predecessors. 


IRST of all, there is the beautiful State Dining Room 

itself—an inspiration to any woman with even the 
slightest artistic sense—with its perfect proportions, its 
smooth walnut paneling, its great silver chandelier and 
wall sconces, its fireplace and carved mantel at one side and 
its Flemish tapestries of the 16th century at the other. 

In the center stands the splendid mahogany table which 
can be changed into different shapes and sizes by the sub- 
stitution of different tops, and which, in the shape of a 
horseshoe or crescent, permits the seating of over 80 per- 
sons. Linen cloths are used on this historic table, and all 
the blissful profusion of flowers produced by the Govern- 
ment gardens and greenhouses are at its daily command. 

“On this table,” wrote Mrs. Taft in her Memoirs, “I 
used the massive silver-gilt ornaments which President 
Monroe imported from France. These table orna- 
ments remind one of the Cellini period when silversmiths 
vied with each other in elaborations. Based on oblong 
plate glass mirrors, each about three feet in length, they 
stretch down the middle of the table, end to end, a perfect 
riot of festooned railing and graceful figures upholding 
crystal vases. Then there are large gilded candelabras, 
center vases and fruit dishes to match. The White House 
silver is all very fine and there are quantities of it. 

“When I went to live in the White House I found, much 
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to my surprise, that this silver had always been kept in a 
rather haphazard fashion in chests, or boxes, in the store- 
room,” Mrs. Taft explained, and she decided that some- 
thing should be done about it. So she had a whole silver 
closet built in adjacent to the Custodian’s headquarters, 
with regular vault doors and combination locks. It was 
divided into several compartments, “with velvet-lined trays 
within drawers for flat silver and a special receptable for 
each important article.” 

Prior to the Tafts, the handling of all the big State din- 
ners and receptions at the White House had been done by 
outside caterers, but Mrs. Taft’s housewifely genius led 
her to dispense with these costly and wasteful arrange- 
ments. Employing a housekeeper, she set out to prove to 
the great benefit of her successors that all of these affairs 
could be much more competently negotiated by the White 
House kitchens and staff. And the Tafts were noted for 
the abundance of their hospitality, too. 

However, one thing was vastly in favor of the new meth- 
od. The dinners served were not simpler and shorter than 
those served in former administrations. During the ten- 
ancy of the Grants, for instance, when the White House 
table was under the charge of an Italian steward named 
Melah, the dinners consisted of 29 courses. Melah com- 
plained long and bitterly of the lack of silver with which 
to serve them. In those days the array of forks was im- 
pressive beside each person’s plate. 


UTSIDE catering and frequently outside equipment 

were used for the many decorative dinners given by 
the Roosevelts. One account of the period describes the 
State Dining Table as “treated artistically in red, green 
and white, a combination of colors which accords well with 
the decorations of the room.” At that time the hangings 
were red. “In the center an enormous silver bowl held a 
towering mound of crimson roses. . . . Nearer the plate 
line six branching candelabra capped in silver and crim- 
son rose on either side above spreading punches of white 
carnations.” 
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Breakfast coffee service used in the White House 
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How to Feature Plated Ware 


By A. E. E. 


take as his keynote, “quality.” The wise jeweler may 
do this because he will not offer plate that will not 
give satisfactory service and wear. It would be suicidal 
to handle plated ware that will not stand up in actual use. 

Plated silver may be offered the public regardless of 
class distinctions. It is priced within the reach of every 
home. It may be more promiscuously advertised with suc- 
cess than sterling for that reason, because the price of 
the latter restricts its purchase to the wealthier classes 
alone. 

The jewelry store is regarded by the public as an estab- 
lishment where quality reigns. This gives the jeweler an 
advantage in selling standard plated ware that he often 
overlooks, but that he should take advantage of at all 
times. But to do this to his profit he should be willing to 
give more attention to giving more and better service to 
his customers. 

While silver plate is an all-year selling commodity, there 
are many periods, anniversaries and events that bring 
silver to the thoughts of a great many people. These 
should be turned into selling events, because it is easier to 
interest people in something they are already thinking 
about. Weddings and anniversaries, birthdays, gradua- 


& merchandising silver plate the jeweler may well 


tions and Christmas are events of major importance in 
selling silver plated ware, and at these times the jeweler 
should increase his efforts to secure a greater turnover of 
silver. ; 


Silver is an article of utility and service, first of all, and 
that point should be dinged into the ears of the public 
incessantly. It is a necessity in the home, and many ar- 
ticles for personal use and adornment may be found in 
silver. 


O overcome the handicap of a multiplicity of patterns 

the jeweler should select standard patterns for stock, 
but at the same time he will be wise to have samples of 
other patterns to show his customers if they are asked for, 
or it.seems necessary in order to secure their interest. 
The jeweler should make it a point to know where he can 
get every pattern, and how soon an order can be completed. 
He should consider it a privilege to act for the customer 
in securing what is wanted, and not take the stand that it 
is an expense to do so. The customer is the boss of the 
store, at least in so far as she has the “say” as to what she 
will buy, and as to what she will not buy. 

Demonstrations are always a successful method of se- 
curing more business. A Los Angeles jeweler found it 
practical to give demonstrations of silverware. A series 
of tables were set for luncheon, dinner, breakfast and for 
entertaining company. Formal settings were shown as 
well as family settings. This done, the women of Los 
Angeles were given a special invitation to attend the dem- 
onstration. A salesman, or someone posted in good usage 
in entertaining, should have charge of the exhibits in or- 
der that the finer points of etiquette may be pointed out. 








Make your show window hustle hard and talk convincingly for you 
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Here are some more display ideas offered to retailers by progressive silver manufacturers 


One of the newspaper advertisements appearing during 
the period of the demonstration read: “The Success of 
the Party—To contribute to the success of the dinner 
party, or of any entertaining function, the hostess must 
have at her hand the correct silver for an effective setting 
of the table. 

“Housewives who contemplate entertaining will find 
many helpful party suggestions in the demonstration at 
our store. The very newest patterns in silverware are 
shown in these exhibits. 

“Come in and see our special display of tables, showing 
many novel ideas for your springtide entertaining.” 

This feature may well be made a part of an exhibit of 
silver in its entirety. 


HE “chest of silver” has many advantages because of 

the special appeal it has to many customers. It is an 
actual fact that many homes have no adequate place in 
which silverware may be kept in good condition. The in- 
clusion of the chest in order to promote the sale of larger 
sets of flatware has many advantages. On the other hand, 
the idea of “building up a set” has an appeal to other 
classes of customers, and both should be used as a means 
of getting the business. 

The advertising campaigns of manufacturers of plated 
ware should be kept in view, and the jeweler should hearti- 
ly cooperate with them in getting more business. With 
advertising that appeals to the public in the national maga- 
zines, the jeweler should see that his windows display the 
goods. There are many ways to tie-up with this advertis- 
ing profitably. The advertisements from the magazines 
may be cut out and neatly mounted on window cards, and 
even where window cards are supplied by the manufac- 
turers, the cut-out advertisements may be included to 
visualize the tie-up. Good use may be made of the window 
display suggestions offered by manufacturers. 

The proper use of advertising matter supplied by manu- 
facturers of silver plate will bring the jeweler consider- 


able business. The appearance of these advertisements 
in the window indicates that the store handles the mer- 
chandise advertised, but it does more than that, for it, to 
all intents and purposes, invites the public to come into the 
store and inspect the goods. The wider the cooperation 
between jeweler and manufacturer, the narrower will be- 
come the featuring of standard lines in department stores, 
hardware stores and others. 

Silverware clubs are another method used by some jewel- 
ers to sell quantity as well as quality. This is a credit 
method of selling and must be carefully handled. The idea 
is that the customer pay a specified sum each week until 
the set of silver is paid for. The small payments appeal 
to a certain class of customers, and when they are worthy 
of credit the jeweler benefits by the larger number of 
sales. 


EWELERS who have tried the idea of starting the 
, i customer “collecting” silver for the home find it a won- 
derful stimulant in selling plated ware. The customer is 
started off with a few pieces, with the thought very promi- 
nently put forward that the set is to be completed in in- 
stalments. Once a woman has started to complete a set 
she becomes determined to do so. A Canadian jeweler 
used this idea successfully, as the following announcement 
plainly shows: 

“You can, starting with just as few pieces as you like, 
gradually build up a complete service. Many hundreds of 
our customers have cabinets in different stages of com- 
pletion, adding a few pieces occasionally or receiving them 
as gifts from friends who are only too pleased to have this 
solution to one of their gift problems.” 

Once the jeweler settles the customer on a certain pat- 
tern it is almost certain that she will come to him for a 
completion of her needs. 

The jeweler who does not follow up the wedding gift by 
appealing to the newly wedded couple to complete sets and 

(Continued on page 48) 





Cooperation means strength and success. 


Take advantage of dealer helps 














services received as gifts, is losing an opportunity of be- 
ing of service, as well of profit for himself. 

Every sale of a piece of silver should give the jeweler a 
lead to further sales. The appeal to fill in with the same 
pattern is a strong one that few customers can resist, if it 
is persistently presented. Direct mail offerings of this 
nature will result in additional business. 
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items.. The leaders are advertised in newspapers and the 
sales bring many people to the store who would otherwise 
never darken the door. As the items are sold at a small 
profit, and many are sold of each item, the sales are profit- 
able in themselves. 

This offering of leaders is quite suitable for the types of 
stores making price a leading question, but would hardly 
be as profitable for the conservative jeweler, who is trying 

to build up prestige in his community. 





NE feature of silver plate selling 
O should include the seasonableness 


The occasional use of a leader might 





of the moment. In one window dis- 
play seen that attracted a great deal 
of attention a window card read: 


Suggestions in Silver for Serving and 
Eating Warm Weather Delicacies 


Salad spoons, olive spoons, butter 
picks, relish forks, ice tongs and simi- 
lar merchandise were displayed. On 
each a little card gave its use. In the 
same display other hot weather goods 
were included, such as vacuum bottles, 
cut-glass water pitcher and glasses, 
etc. These additional articles empha- 
sized the seasonableness of the silver 
offering. 

Another silverware window fea- 
lar merchandise were displayed. On p 
The display was built on three steps. ( 





Charming Sets ~ | 
of genuine INLAID Plate XA 


f Delivered for small initial and tow payments 


work out well, but their continuous 
use would probably not. 

The jeweler who can display his sil- 
ver in a special room equipped and 
decorated for the purpose will find it 
advisable to install it. This feature 
of selling will add to his prestige as 
a quality merchant. 

A jeweler advertises such a room in 
the following words: 

“Our silver room is ready. The 
opening of a room devoted to the 
showing of fine silver gratifies a wish 
we have had for years. With its soft 
lights and restful tones, it provides 
a quiet place for our customers to ex- 
amine our enlarged showing of silver 
and silverware with perfect surround- 
ings. With all the varieties of silver 
collected in one room and in adjacent 
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SOLID SILVER 








At each end of the higher step beauti- 
ful silver candelabra were placed. 
Around these a gauzy material was eG 








THIS SPECIAL CLUB PLAN OFFER 
ALSO INCLUDES ALL PATTERNS 
OF COMMUNITY PLATE 





i cases, it affords an opportunity to see, 
side by side, the articles which will 
grace your table and, in that way, 





draped and allowed to flow down over 
the lower steps, forming a nesting 
place for other beautiful pieces. Crim- 





K. FALKENBERG 


better judge their appearance. We 
are showing special values in sterling, 
silver plate and plated manicure sets.” 
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son roses were shown in bud vases, 
red candles in candlesticks, while sev- 
eral electric candles shed a soft glow 
over the entire display. 

By a campaign of education the jeweler can increase 
sales. One jeweler secured permission to talk to a domes- 
tic science class on silver and got thirteen orders directly 
from the lecture. He found that a surprising lack of 
knowledge existed as to the proper silver to use for even 
ordinary occasions. 

Jewelers who have an established prestige should utilize 
it to the fullest extent. The capitalizing of the name of 
the firm is worth while. While we do not think it advis- 
able to be as blunt as one jeweler was, we do advocate the 
use of the idea. He advertised in the daily newspaper in 
these words: 

“You can buy silver plate at the same standard price in 
nearly any jewelry store, but you cannot have it packed 
in a dainty Ellis box, delivered by an Ellis driver, unless 
you buy it at the Ellis Store. Many people think it worth- 
while to take that into consideration. Do you? Your out- 
of-town friends will appreciate in a great degree your gift, 
if sent through the Ellis Mail Order Department.” 


HE idea of offering leaders in silverware occasionally, 
or even weekly, has been found profitable by some 
classes of jewelers. The items chosen for these leaders 
are usually of the lesser values, such as baby cups, salt and 
pepper shakers, scissors, jam jars, bud vases, and similar 


How Falkenberg, Walla Walla, Wash., 
sells on the club plan 


The jeweler too often considers his 
silver department as a whole and for- 
gets that the customer is interested 
in certain items of his stock. His advertisements are 
usually of a general tone, when it will pay him much more 
to be specific. By featuring a single item, or a line for a 
single purpose, he concentrates attention on the offering. 
One jeweler successfully advertised silver plated articles 
for men, including cigarette lighters, cases, belt buckles 
and chains, flasks, and other articles a man uses personally. 
Others find it profitable to advertise silver for the baby in 
special advertisements. There are many similar ways to 
present a line for some particular class or purpose. 


wa COMMON objection to silver in the public mind is 
e its tendency to tarnish. It would seem to be a wise 
thing to educate the public on how to take care of their 
silver. The easiest methods of cleaning should be sug- 
gested when a sale is made. The easier it is made for peo- 
ple to look after their own silver, with the least effort, the 
better it will be for the future of silver sales. In this con- 
nection it will pay the jeweler to handle a silver polish of 
the highest grade at little or no profit. It will keep him 
out of many difficulties. 

Silver plated ware is a commodity for universal use in 
the home. By merchandising it for its uses, as well as for 
its quality and its artistic appearance, the people will 
learn to regard it as a necessity. 
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¢ HE emerald and diamond vogue 
brooches and bracelets has made the colored gem 
very popular this season and enhanced its commer- 
cial value substantially. The market is by no means over- 


burdened with fine quality emeralds 
and the demand for them for use in the 
newest jewelry pieces makes their ac- 
quisition a fairly costly business. Some 
remarkably fine jewelry pieces have 
been evolved this year featuring carved 
and plain emeralds in alliance with dia- 
monds. In one new design two halves 
of a flattened oval are held apart by a 
central, square-shaped piece which 
holds a fine emerald of ample propor- 
tions in its center. The whole of the 
brooch, three inches or more in length, 
is set with good quality diamonds. The 
skeleton nature of the two end pieces 
enable the black frock, with which the 
brooch should be worn, to show through 
and enhance the brilliance of the piece. 

One of the newest circle brooches, 
three inches in diameter, set with dia- 
monds and fine rubies, has a fringe of 
diamonds pendant within the circle. 
The fringe is of fine platinum threads 
which hold the stones. The circle it- 
self is of cloudy crystal. This brooch 
is worn on the shoulder, at the hip, or 
at the back of the evening décolletage. 
It also is adaptable for neck wear in 
pendant form on a platinum or crystal 
chain. 


Worth has introduced a new type of jeweled shoulder 
strap. Encrusted with diamante and crystal stones, it 
holds a ring of cloudy crystal to which the dress material 
is attached. This shoulder piece extends four inches or 


so from the shoulder down 


and Diamond ‘Uogue 


Necklaces, Brooches and Bracelets Reflect Latest Style Trend 


in necklaces, 





A smart diamond shoulder strap 


it resembles a triangle that has been squashed and is 
reminiscent of an old family crest in outline. The stones 
are set in criss-cross formation in a trellis arrangement 
that is less than half an inch across. But the brooch itself 


is three inches wide and about two 
inches deep. 

Flat barrettes of sapphire paste are 
now seen at the back of the evening 
gown for holding the many panels and 
pleats which flow down and outward 
from the waist line. Some of these nar- 
row oblong brooches almost span the. 
waistline at the back, being four, five 
and six inches in length. But the 
longest are not more than an inch and 
a half high, being a sort of magnified 
version of the bar brooch. Those in 
sapphire paste are used with the new 
pastel blues in dress. They can be had 
in all colors. 


NS that the shoulder brooch 
appears to have come to stay 
the jewelry designers are concerned 
with its decorative treatment and the 
inclusion of striking color alliances 
that will harmonize with the beautiful 
tints of the new season gowns. The 
modern brooch is fashionably worn 
either on the shoulder near the neck 
line or on the point of the low décol- 
letage on the evening gown. It is on 
the large side and intensely up to 
date. Many of these pieces are as 


large as the palm of the hand and cloudy crystal, dia- 
monds, clear crystal and the colored gems go to their 
making. One new design is circle shaped. It is of 
cloudy crystal, now so much used to obtain striking 


effects in conjunction with 





the back. Used with the 
popular black gown, it shows 
to advantage. 

Replicas of the newest de- 
signs in the precious stones 
are becoming available in 
secondary stones. A number 
of rather striking bracelets 
and shoulder brooches done 
in diamond paste, imitation 
sapphires or other colored 
stones are mostly on geo- 
metric lines. The settings 
are excellent and reflect the 
greatest credit on the crafts- 
men of today. One type of 
brooch carried out in dia- 
mond paste and imitation 








diamonds and oynx, and is 
set with diamonds and fine 
rubies. 


E newest necklaces are 
rather striking, but 
were they all made of the 
best materials they would be 
beyond the reach of all but 
the wealthiest. Of paste, 
to represent huge diamonds, 
they are set on little stems 
and massed by the score on 
a cord. Very effective, but 
a few years ago the smart 
society woman would have 
regarded such theatrical 
pieces with horror. These 








sapphires is on a skeleton 
trellis work basis. In shape 


Platinum brooch set with diamonds with fine emerald center 


necklaces can be obtained in 
a wide variety of colors. 














Gives Customers Neat Package of 
Folders 


F a customer is “just looking” at 

Sterling flatware in Donavan & Sea- 
mans’, Los Angeles, she is handed a 
neatly wrapped small package as she 
leaves the counter. It is explained that 
this package contains some 20 folders, 
each one of which describes and prices 
the various patterns she has been look- 
ing at. In giving the reason for doing 
this, James G. Donavan, president of the 
firm, says that he feels he has a much 
better chance of turning this prospect 
into an actual customer if she is fully 
informed as to the various stock the 
store carries. The 25 patterns shown 
in the store are apt to be confusing to 
some people. With 20 descriptive book- 
lets to study and compare, the wide re- 
sources of the store’s Sterling depart- 
ment is made apparent. 


* * * 


System Down to a Minimum 


JEWELRY store, large or small, 

has to have a certain amount of 
system, but it seems that Donavan & 
Seamans of Los Angeles have theirs 
worked down to a minimum. Only one 
girl is required to do all of their office 
work. The key to this simple system lies 
in their sales slips. The store is divided 
into 16 different departments, each one 
of which is charged with its proportion 
of expenses and credited with the net 
profit it earns. Sales are recorded on 
slips which list these various depart- 
ments. The slips are of two colors, 
yellow for cash and green for charge 
and are self-explanatory. 

Each department record is kept in a 
separate book. At the end of each day 
the little girl in the office enters the 
amounts of the sales of the various de- 
partments in their special books. By 
referring to these books, the buyers and 
officers of the company have accurate 
knowledge in condensed form, as to the 
standing of every department, the sales, 
turnover and investment. In comment- 
ing on this James G. Donavan said, “By 
dividing up our business into depart- 
ments we can quickly find out if one is 
not paying, not that we always take 
immediate action, however. One depart- 
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ment we carried at a loss for 10 years 
before we had courage to kick it out.” 

The stationery department has been 
steadily developing friends and efforts 
are being made to spread its activities 
over the major part of the year. Early 
in September, special invitations are 
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This jeweler uses yellow sales slips for 
cash and green for charge 


sent out to all customers to visit the 
store’s pre-view 9f Christmas cards. By 
having good cards, those retailing from 
$300 to $500 per hundred, in exclusive 
designs, considerable interest is de- 
veloped. The store once made the error 
of showing the $10 to $25 kinds, but 
soon found the trade of a good store 
demanded better things. 

* ~ * 


Birthstone Featured Each Month 


YEARLY window campaign has 
been planned out by the Jessup Co. 
of San Diego, Cal., that calls for a 





The merchandising ideas published on these 
pages are gathered together by our field 
editor in his travels around the country. 
Read them, file them, profit by them. 


By Harry R. Terhune 
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birthstone feature each month. One 
section of the window is devoted to this 
display. According to Richard Jessup, 
certain months are better than others, 
with the April Diamond way in the lead. 
The Amethyst takes very well, while the 
Garnet, Bloodstone, Opal and Sapphire 
are only fair. 

The centerpiece of each of these win- 
dows, is a large card. The one for April 
read, “April’s birthstone 


“The Diamond 


“They who from April date their years, 
Diamond should wear, lest bitter tears 
“For vain repentance flow. This stone 
As emblem of innocence is known.” 


To the right of the card, on the floor, 
was a collection representing the cele- 
brated diamonds of the world. This 
consisted of some 19 various replicas. 
This sign told the story of the display 
on the left of the large card, “This is a 
replica of the Cullinan Diamond, show- 
ing the original rough stone, the largest 
ever found, and the diamonds that were 
cut from it.” 


ETWEEN the two collections were 

various loose diamonds and diamond 
mounted pieces. Due to the very clever 
way in which the pairs of diamond en- 
gagement and wedding rings were dis- 
played, they were the outstanding arti- 
cles in the window. A few folds of 
rolled white chiffon, a couple of inches 
long, served as a holder through which 
the pair of engagement and wedding 
rings were slipped. 

Tying up with this display was an- 
other section in the opposite window, in 
which Sterling was featured. The main 
thought here was an endeavor to im- 
press the fact of the desirability for 
Sterling and at the same time show that 
it was not expensive. Sets of fours of 
knives, forks and spoons and the six odd 
pieces that are necessary for service 
all spread out in glittering array, proved 
what could be purchased for a certain 
reasonable sum. Several other combi- 
nations, priced and shown in their com- 
pleteness were also displayed. Taken 
altogether, this window made an ex- 
cellent sales appeal in the moderate 
priced field. 
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Reminder Cards Bring Business 


EOPLE are heaving birthdays, wed- 

ding anniversaries and such events 
happen to them every so often. The 
question for the jeweler is to know when 
they happen and to take advantage of 
them as much as possible. The Elebash 
Jewelry Co. at Pensacola, Fla., has 
worked out a little idea that gives them 
a lot of valuable information about their 
customers and that in addition is used 
as the means of developing a lot of 
business for this firm. 

They have a quantity of 3 x 5 filing 
cards printed across the five inch side 
with a space for the entrance of a name 
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and address, birthday and a line marked 
donors. An additional line is provided 
for any purpose that might arise. 

During the conduct of business the 
necessary information is obtained for 
these cards. Such information as the 
name and address, important events 
with date and so on is obtained. The 
ecards are then filed by months so that 
all events that happen in January are 
filed under January and so on. So much 
for the information and the way it is 
tabulated and filed away. Now for the 
use to which these cards are put. 


VERY month and sometimes several 
times a month the cards for that 
particular month are gone through. In 
case some woman is down for a birthday 
that month and she is married, her hus- 
band will either have a letter written 
to him or one of the clerks will phone 
to him asking him to kindly drop into 
the store the next time he is around. 
No indication is given as to what is 
wanted of him. Invariably he comes 
in without delay. Then he is pleasantly 
reminded that his wife has a birthday 
coming on such and such a day. The 
same procedure is followed with other 
events, in each instance the person called 
or written to is one who would be inter- 
ested in giving a gift. It is needless 
to say that in many instances the person 

called makes a selection right then. 
This system has been in use for some 
time by this firm and it is reported that 
it has worked out very successfully. 
Considerable business is developed in 
this way that would otherwise not be 
developed and which might be split up 
among the other jewelers in Pensacola. 

—R. R. V. 


* * * 


A Store with Its Own Mine 


JEWELRY store that has its own 
mine is one of the novelties offered 
the tourists visiting San Diego, Cal. 
The retail store of the Pala Chief Gem 
Mines was established soon after the 
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mine was discovered. The store itself 
is quite out of the ordinary as the coun- 
ters are all made of slab wood. Indian 
rugs on the floor and the finest collection 
of Indian baskets in the Southwest give 
a distinctiveness to the store. The rugs 
and baskets are not for sale however. 
Tourmaline, Beryl and Kunzite, both in 
the rough and the finished states, make 
interesting displays. 
x * * 


Government Post Cards for Mail 
Advertising 


In using direct-by-mail advertising 
most jewelers feel that they must go 
to a great deal of expense in order to 
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check and passed it to the diamond man 
who was serving him. The check was 
for $4,000 so was promptly passed back. 
So insistant was this customer in seeing 
the head of a house that would let $4,000 
walk out the front door, so James G. 
Donavan was consulted. In upholding 
the store’s one-price policy, Mr. Dona- 
van said, “If I took that check, I would 
have to go through every purchase you 
and every other customer has made in 
this house and make a like reduction. If 
that ring is over-priced, every item in 
the house is likewise over-priced.” 

Then came the byplay of the customer 
slowly tearing up the check, walking out 
of the store but later returning with a 
check made out for $4,500. 





Original of this post card is printed in three colors 


get up something that will look like 
coming from a jewelry store. But that 
such is not the case has been proved 
by the Elebash Jewelry Co., Pensacola, 
Fla. This store is one of the better 
grades of jewelry stores and would 
naturally not use anything except the 
best. However they used ordinary 
government one cent post cards on which 
they multigraphed notices on various 
items which they wished to push at that 
particular time. These cards are sent 
to a list of about 1000 names in Pensa- 
cola and nearby towns. Excellent sales 
reaction to this method of direct-by-mail 
advertising is reported. It is not ex- 
pensive because the firm has its own 
multigraph and so runs off the thousand 
cards whenever the need is felt to give 
a little boost to some particular line. 
—R. R. V. 


* * * 


The Reward of Price Maintenance 


T is incidents like this that make a 

store’s reputation. This happened in 
Donavan & Seamans’, Los Angeles. A 
regular customer of the store was buy- 
ing a ring for his wife. Finally, one 
that was marked $4,500 was selected. 
This man originally said that he didn’t 
want to spend over $1,500 for this par- 
ticular gift, so he calmly made out a 


Small Alarm Clocks 


N investigation of alarm clock sales 
has shown to some dealers that the 
small sized alarm clock is a good seller. 
The product holds good window dis- 
play possibilities for all jewelers who 
through this medium can _ cultivate 
further sales. As one jeweler worked it 
out, he selected a small but substantial 
and good looking alarm clock and dis- 
played it in one of his smaller windows 
entirely by itself. He reasoned. that 
several of these clocks would not com- 
mand the same attention as one. 

Alongside of it he had a letter typed 
on his own letterhead and backed up 
by cardboard so that it could be set up 
right and prominently displayed. It 
read: 

“A Useful Article You Should Have— 
In addition to your personal alarm 
clocks you will find cne of the small 
sized ones useful when guests arrive. 

“Can also be used by business men 
for appointments. 

“Easy to take on your travels. 

“Handy for the shore or shack. 

“Put one in your car for overnight 
visits. 

“Select one for the next birthday gift 
you have to make. 

“We always carry a complete line.” 

—C. T. H. 
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Modern Display Cards 


By Marguerite Hunter 








strengthened by nice color combinations and design. The 


ITH the new geometric art, window display has 
conventional rectangular shape has been superseded by 


come into its own. Its simplicity and directness 
draw and focus attention irresistibly. The value cards of irregular shape, which have much greater atten- 


of the diagonal line stopped by a counteracting line or tion value. 
shape—the use of color contrasts and harmonies—all The color of your merchandise display should be con- 


conspire to entangle the casual window-shopper and con-_ sidered, and the background and display cards should pro- 
vert him into a purchaser. duce a contrasting harmony. The background being 


The display card has come to be more than a simple always a background, either light or dark, but never in- 


sign bearing a neatly lettered slogan. Its appeal is greatly tense, never overpowering. The display cards, on the 
(Continued on page 55) 


UN 
WATCH THAT PRIZES 


ATTRACTIVE 
BRIDGE 


FOR FLASH FIRE 
MOTHER XK / 4 
| BEAUT ) 


No.3 No. 



































































No.5 














May 9, 1929 


THE JEWELERS’ 


CIRCULAR 55 


Modern Lisplay Cards 


(Continued from page 52) 





other hand, although always 
keeping in mind the color har- 
mony of the whole, should be 
bright, insistent, staccato. 
They are the appeal to the pub- 
lic to stop and look. Then the 
merchandise display should be 
so beautiful as to hold the at- 
tention once gained. 


DISPLAY should have 

e atmosphere and a dis- 
criminating choice of color is 
the secret of producing atmos- 
phere. For a window of bridge 
prize suggestions—black, white 
and red—something bright 
and smart. For Mother’s Day 
—several tones of orchid—a 
soft, pretty window. For a dis- 
play of fine jewels—use any 
deep, rich coloring (not 
bright) to bring out the bril- 
liancy of the gems. 

Here are a few suggestions 
for display cards in the modern ~ 
manner which may be easily made. 
same style may be used for counter cards inside the shop. 

Very stunning effects are achieved by appliquéing strips 
and cutouts of colored paper in various shades and tints. 
The new simple straight line lettering is easily read, and 
has a great deal of style and dignity. ° 

In each of these, silver cardboard is used. It makes a 
rich looking card, a luminous background for the lettering, 
and any colors may be used with it. First make a. paper 





GRADUATION, 
GIFTS 
OF LASTING 
VALUE 


No.6 


Smaller cards in the 


pattern of the shape of the 
card, and cut out a blank from 
the silver cardboard. 
No. 1 
“Silver to Charm the Bride” . 
—Sapphire blue on the silver. 
No. 2 
“A Rich Gown Deserves a 
Rich Jewel”—Black base and 
lettering, violet lines outlining 
and marking the facets of the 
jewel. 






No. 3 
“A Wrist Watch for Mother” 
—Flower shaped cutouts in 
three shades of orchid for cor- 
ners, dark orchid outline and 
black lettering. 


No. 4 
“Diamonds that Flash Fire. 
and Beauty”’—Three shades 
ranging from a deep violet to 
pale orchid. Use colored papers 
and match lettering to deepest 


No. 5 

“Attractive Bridge Prizes’—Bright red corners, black 
Jettering and actual playing cards mounted. 

No. 6 

“Graduation Gifts of Lasting Value’—Black base in- 
cluding triangular shape—outline and lettering also of 
black—side strips, four shades of green—triangular spot 
and inside border line of light green. 





color. 
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A window display by the Hennegen-Bates Co., Baltimore. Md., in co-operation with the “Sterling Silver Showing,” May 3-11. 
(See text on page 87) 
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Evening Styles in Gowns and Jewels 


Summer Time Dress Mode Closely Follows Spring Trend but Jewels Strike a New Note 


By Marion Langlands 


ANY a clever idea has been gleaned through 

7, other summers for use in the making of new 

jewels forethe fall, and this year it would seem 
that the early summer try-outs offer an even greater abun- 
dance of such suggestions. 

The gowns themselves follow the lines of the ultra- 
modish long flowing lines and 
cut backs. Since the styles them- 
selves are new and just getting 
into their stride, the designers 
of the new jewels are boldly 
offering the handsomest type of 
diamond-mounted platinum 
pieces with a generous hand. 


ONG-LINE necklaces, great 
pendant earrings, new 
ideas in hair fillets and ear or- 
naments, shoulder brooches and 
brooch pendants, wide bangles 
and exceedingly narrow flexible 
bracelets, ornaments for  slip- 
pers, girdles and backs of the 
dresses are all designed with a 
lavish use of baguette diamonds, 
carved emeralds, faceted rubies 
and smooth-cut sapphires in 
their marvellously fine platinum 
mountings. # # 
The evening accessories, too, i 
are taking on this added abun- 
dance of richness in their ma- 
terials and elaboration in their 
decorations. Fans and evening 
bags are encrusted with gems on 
their gold and ivory sticks and 
their platinum and gem-stone 
mountings. The fans are large 
or small according to the fancy 
and form of lace satin feathers 
or great puffs of silk tulle or scalloped chiffon. The bags 
are covered with seed pearls, heavily brocaded or made of 
paillette materials, and evening vanity cases are carved 
from the gem-stones, or made of gold or platinum and 
mounted with diamonds and the colored gems. 

Gowns for the summer evening mode follow very closely 
those for formal wear of the spring. The accompanying 
illustrations tell the story. The lines of these gowns are 
all on the long graceful order. They keep with many 
variations to the Princess model, the sheath gown, the 
type with the bloused basque, the wrapped-about hips, the 
long sides or draped back and the new fan-tail train. 

In the first illustration is a gown of tiered net. The 
colors run from salmon at the shoulders to a deep russet 
orange at the hem. Variations of this gown are carried 
out in ombre georgette, or in pale tinted, flat bands of 
lace. When the ombre coloring is used, the shading is in 
blues, reds, greens, browns and grays. With all but the 
last two the appropriate jewels would show blending colors, 





i 
Representing the formal spring and summer 
evening mode in gowns and jewels 


but for the browns, which range from créme-tones to 
bronze and sepia, and the grays, which go from white at 
the top to charcoal black to the bottom of the gown, the 
jewels would show a contrast in their gem settings. 

With this model are shown matching ornaments for the 
shoulders, a pair of the new small slipper buckles, a large 
pendant on a diamond chain, two 
finger rings on the left hand and 
numerous’ bracelets. Topazes 
would be set in the ring on the 
little finger, the larger bracelet, 
the slipper buckles, and a large 
topaz would be carved for the 
pendant of the necklace. The 
shoulder ornaments would match 
ae the neck chain in their diamond 

=<) settings; diamonds might appear 
“in the ear-studs and as the ac- 
companiment to the topazes in 
the bracelets. 

For the gowns showing an 
ombre in shaded red, rubies or 
tourmalines might well be used 
in the jewels. Faille opals were 
seen lately set in a brooch and 
a necklace and worn with a gown | 
in blended cream, orange and 
tangerine. As a contrast for the 
brown blends, the greens in 
peridots and olivenes make an 
excellent foil. Sapphires, too, are 
used splendidly with brown 
tinted laces. On the gowns of 
gray ombre shadings, such bril- 
liant hues as are shown in emer- 
alds, red coral and smoked amber 
are at their best. 


HE second figure in this 
first illustration is gowned in 
dull crépe, a material that takes either the modish high 
colors or the new chalky tints in pastelle shades. Then, of 
course, there is this model seen everywhere in black or in 
white. The jewels for this gown will include a brooch for 
the back of the low décolletage and, as there are shown in 
the picture, a comb at the back of the low-knotted coif, a 
necklace with an elaborate back ornament, an armlet, 
bracelets and a feather fan. This fan is one of the im- 
portant accessories of the summer formal evening mode. 
Here it is carried out in flat starched feathers, but it is 
also seen in fluted tulle, in net ruchings and in puffs and 
quiltings of taffeta. 

The bustled gown in the second illustration is an ex- 
cellent example of the new fan-tailed peplum. This typical 
gown is carried out here in taffeta, but it is also seen in 
moiré, ciré silk, starched organdie and faille. Sometimes 


‘this bustle fullness is made into a plaited fan-like peplum 


and the train below is finished with a long sharp point. 
Variations are also shown in the basque of this dress. 
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There is one new tight-fitted 
waist showing a deep armhole at 
the side that is finished with 
slotted openings like the wide 
armhole on a man’s bathing suit. 
This open spacing reaches down 
to the waist and makes a double 
strap for either. When this is 
the case, the straps are beaded 
and beaded details appear as a 
finish for the train and across 
the corsage at the front of the 
gown. 


CT~HE jewels worn with this 

bouffant frock are, as the 
photograph shows, clasps for the 
sash decoration, bracelets, a 
shoulder brooch, a necklace and 
a hair ornament. When black 
taffeta is used to develop this 
gown, black onyx appears in the 
bracelet and the necklace, dia- 
monds and pearls in the shoulder 
brooch, small diamonds in the 
girdle ornament and pearls in 
the rounded comb used above the 
two long puffs at the back of 
the head. With such a picture 
gown as this, a variety of colors 
may appear appropriately in the 
accompanying jewels and such 
blends as rose and purple carried 
out in tourmalines and ame- 
thysts or greens and yellows in 
peridots and topazes, may be 
used with blending colors in the 
gown. 

The second figure in this second illustration shows a 
clever manipulation of the fabric in the panels and band- 
ing of the skirt. The long line is attained through the 
twin tails at the back, and a long U-shape décolletage is 
given the softly bloused waist. As its jewels, this gown 
has striking gem-set ornamental shoulder straps. These are 
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Designs for new jewels in 
platinum mounted diamonds, 
pearls and colored gems. All 
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A contrast in evening styles; a bouffante gown 
and a draped model with their appropriate jewels 
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so elaborate that they might 
readily take the place of any 
other neck jewel. A pair of such 
pieces designed lately to special 
order were carried out in a dia- 
mond mounted platinum. The 
diamonds were baguette cut- 
tings and round-shaped con- 
trasted in groupings of the two 
cuttings, the baguettes running 
in parallel bands across the 
shoulders and the round cut dia- 
monds used for encrustations at 
either end of these straps. 
Although the ladies in the ac- 
companying illustration have not 
chosen to wear any, yet earrings 
are to be an important jewel in 
the coming mode, and two have 
been shown in the third illus- 
tration. One is a double pendant 
with a loop of gems on the out- 
side and enclosed string of pen- 
dant gems for the center orna- 
mentation. A pearl forms the 
ear-stud for this jewel and a 
long narrow pear-shaped pearl 
finishes the inside hanging 
string of diamonds. Baguette 
diamonds make the flexible outer 
loop, with platinum mounting. 











HE second ear-pendant has 

a contrast in color, given to 
it by the use of two large pieces 
of faceted olivene. A bold chain- 
work of diamonds is the only 
contrast to these two olive-green tinted stones, which 
make a cube-cut ear-stud, with a number of olivenes as a 
finish for the pendant chain. 

All of the green gems and gem-stones are at the height 
of fashion this summer and tourmalines, peridots and this 
soft tinted olivene have been used by Fifth Avenue jewel- 

(Continued on page 87) 





of the green gems and gem- 
stones are at the height of 
fashion this summer 
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Pipe Mines and Alluvial Fields 


Presenting statistics of diamond output of De Beers and other mines and that of the 
“diggings” in Lichtenburg and the Namaqualand, brought out by the 
report of Sydney H. Ball on “The Diamond Industry of 1928” 


(Continued from the issue of May 2) 


De Beers and other companies take up an impor- 
tant part of the report on “The Diamond Industry 
of 1928” which Sydney H. Ball, the well-known mining 
engineer and geologist, has released to the public exclu- 
sively through the National Jewelers’ Publicity Associa- 
tion. With these figures are given a summary of the 
development of the alluvial fields in the Lichtenburg dis- 
trict and the rich discoveries in Namaqualand. 
Beginning with the statistics of the De Beers mines, 
the author says: 
South African Pipe Mines 


“De Beers Consolidated Mines, Ltd., is not only the 
premier diamond mining company of the world but is also 
a veritable diamond investment trust controlling Premier 
and Koffyfontein and having large holdings in Jagers- 
fontein. In 1927-8, owing to the condition of the market, 
it restricted its production as the following table shows: 


Total 


) figures of the different mines of the 


Year to Diamond Mining 


June 30 Sales Revenue Expenses 
oo SPE rer £3,348,223 £4,296,624 £1,588,163 
See 4,193,866 4,916,665 1,218,218 
errs 4,313,674 5,006,425 1,322,482 
oy aiatata:s eis oats 3,311,780 3,900,148 1,198,742 
Year to Deferred 
June 30 Net Profit Dividend Per Share 
OPM SF 69 ees aves £2,193,430 £1,090,514 20/0 
MED ha" oias 'suaye(s are e 3,160,632 1,635,771 30/0 
A See 3,157,529 1,635,771 30/0 
CS A ar eer a 2,192,249 817,885 15/0 


“During the last half of 1927 the company made de- 
livery to the Syndicate of Premier stones to the value of 
£462,420, according to an agreement made in that year. 
of the 4,904,543 loads of blue ground hoisted, 4,872,026 
were washed, the rest going to blue ground stock, which 
on June 30, 1928, was 1,725,795 loads. 

“The Premier Diamond Mining Co. being a producer of 
mediocre diamonds, reduced its production markedly in 
1928. Some 15 years ago it operated what was perhaps 
the world’s greatest tonnage mine, but its margin of profit 
is not as satisfectory as it once was. It again began to 
market its stones in 1928 and sales for the first ten months 
of the year were £875,540.10.3. In 1927-8, 4,753,115 loads 
were mined and 4,663,991 washed. Like De Beers, it has 
arranged with the Syndicate to increase the average 
quality of its shipment by withholding some inferior 
stones. It has started to sink an inclined haulage tunnel 
in the country rock outside the pipe which, when com- 
pleted, will prolong open cut mining many years. Sir 
Ernest Oppenheimer became chairman in March. Recent 
operating results follow: 


Year Ending Output Yield per Cost per Cost per 
October 31 Carats Load Load Carat 

ere 733,068 0.195 2s. 6.36d. 11s. 6d. 
LO aoe 959,124 0.192 2s. 6.55d. 12s. 5d. 
oo Sa 955,302 0.183 2s. 5.02d. 12s. 9d. 
BUOW ss a0 sissies 803,660 0.172 2s. 6.57d. 14s. 3d. 


“The New Jagersfontein Mining and Exploration Co., 
Ltd., early in the year was in a position to supply its full 
quota to the Syndicate, and, as will be remembered, its 
product is of high grade. The company’s position should 


be further improved when the up-to-date direct treatment 
plant started in November, 1928, is completed. Recent 
operating details follow: 

Recovery Carats per 


Year to Loads 


March 31 Washed Carats 100 Loads 
Ere 1,660,890 119,257 9.13 
eee 1,989,198 152,506 8.05 
1) ie 1,813,396 126,780 8.13 
DO aba 638 a oie 9 2,117,910 140,991 7.78 
DOD Oe ed seisls sc 2,393,547 148,614 7.69 
Year to ————— Sa les———_,, ——Dividend—— 
March 31 Shillings Profit Per Cent 
(0 Sree £502,631 84/3 £253,000 £233,750 27% 
eee 609,215 79/3 290,526 233,750 271% 
De eros News 645,004 101/9 272,977 233,750 27% 
Pe os baie dein a's 585,404 83/0 217,209 233,750 27% 
tee ee 554,634 77/0 183,414 170,000 20 


“Mining and washing costs in 1927-8 were £353,343 and 
general charges £30,085. 

“In addition to the above leaders there are some 8 or 9 
minor pipe mines. Koffyfontein Mines is the most impor- 
tant of these. In 1927 it declared a 25 per cent dividend 
and its 1928 profit was £59,325. The Crown Diamonds Co. 
in the year ending June 30 completed its change-over from 
an open-cut to an underground mine. Five hundred fifty- 
seven thousand two hundred loads were washed for a pro- 
duction of 65,488 carats, or 11.7 carats per 100 loads. 
Sales were 59,163 carats for £106,643 12s. 6d. (56s. per 
carat). The deepest workings are at 955 feet, but most 
of the ground treated came from above the 570 foot level. 
A net profit was carried to appropriation account of £14,- 
425 1s. 2d. In the calendar year 1928 about 73,500 carats 
were produced from 602,000 loads, or 12.2 carats per 100 
loads. 

“The West End Diamonds, Ltd., during the year bought 
a large block of shares of the Phoenix Diamonds and has 
options on further shares. In the year ending June 30, 
1928, 480,000 loads were washed for a recovery of 22,120 
carats (4.6 carats per 100 loads). The product was sold 
for 59s. 5d. per carat. Early in 1929 the dolomite bar, 
to date an embarrassment to mining, should be removed. 
The production for the calendar year 1928 was about 
23,820 carats obtained from washing some 448,800 loads, 
or about 5 carats per 100 loads. 

“The Phoenix Diamonds, Ltd., has a small but efficient 
mill and the mine is being developed down to the 135 foot 
level. In 1928 it produced some 15,000 carats from about 
10 carats per 100 load ground. 

“New Eland and Frank Smith (1926) Diamond Mining 
Co., Ltd., were also small producers and Oslo Diamonds 
reports diamondiferous yellow ground discoveries in the 
Winburg district, Orange Free State. 


South African Alluvial Mining 


“The New Vaal River Diamond and Exploration Co., 
Ltd., produced a little less than 10,000 carats of fine stones. 
The African and European Investment Co. and several 
other land companies were forced to cease mining by the 
Precious Stones Act, as was Treasure Trove Diamonds, 
Ltd. There were few flotations during the year, although 
the Lichtenburg Diamond Estate, Ltd. (capital £55,000) 
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was formed to work the freehold farm Elizabeth near 
Grasfontein. 

“During the year the government opened up four farms 
to diggers. On Jan. 6, the Grasfontein farm in the Lich- 
tenburg district was proclaimed, 4000 diggers staking 
claims. Although not believed to be rich, competition was 
keen due to the shutting down of some of the Lichtenburg 
diggings. On Sept. 3 some tracts at Welverdiend were 
thrown open, and the new law, which robs the rushes of 
many of their picturesque features, was tried out. The 
digger receives a numbered peg and later, when his num- 
ber is drawn by lot, he proceeds to a spot previously se- 
lected and stakes his claim. The Goedgedacht diggins were 
proclaimed in November and 3000 whites and 20,000 blacks 
were working there with some success in December. The 
Holfontein Farm, 25 miles west of Krugersdorf, was pro- 
claimed in December, 5000 diggers participating. 

“The digger’s lot has never been a happy one and, while 
a few are lucky, the great majority have nothing to show 
for their work and many are poverty stricken. One digger 
figures 75 per cent are continually on the brink of starva- 
tion, 20 per cent make a sufficient living, and 5 per cent 
do very well. Nineteen hundred twenty-eight was an espe- 
cially severe year on the digger; many were thrown out 
of work by the Precious Stones Act; the price of Lichten- 
burg rough was far from satisfactory, and in mid-June 
the negroes staged a nasty strike brought on by a wage 
cut. At one time 25,000 men were out and alluvial mining 
practically ceased. In 10 or 12 days the men began to 
drift back to work, to the disgust of their leaders. 


Namaqualand 


“The sensation of the year was the opening up of the 
Namaqualand deposits, but it was by no means as sensa- 
tional as the yellow journals would have the layman be- 
lieve. The production is not so remarkable for volume as 
it is for grade, as luckily the field produces fine large 
stones of which there has been in the market an actual 
shortage for several years. Up to November but £6,000 
worth of diamonds were marketed, but in that month an 
agreement as to marketing was consummated with the 
Diamond Syndicate and late in that month the govern- 
ment sold to the Syndicate stones to the value of $5,671,- 
150. Part of the production will furnish rough for the 
subsidized cutting factory at Kimberley and the rest will 
be stored in the government vaults at Cape Town until 
needed by the market. 

“The location and history of the fields were given in this 
review last year. As has been recognized by those familiar 
with diamond affairs for two years, the field is an alluvial 
field of the first order; the 1928 production, however, as 
measured in carats, probably approximated that of South 
West Africa or of the Gold Coast, although of course the 
value was much greater. The stones are relatively large 
(average about one-quarter of a carat) and of excellent 
shape for cutting, of very good color, and parcels contain 
a minimum of rubbish; indeed, it is as fine rough as any 
mine has ever produced, as is indicated by the price of £12 
to £15 per carat. A reasonable production will continue 
for some years, but the flush production appears to be 
over, as one of the richest areas was worked out in No- 
vember. Mr. Sol Joel at the Johannesburg Consolidated 
Investment Co.’s annual meeting on Dec. 4 stated, ‘The 
hand-picking on the Namaqualand fields is practically fin- 
ished and the diamonds extracted. There only remains 
now those to be recovered by washing, which is anticipated 
to be about 15 per cent of what has already been recov- 
ered.’ From the first, as Dr. A. W. Rogers stated in June, 
it has been known that the rich patches of gravel were 


‘THE JEWELERS’ 


CIRCULAR 63 
Qs 

small, that the greater part of the field was poor and that, 
except along the immediate shore, the sand overburden is 
heavy. Operating conditions are most difficult, due to 
scarcity of water and the inhospitable character and in- 
accessibility of the coast. The claims are owned either by 
the government or by interests allied with the Syndicate, 
and the latter can only operate their holdings by govern- 
ment consent. 

“On Dec. 13, 1927, Minister of Mines stated that the 
Namaqualand deposits would be worked by the govern- 
ment. This brought forth a storm of protest from the 
Lichtenburg diggers, who demanded that they be per- 
mitted to work them for their own account, and indeed 


‘some trekked to the fields in January. The government 


has been working its own claims with about 60 diggers, 
Namaqualand citizens, and the Dr. Hans Merensky in- 
terests mined their small claims from May to November 
with 60 to 70 men. Their production is turned over to 
government agents and is to be disposed of by it when 
deemed fit. The government claims have an area of about 
5000 acres and the 20 acres being mined are enclosed in 
a high barb-wire fence and are under heavy police guard. 
Within this area are also the privately owned claims. The 
government is said to have one supervisor to two diggers. 
The diamonds recovered are placed in South African Air 
Force airplanes and are at Cape Town turned over to 
armed inspectors, who place them in the government vaults 
at Cape Town. Delivery began in June, the 500 miles be- 
ing made in 5 hours. 

“The government on Sept. 1 threw open to restricted 
prospecting part of Namaqualand back from the coast. 
Only Namaqualanders, resident therein continuously since 
June 30, 1928, can be employed as prospectors, and pros- 
pecting applications must be passed on by the Mining 
Commissioner. Prospecting on unoccupied and unalien- 
ated crown lands is prohibited. Whether or not diamonds 
are to be found away from the coast will be watched with 
interest. If discoveries are made, the government will 
decide whether exploitation is to be permitted. 


“Some diamonds are smuggled out of the Nemequalaiil 
diggings and reach the hands of the illicit diamond buyers. 
The stones, once in the hands of the latter, pass by natives 
or by auto through the wilds of Namaqualand to the Lich- 
tenburg diggings. One of the local diggers then ‘plants’ 
them in his ground and later digs up stones of a quality 
unknown to that field. A number of diggers have been 
arrested with such stones in their possession and some of 
the government employees in Namaqualand have been 
arrested as accomplices. To lessen the traffic, the govern- 
ment has caused its miners to change their clothes before 
quitting work and to submit to search. 

“The Namaqualander has been rendered destitute by 
prolonged droughts and local unrest is manifested against 
governmental rather than private mining. In December, 
1928, sensational rumors circulated of a thousand armed 
men about to rush the government diggings. It resulted, 
however, merely in a series of conferences, with the upshot 
that the government promised to employ some of the 
Namaqualanders on public works, but categorically re- 
fused to increase the scale of mining.” 

(To be continued) 








Rochester, N. Y., police recently apprehended a young thief 
in the cellar of the James O. Ledlie store with $250 worth of 
jewelry in his pockets. The youth was surprised by the police 
after a passing citizen had noticed him in the store. He at- 
tempted to escape by way of the cellar, but was seized before he 


succeeded. 
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Perpetuating — Policy 
established more than 
a HALF CENTURY ‘ago 





N 1874 the house of 
S. L. Van Wezel was founded. 
From its inception over a 
half century ago—to the 
present day—this house has 
never deviated from its 
policy of cutting diamonds for 


the VWWHOLESALE trade ONLY. 


We have no traveling 
representatives. 











We are not affiliated (directly or 
indirectly) with any other 
firm or individual. 


‘S. L. VAN WEZEL 
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Beautiful badge and 
chain to be worn by the 
Prince of Wales when 
he is installed as First 
Master of the Honor- 
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ney 


able Company of Mas- 
ter Mariners. The badge 
and chain are now in 
process of manufacture 


The News from England 


The Portland Vase Withdrawn from Sale—Sells Time to London Clock and Watch Makers— 
Badge to Be Worn by Prince of Wales 


LONDON, May 2.—A large crowd at- 
tended the sale this afternoon in Chris- 
tie’s auction rooms when the famous 
Portland Vase was offered for sale. It 
is consider the finest example of Ro- 
man gilasswurkers’ craft in existence. 
The vase as not sold because the high- 
est bid was not considered enough by 
the owner, the Duke of Portland. 

Amounts of more than $500,000 had 
been mentioned as the price at which 
it was hoped to sell the vase, which 
now, it is understood, is subject to pri- 
vate sale. 

The vase had been in the duke’s fam- 
ily since 1784 and since 1810 had been 
lent to the British Museum, where 
it has been greatly admired. When it 
was announced that the duke had de- 
cided to sell the unique heirloom it was 
feared here that it would follow other 
British treasures to the United States. 
While on view in Christie’s during the 
last fortnight it was seen by hundreds, 
who flocked daily to inspect it, suppos- 
edly for the last time. This morning the 
Prince of Wales paid a surprise visit of 
inspection. 

It is understood that the vase has been 
returned to the British Museum and 
will not be offered for sale again. 

* * * 

Miss R. Belville, 75, equipped with an 
ancient but honorable watch and plenty 
of enterprise, is making a good living 
by pursuing an unique calling. 

Carrying this big watch, with which 
her father set up in business in 1835, 





Miss Belville makes her rounds in the 
financial and shopping districts of Lon- 
don, giving clock and watch makers the 
exact time, says an accredited Press dis- 
patch. Miss Belville’s father was earn- 
ing a steady $2,500 a year with the 
model watch before he died in 1856. His 
widow took up the watch and the busi- 
ness, and supported the household until 
1892, when she passed it on to her 
daughter, the present owner and man- 
ager. 

The watch was made by John Arnold 
for the Duke of Sussex, son of George 
III. It was a beautiful work of art, but 
ponderous, and the duke sent it back to 
its maker with this rema k: 

“T do not want a warm‘ag pan!” 

Mr. Belville bought the rejected time- 
piece, got it synchronized at Greenwich 
Observatory, and then enlisted the 
chronometer makers as his customers in 
correct time. 

* * * 


Illustrated herewith are the beautiful 
badge and chain to be worn by the 
Prince of Wales when he is installed as 
first Master of the Honorable Company 
of Master Mariners. He will be the first 
to wear this fine insignia. It is made of 
chiselled 22 karat gold, the sea lore 
motif being carried out in precious 
stones and enamels. The chain itself 
will consist practically of figure work, 
the mermaids and mermen, sea urchins 
and other symbols of the deep being 
modeled and chiseled in high relief. The 


central motif of the piece is the coat of 
arms of the company which is held by a 
mermaid and Neptune chiseled in high 
relief. One allegorical figure is handing 
the other a cluster of pearls. A sym- 
bolic interpretation of the Seven Seas 
is worked out in incrusted brilliants, 
emeralds and sapphires. At the edge of 
each of the Seven Seas is a lighthouse 
symbolized by a large and fine quality 
diamond. Colored gems are used to rep- 
resent the waves. A sailing ship held 
by a mermaid as a pendant piece is be- 
ing blown upon by two figures repre- 
senting the Trade Winds. These figures 
are suspended on either side. Many 
months’ work is yet to be done before 
the chain and badge are finished. It is 
the gift to the Master Mariners of Vis- 
count Rothermere. 


* * * 


In connection with Queen Charlotte’s 
loan exhibition of silver being held at 
Seaford House, London, from May 1 to 
May 25, a lantern lecture, descriptive 
of the exhibition, will be given at Gold- 
smiths’ Hall at 8 p. m., on Monday, 
May 6. The antique exhibits will be 
described by W. W. Watts, F.S.A., and 
the work of the present day by G. R. 
Hughes. The Prime Warden of the 
Goldsmiths’ Co. will be in the chair, and 
refreshments will be provided after the 
meeting. The exhibit is in aid of Queen 
Charlotte’s Maternity Hospital at Sea- 
ford House, Belgrave Square, S. W. I., 
London. 
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Russian News Notes 


Ural Platinum Engineers Accused of Counter-Revolution Will Be Brought to Trial Shortly— 
Retail Sale of Precious Stones in Sverdlovsk Described by a Traveler—First Soviet-made 
Alarm-Clocks Manufactured in Kieff—Silverware Antiques of the Kremlin Described in 
Moscow Weekly—Soviets Protest Against Sale of Ex-Grand Duke’s Diamonds— 

Move in Connection with Disposal of “Malta Treasure’ Expected 


CCUSATIONS against a group of 
engineers and other employes at the 
Issovsky platinum mines were brought 
during the proceedings of the third con- 
vention of Ural engineers and techni- 
cians at Sverdlovsk (formerly Ekaterin- 
burg). Kabakoff, secretary of the dis- 
trict committee of the Communist party, 
informed the convention that the Issov- 
sky platinum engineers were suspected 
of “counter-revolutionary harmful ac- 
tivities,” as they stopped the work of 
three big American-built platinum 
dredges under the pretense of repairing 
the machines. 

The Sverdlovsk correspondent wires 
to the Workers’ Gazette in Moscow: 

“Domenoff, the technical director of 
the Uralplatina Trust, and Kchorzhev- 
sky, an employe at the Issovsky mines, 
pleaded guilty of economic counter-revo- 
lution. The Sverdlovsk convention went 
on record as expressing most energetic 
indignation over the deeds of the ac- 
cused and demanding severe punishment 
for them.” 

Kabakoff’s statement had an _ over- 
whelming effect upon the members of 
the convention, reports the correspon- 
dent. 


Retail sale of precious and semi-pre- 
cious Ural stones flourishes in Sverd- 
lovsk, the center of the famous moun- 
tain region. A Russian traveler reports: 

“In Sverdlovsk, near the station, there 
is a host of stores and stalls dealing in 
objects made of the Ural stones. Prices 
are high. You can find here everything! 
Paper-weights and vases of multi-col- 
ored jasper and horn-stone; beads of 
malachite, also rings and penholders of 
the same stone; chests and cases made 
of jasper, malachite, and porphyry; 
vases of horn-stone and candle-sticks of 
malachite. . Many of the objects 
have the Soviet emblem of hammer and 
sickle, or the portrait of Lenin engraved 
on them. : 

“You can also see offered for sale: 
sapphires and rubies, also emeralds, also 
red hyacinths, red, green, and light- 
blue tourmalines, smoky and yellow 
tepazes, as well as bright crystals of 
amethyst and green chrysoberyls. You 
cannot take your bewitched eyes off all 
these stones, off these transparent crys- 
tals, off the opals of all colors and 
shades, off these imitation talesias, and 
all these blue, azure, indigo, light-blue, 
violet. dark-blue, red, and green stones!” 


By ALBERT PARRY 


The first Soviet-made alarm-clocks 
were recently manufactured in Kieif, the 
Ukraine, by the “Physicist-Chemist” 
factory. Some Moscow illustrated week- 
lies publish the photographs of these 
clocks as the event is considered to be 
of considerable importance. Alarm 
clocks were until now imported into the 
Soviet Union from abroad. It is hoped 
to do away eventually with the necessity 
of importing any timepieces. It is re- 
ported that the work of equipping the 
first timepiece factory in Leningrad 
progresses __ satisfactorily. American 
methods will be followed closely in the 
production, as the plans for the factory 
were laid down by a Soviet delegation 
of horologists recently returned from 
their special trip to the United States. 

* * * 


S. I. Antonoff, a Russian inventor, is 
reported to have received a Soviet pat- 
ent for “a water clock to keep time for 
chess players.” No details of the inven- 
tion are given. 

* * * 

Projector, a Moscow weekly, publishes 
an interesting article by Ivan Vershinin 
on the famous Arms Chamber in the 
Moscow Kremlin and its unique collec- 
tion of silver. He describes great an- 
cient vases, plates, goblets, finger-bowls, 
and statuettes, all made of silver by the 
most renowned silversmiths of centuries 
bygone, asserting that no museum or 
private collection in western Europe 
can boast of equal riches. As to silver- 
ware of exceptional artistic and histori- 
cal value, the author points to the 
wooden goblet, encased in silver, of Czar 
Ivan the Terrible; to the silver goblet 
of Prince Vladimir Davidovich of the 
12th century; to the silver goblet of 
Prince Kubensky, of the 16th century, 
made in the form of a swan and a boat. 
A special mention is made of old English 
silverware, which the writer defines as 
“breathing with energy, might, and 
vanity.” 

Most. of the objects gathered in the 
Silver Hall of the Arms Chamber used 
to belong to the Russian czars and em- 
perors, to which treasures other unique 
pieces of silverware were added after 


the Revolution- from the riches confis-- 


cated in the palaces of fleeing nobles. 

=. * * * : 
The question- of right to sell valuable 
jewelry confiscated during the Revolu- 
tion is. taken up by the Leningrad week- 
ly Ogoniok (“Little Fire”). Inciden- 


tally, the attempt of the heirs of the ex- 
Grand Duke Nicholas to sell diamonds 
of the deceased is touched upon. The 
Soviet weekly states editorially: 

“Much dirt and many curses were 
aimed by the bourgeoisie at the Soviet 
government when the latter confiscated 
for the needs of the state the Diamond 
Fund of the Czar and the valuables of 
the bourgeoisie fleeing abroad. ‘The 
Soviets have robbed the Czar’s treas- 
ures,’ they cried on all the corners. The 
diamonds, brought to Russia thanks to 
the bloody labors of many millions of 
people, belonged, according to the bour- 
geoisie, not to the people, the creators 
of these treasures, but to a handful of 
exploiters. Naturally, quite a different 
attitude is expressed by the clique of 
advocates of sacredness of property not 
belonging to them toward the diamonds 
taken abroad by aristocrats who fled 
from Russia. The late ex-Grand Duke 
Nicholas ‘left his heirs hundreds of 
carats. His wife is negotiating for sale 
of a diamond necklace of 278 carats to 
English jewelers.” 

Indignation is expressed over the at- 
tempt to sell the jewelry which in the 
general Soviet opinion belongs to the 
Russian nation and not any individuals. 
A photograph of a sabre accompanies 
the article. It is is explained that the 
weapon used to belong to the ex-Grand 
Duke, and that the hilt is studded with 
diamonds weighing 32 éarats. It is not 
said where and by whom the sabre is 
being held at the present time. 

* < * 


The controversy over the so-called 
“Malta Treasure,” reported in a recent 
issue of THE JEWELERS’ CIRCULAR, con- 
tinues to excite the Russian refugees in 
western Europe and America. They are 
equally indignant over the claims ad- 
vanced by the Italian representatives of 
the Knights of Malta, by the English 
bankers who received the four gold and 
jeweled coffers as collateral for a $250,- 


-000 loan to the Russian church in Ber- 


lin, by the Serbian church authorities to 
whom the ex-Empress Marie willed the 
treasures, as well as by the Soviet gov- 
ernment reported to have demanded the 
coffers as- illegally taken from Russia’ 
and. rightfully belonging to the Russian 
people. rk 

Opinion prevails among the Russian 
refugees that the jeweled coffers will 
not be. réturned ‘to Russia and that the 
valuables will not be surrendered. 












May 9, 1929 





THE JEWELERS’ CIRCULAR 



























































Established 1860 | 
EICHBERG & CO. 
Cutters and Importers of 
DIAMONDS 
155-1 57 Summit Street 511 Si Awoune 
| NEWARK, N. J. NEW YORK | 
Wm. S. Ardges & Cn. 
DIAMONDS 
pe nr ney 20 West 47th Street 
We. G. GRUNER, Treneurer NEW YORK INCORPORATED itt 























WE. 7P. METEIEVE™ 


3 RACELET! is 


NEW YORK. 








May 9, 1929 


THE JEWELERS’ CIRCULAR 


69 


Michigan Jewelers in Final Session 





Third Day of State Convention at Grand Rapids Devoted to Association Business and Interest- 
ing Addresses—Officers Elected and Resolutions Adopted 


GRAND Rapips, MICH., May 2.— 
Yesterday afternoon at 4.30 o’clock Roy 
Taft of this city, the newly elected pres- 
ident of the Michigan Retail Jewelers 
Association, there being no further busi- 
ness, declared the 24th annual conven- 
tion adjourned. Associate _ officers 
elected to serve during the current year 
with Mr. Taft are Vice-Presidents Wil- 
liam Fenske and Benjamin Stocker, both 
of Detroit; Secretary, Benjamin Steel- 
man, Kalamazoo, and Treasurer, James 
Martinek, Traverse City. 

There was unusual interest in this 
entire convention, the first two days’ pro- 
ceedings of which were recorded in last 
week’s issue of THE JEWELERS’ CIRCULAR 
and the proceedings of yesterday came 
fully up to the high standard which 
marked those of the previous days. 

The “surprise program” scheduled for 
Wednesday morning proved to be indeed 
a surprise. 


Max Jennings Club Formed 


When all were assembled in the con- 
vention room it was announced that 
this was to be the first meeting of the 
Max Jennings Club of which Max Jen- 
nings would be honorary president. 
Charter active members and charter 
honorary members were named and 





BENJAMIN STOCKER, VICE-PRESIDENT 


candidates for initiation were announced. 
The only condition imposed upon the 11 
honorary members was an examination 
as to what jewelry each wore. All 
passed the test very satisfactorily ex- 
cept “Joe” Stein, who was found to be 
without cuff buttons, scarf pin, etc., but 
on account of his other good qualities 
and his promise for the future he was 


passed. The initiation of candidates 
furnished much amusement. 

The regular afternoon program fol- 
lowed luncheon in the Colonial Room. 





ROY TAFT, PRESIDENT-ELECT 


The first address was by A. C. Becken, 
Jr., who spoke very interestingly on the 
relation of the wholesaler in the dis- 
tribution of merchandise. In part he 
said: 

ADDRESS OF A. C. BECKEN 


“The wholesale jeweler of tomorrow!” 
I suppose some of you think I have 
selected a dead subject—that there won’t 
be any wholesale jeweler of tomorrow. 

“This I want to deny most emphati- 
cally. The wholesalers’ functions may 
in some instances be taken over by a 
manufacturer or a group of retailers, 
but they will never be eliminated and 
the ultimate consumer will be paying for 
these functions just the same. 

“Yes, there is going to be a whole- 
sale jeweler of tomorrow and he is, to 
a very large extent, to be the salvation 
of the industry and particularly of the 
retail jeweler of tomorrow. 

“The relationship between the whole- 
saler and retailer will be entirely 
changed. In the first place, he will buy 
for you rather than sell to you. His 
buyers will be excellent judges of 
quality, value and salability and he will 
buy in quantities which will be sufficient- 
ly large to reduce the costs of the man- 
ufacturer. 

“He will have an advertising staff to 
lay out your advertising matter, an ac- 
counting staff to assist you with your 
budget and other accounting problems, 
a sales promotion bureau to devise ways 
and means—not of loading you up with 


merchandise—but of moving the goods 
from your shelves and out of your show 
cases on to the consuming public. 

“In many ways, his relationship to 
you will be identical with that of the 
home office to a chain store group. 

“The entire set-up will be better than 
that of the present chain store because 
it will eliminate the personnel problem 
which is the bane of the chain today. 
The salaried chain store manager will 
never show the interest and initiative 
of the individual entrepreneur. 

“Your attitude toward this wholesaler 
will also be changed. You will be loyal 
to him and will frown upon sharp-shoot- 
ing tactics that really gain you nothing 
and merely tend to demoralize the in- 
dustry. 

“No jeweler ever went broke because 
he paid too much for his merchandise. 
But plenty have bitten the dust because 
they were trying to save a few pennies 
through direct or quantity buying and 
then, all of a sudden, found that their 
shelves were loaded with dead, obsolete 
items which could not readily be con- 
verted into cash. 

“The wholesaler gives merchandise 
time and place utility and he is abso- 
lutely indispensable to the retailer de- 
siring rapid turnover. 

“Every now and then I throw discre- 
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BENJAMIN STEELMAN, SECRETARY 


tion to the winds and decide to send a 
letter to those on our mailing list. 

“In one of these letters a few months 
ago, I said that most of us could best 
answer the question ‘What’s wrong with 
the jewelry business?’ by walking over 
to the most convenient mirror and tak- 
ing a good look. 

“The jewelry industry is all bound 
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down by a lot of strange, antique cus- 
toms. 

“We never bury our dead. 

“We think aggressive salesmanship is 
disgraceful and we let other industries 
walk off with the bacon and then we sit 
down and cry about it.” 

“Store Arrangement” was the subject 
of a talk by L. O. Duncan of the Grand 
Rapids Store Equipment Corp. 

Following his talk Ralph Roessler, 
chairman of the membership drive com- 
mittee of the retail division of the 
Jewelry Trade Association, explained 
this proposed organization in the trade. 
His talk was very favorably received by 
a large majority of those present. 

President Williams then introduced 
Joseph Stein of the Stein & Ellbogen Co., 
who gave an interesting and profitable 
talk on various phases of trade and 
spoke especially of items that can be 
profitably added to lines already car- 
ried in jewelry stores. 

Following an address on “Modern 
Tendencies in the Jewelry Business” by 
J. R. Spiegel, president of Spiegel 
Advertising Service, Chicago, reports of 
committee were called for. 

The auditing committee made a very 
favorable report, which not only per- 
tained to the condition of the books, but 
complimented the manner in which the 
finances had been handled to leave such 
a handsome balance in the treasury. 

Max Jennings of the resolutions com- 
mittee read this report, which upon his 
motion to adopt received the unanimous 
approval of the delegates. 


The Resolutions 


In these resolutions the Michigan Re- 
tail Jewelers Association reaffirmed its 
belief in the aims, principles and policies 
of the American National Retail Jewel- 
ers Association and’ pledged anew its 
loyalty and allegiance to the national 
organization; pledged its support to the 
Jewelry Trade Association if it is ap- 
proved by the government and provided 
there is no conflict with the present 
State Association and A. N. R. J. A.; 
pledged its financial and moral support 
to the National Jewelers Publicity As- 
sociation; urged the passage of the 
Capper-Kelly bill; supported the efforts 
of the Harvard Bureau of Research; 
urged jewelers to wear jewelry; offered 
help to local jewelers in fighting the fake 
auction menace; urged members to in- 
sure in the Jewelers National Mutual 
Fire Insurance Co. recommended the 
Horological Institute of America; urged 
consideration of holding convention in 
the Upper Peninsula and expressed ap- 
preciation to manufacturers and jobbers 
who contributed to the success of this 
convention, to the officers, the Hotel 
Pantlind, the speakers, to the members 
of the Wolverine Traveling Jewelers 
Club, and to the watch manufacturers 
for their policy in shipping watches 
direct from the factory to the retailer. 

The report of the nominating com- 
mittee and election of officers finished 
the business of the convention. 


The Ladies Auxiliary Elects Officers 
The Ladies Auxiliary of the Michigan 
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Retail Jewelers Association took an 
active part throughout the convention 
and contributed largely to the success 
and pleasure of the convention. The at- 
tendance is indicated by the number of 














JAMES MARTINEK, TREASURER 


members present at their annual lunch- 
eon business meeting, when 56 gathered 
in the Italian dining room. 

At this meeting the following officers 
were all reelected: President, Mrs. J. A. 
Johnson, Fenton; Vice-President, Mrs. 
James Martinex, Traverse City; Secre- 

















WILLIAM FENSKE, VICE-PRESIDENT 


tary, Mrs. Roy Taft, Grand Rapids; 


Treasurer, Mrs. Case LeRoy, Kala- 
mazoo. 
During Wednesday afternoon the 


ladies enjoyed an automobile trip to in- 
teresting points of the city. 


Wolverine Jewelers Club Entertains 


The social program of the week was 
climaxed by the Travelers Frolic on 
Wednesday night. This is the annual 
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entertainment and dance given by the 
Wolverine Traveling Jewelers Club. 
About 500 were present. 

The first part of the program con- 
sisted of songs and fancy dance numbers 
by some exceptional talent. At the con- 
clusion of this the chairs were re- 
arranged and dancing was indulged in 
until midnight, when a buffet supper 
was served. 








EDITORIAL 





(Continued from page 43) 








have playéd a lone hand, as far as work- 
ing with jewelry organizations in other 
lands, there is no reason why we should 
still continue our policy of isolation. if 
national and international organization 
or, at least, cooperation will be found 
to be of advantage in working out and 
determining policies which will help 
fortify our industry and keep its mem- 
bers up to date. Particularly, we are 
interested in universal and international 
standards, and for tlis reason, if no 
other, we should not only rarticipate 
but make our influence felt in seeing 
that such standards as are established 
in Europe will in no way-conflict“or re- 
flect upon the standards for practice and 
quality established by the American 
jeweler; and the same principle is even 
more important in connection with the 
definition applied to the merchandise 
which we handle. If our trade organ- 
izations are not in a position to be rep- 
resented at these international con- 
gresses and conferences officially, they 
should, at least, be represented by an 
“unofficial observer,” who can keep them 
in contact with what is being done and 
also keep the European delegates in- 
formed as to what we have done on the 
same lines over here. Irrespective of 
whether or not our manufacturers and 
retail jewelers are represented at this 
second International Jewelers Confer- 
ence, we distinctly urge them to take 
steps to be represented at the third 
International Congress, which is to be 
held in London in 1930, the program or 
agenda of which will be largely deter- 
mined by the action of the delegates who 
are soon to sit at The Hague. 








Recent statistics of the new Vaal 
River and Exploitation Co., just pub- 
lished in London give the output of the 
company in 1928 as 10,467 carats, as 
against 12,733 carats in 1927, 7,981 
carats in 1926 and 10,557% carats in 
1925. The company was originally 
formed in 1902 to acquire the freehold 
of about 80 square miles in the Barkly 
West District of Cape Colony, but the 
property has been increased from time 
to time, the latest acquisition being in 
1927 when the assets of Pniels, Ltd., 
were acquired. The company now holds 
rights over 160 square miles of land be- 
lieved to contain diamondiferous gravels. 
The ground is open to diggers under 
royalty. 
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Another Angle 
on VOLUME... 





Sales volume to S. Nathan & Com- 
pany is as much a matter of quality as it 
is of quantity. Because of the requirements 
of an extensive patronage our stocks must be all 
inclusive. But definite satisfaction is always concurrent 


with the choice of a Nathan Stone. 


S. NATHAN @& CO., inc. 


Importers and Cutters 


71-73 NASSAU STREET, NEW YORK 





Over 31 years of service in 


Diamonds - Pearls - and - Precious - Stones 


















































Hamilton Watch Co. Wins Test Case 
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Action Brought by Richter & Phillips Co. Alleging Violation of 
Anti-Trust Law Comes to Sudden End When Court 


Orders Decision for Defendant 


CINCINNATI, May 4.—-The suit of the 
Richter & Phillips Co., wholesale jewel- 
er, Cincinnati, against the Hamilton 
Watch Co., Lancaster, Pa., came to an 
abrupt end and was decided in favor of 
the defendant in the United States Dis- 
trict Court, this city, late last Thurs- 
day. 

The litigation between the contending 
factions was being aired before District 
Judge Robert R. Nevin and a petit jury. 
It had been in progress for a week as 
many points were raised by the plaintiff 
while a similar number of defenses were 
set up by the watch company. Toward 
the conclusion of Thursday’s_ session 
Judge Nevin decided to end the case and 
directed the jury to return a verdict for 
the Hamilton company. 

The case was being watched by deal- 
ers and manufacturers throughout the 
country as the Richter concern charged 
the Hamilton company with violation of 
the Clayton section of the Sherman Anti- 
Trust Act. The Queen City firm as- 
serted that it was arbitrarily removed 
from the list of customers of the watch 
company, for which it sought damages 
to the extent of $300,000. 

In its petition, the Richter & Phil- 
lips Co. complained that the Hamilton 
company’s action was in violation of the 
Sherman and Clayton anti-trust acts in 
that it was in pursuance of a policy in 


restraint of trade and that it had been 
damaged in the sum of $300,000, for 
which amount, with costs and attorney 
fees, it sought judgment. 

The defendant denied _ specifically 
every general charge made by Richter & 
Phillips, except the allegation that it 
had notified the Cincinnati concern on 
Nov. 18, 1927, that it would no longer 
include Richter & Phillips’ name among 
the distributors of Hamilton products 
and that thereafter it did omit the com- 
plainant’s name from the list of dis- 
tributors. The company denied, how- 
ever, that this was in pursuance of any 
conspiracy or in violation of any anti- 
trust acts. At the time the answer was 
filed the District Court was asked to dis- 
miss the suit and to award the defen- 
dant costs. 

The court’s ruling following argu- 
ments of counsel on the motion of the 
defendant for a directed verdict on the 
ground the plaintiff had failed to estab- 
lish its allegations that there was a con- 
spiracy in restraint of trade and that the 
Hamilton company’s business policy vio- 
lated the anti-trust laws of the United 
States. 

Robert S. Marx, attorney, Cincinnati, 
was counsel for the plaintiff, and Ben- 
son S. Oppenheimer appeared for the de- 
fendant with Robert L. Miller, attorney, 
Lancaster, Pa. 





Silver Loving Cup Designed by 
American Artist Abroad Declared 
Free of Duty 


WASHINGTON, D. C., May 3.—A silver 
loving cup designed and executed by an 
American artist temporarily residing 
abroad is free of duty as a work of art 
under Par. 1707 of the Tariff Act of 
1922, according to a decision entered 
last Monday by the United States Court 
of Customs and Patent Appeals. 

The cup in question was a small-scale 
reproduction made by Karl H. Gruppe 
of the work of the late Lawrence Rum- 
sey on the Brooklyn Bridge in New York 
city and was presented by his mother, 
Mrs. Lawrence Rumsey, to the polo team 
at Buffalo, N. Y., as a memorial to her 
son. The plaster cast was finished in 
this country but the cup was cast in 
France and upon importation into the 
United States was classified for duty at 
60 per cent as a manufacture of silver 
under Par. 399, covering articles or 
wares not specially provided for, if com- 
posed wholly or in chief value of plati- 
num, gold or silver. 

The United States Customs Court sus- 
tained the protest of the importer that 
the article was properly free of duty 
under Par. 1707 as a work of art and 


the Government appealed. The appellate 
court’s decision, written by Judge Hat- 
field, affirms the judgment of the lower 
court. 








Law Giving Court Discretion to Im- 
pose Life Sentence on Fourth 
Offenders Passed by Penn- 
sylvania Legislature 


PHILADELPHIA, May 4.—Pennsylvania 
now has a modified Baumes law under 
which criminals convicted of a fourth 
felony can be sentenced to prison for life 
at the discretion of the court. Governor 
Fisher has just signed the Salus law 
providing this penalty for fourth of- 
fenders and heads of police here and 
throughout the State believe it will do 
much to keep burglars, bandits and 
other criminals out of Pennsylvania. 

It was planned originally at the recent 
session of the Legislature to enact a du- 
plicate of the Baumes law in this State 
but the Crime Commission, appointed 
two years ago to investigate the crime 
situation in Pennsylvania, feared this 
would be too drastic and that under its 
severe penalties juries would not con- 
vict as often as if the law was modified. 

The Salus law provides that if a 


habitual criminal is convicted of a 
fourth offense within five years of the 
commission of his third offense, he may 
be sentenced for life. Criminals serving 
terms may be resentenced to life impris- 
onment, if within two years of their 
sentence they are found to have been 
convicted on three other occasions. 

The courts also are empowered to sen- 
tence second offenders to twice the 
longest term prescribed on the first con- 
viction if the second offense was com- 
mitted within five years of the first 
crime. 








Black, Starr & Frost Not to Lose 
Identity as a Result of Merger 


R. Clifford Black, of Black, Starr & 
Frost, has issued the following state- 
ment in connection with the merging 
of the company with the Fifth Avenue 
retail store of the Gorham Mfg. Co. and 
Spaulding & Co., of Chicago. 

“None of the above companies will lose 
identity in this consolidation. The ex- 
ecutives heretofore in charge of the 
merging companies, including Wither- 
bee Black, R. Clifford Black and Aaron 
V. Frost of Black, Starr & Frost, Ed- 
ward Krehbiel of the Gorham Co., and 
Henry C. Tilden of Spaulding & Co., of 
Chicago, will continue in the manage- 
ment with the same personnel. 

“The merging of these three old and 
distinguished houses creates a unique 
organization devoted to the sale of 
jewels, gold and silverware and allied 
lines. Within a few months the Gorham 
retail business will be moved up to the 
present Black, Starr & Frost establish- 
ment, Fifth Ave. and 48th St., and will 
be continued under the firm name of 
Black, Starr & Frost-Gorham, Inc.” 








Disastrous Fire Wrecks Store of Key- 
stone Jewelry Co., San Francisco 


SAN FRANCISCO, CAL., May 3.— The 
Keystone Jewelry Co., 834 Sutter St., was 
one of the sufferers in the fire which 
gutted the Sommer & Kaufman building 
last Sunday. Supposed to have started 
in the basement of the Sommer & Kauf- 
man store, the fire had probably been 
burning for hours and had gained great 
headway before it was discovered. The 
fact that it was Sunday and the stores 
were closed allowed the fire to gain head- 
way. 

The interior of the store of the Key- 
stone Jewelry Co. was wrecked, partly by 
water and chemicals. According to Abe 
Isaacs, the store carried a stock of $85,- 
000 and his first estimate of loss was be- 
tween $10,000 and $20,000. The fire was 
one of the most obstinate fought for some 
years in the downtown district. Eleven 
firemen were injured or overcome by 
smoke. Thousands of motorists assem- 
bled outside the fire lines as spectators. 








The H. P. Yingling store at Betten- 
dorf, Iowa, was recently robbed by 
thieves who unlocked the rear door, 
opened a safe and seized rings, watches, 
fountain pens, and brooches. 
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The House of Quality and Values 
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580 Fifth Avenue 


Tel., Bryant 8876-7 


WE beg to advise you that we are now in our more elabo- 
' rate offices at 580 Fifth Avenue. Our new quarters 
have been designed and arranged for the convenience of our 
customers. We can now serve you better and with more 
comfort than ever before. 








We extend you a cordial invitation to visit us at your earliest 
convenience. 






FANCY CUT DIAMONDS 
EMERALDS PEARLS RARE GEMS 


ARTHUR SILBERFELD, INC. 


DIRECT IMPORTER 
380 FIFTH AVE. NEW YORK 


Antwerp Amsterdam Paris 
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Swindler Caught 





Bogus Check Passer Nabbed at Final Night’s 
Festivities in Waldolf Astoria, 
New York 


Just as the Waldorf-Astoria, New 
York, world famed hotel, was closing its 
doors for the last time on Wednesday 
evening, May 2, “Dr. Charles H. Sloan,” 
known under many aliases to police in 
all parts of the country, strolled up to 
the registration desk and attempted to 
“lay down” a bogus check. Detectives 
John Howe and Michael Regan of the 
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and the Eastern State Penitentiary in 
Pennsylvania. When arrested last week 
he was wanted by the New York, New 
Jersey and Connecticut authorities. 
The swindler has been identified by a 
number of his victims, and is now being 
held without bail for the grand jury. 








Three Men Charged with Obtaining 
Money Under False Pretense 
Deny Guilt 

CINCINNATI, May 4.—The cases of 


three men, all of Chicago, charged with 
obtaining money under false pretenses, 





“DR. CHARLES H. SLOAN,” CHECK SWINDLER ARRESTED IN NEW YORK 


Maiden Lane Squad, were on hand to 
enjoy the last night’s festivities, but 
hesitated long enough to have the dis- 
tinction of being the last police officers 
to nab the last crook to invade the Wal- 
dorf before house wreckers took over the 
job of demolishing this hotel. 

“Sloan” is wanted in cities all over the 
country, and a strange coincidence of this 
man’s arrest is that Detectives Howe and 
Regan were searching for the supposed 
“doctor” only last January after he 
passed several worthless checks on jewel- 
ers, hotels, and leather goods stores ex- 
tending from Windsor, Ont., to Florida, 
and since the arrest of this man com- 
plaints have been pouring into police 
headquarters in New York. 

Last January THE JEWELERS’ CIRCULAR 
published a warning in its columns call- 
ing the trade’s attention to the opera- 
tions of this swindler. At that time he 
posed as a well known doctor of New 
York, and called at the offices of several 
jewelry concerns in the Maiden Lane dis- 
trict. In each place he selected inexpen- 
sive articles and paid for them with 
checks which later proved worthless. 

According to the police this is 
“Sloan’s” 17th arrest. He is 72 years 
old, and has been’ following his crim- 
inal career since 1880. “Sloan” is known 
under many aliases, a few of them being, 
“Dr. Randall Hoyt,” “Dr. Raymond P. 
Sullivan,” “Edward E. Beardsley,” ‘“D. 
Bryce Delevan, M. D.” 

“Sloan” has operated as a_ check 
swindler and burglar and has _ served 
terms in the Joliet Penitentiary, Joliet, 


Ill.; Elmira, Sing Sing, Trenton, N. J., 
were continued in Municipal Court, one 
week Friday. The trio were arrested by 
Detectives Alfred Kaiser and Lewis Bell 
after they attempted to pawn a diamond, 
which, the police say, was not genuine. 

A number of complaints had been 
registered with the police by used jewel- 
ry shop proprietors about three men 
who had been borrowing money on imi- 
tation gems. It is said the stones are 
imported from India and have a value 
of $15. 

The police charge that the trio pre- 
sented the stones at loan offices and ob- 
tained from $25 to $40 on them. Denial 
that they represented the stones to be 
diamonds was made by the trio, who 
said they left the appraisals to the loan 
office clerks. 








Thieves Use Ingenious Scheme to 
Steal Rings from Boston Jewelry 
Store Windows 


Boston, MAss., May 3.—An ingenious 
scheme to remove valuable jewelry from 
jewelry store windows in this city was 
discovered yesterday after two Washing- 
ton St., firms had diamond rings worth 
several hundred dollars each, stolen from 
their show windows in broad daylight. 

The method employed is a new form 
of thievery to Boston police. In one 
instance, the proprietor was unaware of 
the loss of a diamond ring until asked by 
the police that a checkup be made of 
the rings in the window. 
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The first victim was the Washington 
Jewelry Co., 365 Washington St. A 
diamond ring valued at $675 was missed 
from the window at noontime and an 
investigation revealed that apparently 
the ring had been lifted from a tray 
by means of a wire, inserted into a hole 
cut in the window pane and then taken 
out. 

Later in the afternoon, as Inspector 
Warren Liese strolled along Washing- 
ton St. he observed a similar hole in the 
window at the Kay jewelry store, 594 
Washington St., and he asked the pro- 
prietor to examine the ring trays. The 
checkup revealed that a diamond ring 
worth several hundred dollars had been 
extracted some time during the day. 

It appears that the holes were made 
in the windows during the night time 
and the actual thefts committed after 
the trays of diamonds had been taken 
from safes and vaults and placed in the 
windows when the stores were opened 
for business. 








Police Raid Chicago Offices and 
Arrest Fifteen Men 


CHICAGO, May 4.—While two men 
were waiting in the Union depot about 
9.30 a. m., on Saturday of last week, 
expecting a jewelry salesman to arrive, 
a running automobile driven by another 
man awaited outside. 

While thus waiting for the salesman, 
Lieutenant Leo Carr, Sergeants William 
Knowles, Alock and Quilter sought to 
interview the two men and they started 
to run but the detectives called a halt. 
Guns were pulled, with the result that 
one man’s head was split open. The 
men were taken to the Detective Bureau 
and after a grilling of six hours and a 
search of their clothes, the telephone 
number of a place on N. Dearborn St. 
was found. This place was put under 
surveillance and everyone who went 
there was watched. About 7.30 p. m., 
a raid was staged. The officers were 
assisted by Assistant States Attorney 
Charles Mueller and Francis V. Healy, 
of the firm of Goldman, Allshouse & 
Healy, attorneys for the Good and Wel- 
fare Committee, and 15 men were taken 
into custody. 

All the men were taken to the detec- 
tive bureau and were carefully searched. 
On the person of one of the men was 
found two rings identified as part of the 
loot of the Arenstein burglary in Chi- 
cago. 

The owner of the establishment raided 
was charged with the burglary of the 
establishment of Mr. Arenstein, a West- 
Side jeweler who recently had a 600 
pound safe moved out of his place of 
business. The cases of two of the men 
were continued until May 15, and the 
case of the owner was continued until 
May 10. 


Diamond rings and other valuable 
jewelry were included in the loot taken 
from the W. J. Wilson store, 109 N. Ver- 
milion St., Danville, Ill., early last week. 
The loss is estimated at $500. The 
thieves took several valuable rings, 
fountain pens and cigar lighters. 
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BLACK OPALS OPAL NECKS 


We can cut to suit your designs from rough stock on hand 





DREHER BROTHERS & WIDER 


Cutters & Direct Importers 


| 48 West 48th St. New York 
| Telephone Bryant 3643 












































MIKIMOTO PEARLS - 


Genuine Pearls Cultured 


HEAD OFFICE: GINZA, TOKIO 


BRANCHES: 
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Sent to Prison 





Two Men Who Robbed New York Diamond 
Salesman in San Francisco, Must 
Serve from One to Twenty Years 
in San Quentin 


SAN FRANCISCO, CAL., May 3.—John 
Schoppen and Michael J. (“Black Mike”) 
Marino, were permitted last Thursday to 
enter pleas of guilty before Superior 
Judge Walter Perry Johnson and were 
immediately sentenced to serve from one 
to 20 years in San Quentin penitentiary. 
They had previously pleaded not guilty 
of robbing Harry Amols, New York dia- 
mond salesman of thousands of dollars’ 
worth of unset diamonds in the lobby of 
the Jewelers’ building here, and convic- 
tion on the latter plea would have sent 
the pair to prison for from five years to 
life. 

It was with the approval of the police 
and the District Attorney’s office that 
the thieves were allowed to change their 
pleas. Assistant District Attorney Skil- 
lin said in addressing the court that in 
his opinion the State would find some 
difficulty in convicting the diamond rob- 
bers as there seemed to be no definite 
proof that firearms were used in perpe- 
trating the robbery. 

Schoppen and Marino held up Mr. 
Amols on March 26. They tried to take 
him to their waiting automobile and 
when he resisted, relieved him of four 
wallets containing the diamonds. Their 
auto number was obtained and they 
were traced to Sparks Nev., where they 
boarded an overland train for Kansas 
City, believed to be headquarters of their 
gang. Police were on the train and the 
thieves were arrested as they left it at 
Topeka, Kan., to join two women who 
were waiting for them in an automobile. 








“Red” McLaughlin, Notorious Thief, 
Released Under Bail from Joliet 
Penitentiary 


CHIcAGO, ILL., May 4.—The Chicago 
Jewelers’ Association, the Chicago Crime 
Commission and other interested parties 
were greatly concerned this week when it 
was learned that Eugene “Red” Mc- 
Laughlin, notorious gangster and jewelry 
stick-up man, was turned loose from the 
Joliet penitentiary on $15,000 bail. 

McLaughlin has always been known 
as a “bond jumper”, and many attempts 
have been made to land him in jail. He 
was finally tried and convicted on a 
jewel robbery and it was a real victory 
when he was placed behind bars at Joliet 
to serve a term from one to 14 years. 
In an interview with H. B. Chamberlin, 
operating director of the Chicago Crime 
Commission he stated in part: 

“Tt is interesting to note that the bond 
was presented at the clerk’s office of the 
Supreme court at 7.30 o’clock on Satur- 
day night, it being necessary to ask the 
clerk to. go to his office from his home. 

“T am unable to find any schedules in 
the office of the clerk of the Supreme 
court,” Mr. Chamberlin continued, “and 
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as far as I know the bond was accepted 
on affidavits only. 

“It is difficult for me to understand 
why this procedure should have been 
staged in Springfield at a time when the 
chief justice of the court was in Chi- 
cago where the trial occurred and who 
was entirely cognizant of all of the cir- 
cumstances pertaining to this matter, 
and after the Supreme court had twice 
denied bail to McLaughlin. The history 
of the case is a record of bond for- 
feitures, judgments, vacation of judg- 
ments, bombing of a juror’s home, new 
bail, evasion of arrest, perjury, jury 
tampering, and intimidation.” 








Two Men Caught Robbing Filling 
Station Charged with Holding Up 
Cleveland Loan and Jewelry Shop 


CANTON, OHIO, May 2.—Ray Castro, 
33, and Antonio Gomez Ortego, 32, both 
of Cleveland, who were caught red 
handed in the holdup of a filling station 
in Cleveland, are said to have confessed 
to Cleveland police that they robbed the 
Canton Loan & Jewelry Co. here of 
nearly $7,000 in gems and gift merchan- 
dise, the afternoon of April 3. The 
robbery which was committed late in 
the afternoon was one of the most dar- 
ing daylight crimes in Canton police 
history. 

Nathan Wolinsky, proprietor, and his 
daughter, were bound and gagged while 
the store was looted. Detective Chief 
Swope states that the two alleged rob- 
bers will be prosecuted in Cleveland for 
highway robbery but that it is the inten- 
tion to ask for indictments here at the 
next session of the grand jury. 

The bandits, according to the police, 
made the trip from Cleveland to Canton 
in an automobile. The owner of the 
store has identified part of the loot, 
which it is alleged, was found in their 
rooms. 








Police Hold Two Men Suspected of 
Robbing Lockland, Ohio 


Jewelry Store 


CINCINNATI, OHIO, May 4.—Two men 
are being held by the Lockland police as 
suspects in the robbery of the jewelry 
store of Ralph Becker at 703 Wyoming 
Ave., Lockland. The place was held up 
Monday by three masked men who rushed 
into the store flourishing revolvers, seized 
Rudolph Behrens, watchmaker, locked 
him in a rear room and proceeded to 
ransack the establishment of watches 
and rings valued at $450. 

Behrens was the only person in the 
store when the robbers entered and cov- 
ered him with their guns. As they forced 
him into a back room, one of the men 
said: “If you notify anybody before a 
half hour, we’ll shoot you.” 

Behrens then heard the men ransacking 
the store and heard them leave. Then, 
using a skeleton key, he unlocked the 
door and at once notified the Lockland 
police and his employer, who is an at- 
torney. 


Speedy Justice 





Cuartet Arrested, Convicted and Sentenced 
in Less Than Two Weeks Following 
Philadelphia Robbery 


PHILADELPHIA, May 6.—In one of the 
fastest moving jewelry crime stories in 
this city, four bandits, who held up the 
store of Jacob Widershain, 903 S. 
Fourth St., a little over a week ago, 
were arrested, tried, convicted and sen- 
tenced to serve terms in the Eastern 
Penitentiary. 

The leader of the gang, Felix J. White, 
Cleveland, known as “Slim,” was sent up 
for from 20 to 40 years; David St. Clair 
got 10 to 20 years; and Lucien Girard 
and Alexander A. E. George, three to six 
years each. The loot stolen from Wid- 
ershain, valued at about $2,000, was re- 
covered in White’s room after he -had 
been arrested on the “tip” of a taxicab 
driver who recognized him as one of the 
men who held him up a few days after 
the jewelry robbery. Four other hold- 
ups and robberies were admitted by 
members of the gang, following their 
sentence. 

A series of robberies of small jewelry 
stores had been planned by White, his 
companions told the district attorney 
and that of Widershain was the first 
one. St. Clair, Girard and George were 
captured within a short time after the 
Widershain robbery. 

A revolver found on White was iden- 
tified by Herman Madoff of Madoff 
Bros., whose jewelry and sporting goods 
store at 116 Market St. was robbed in 
the same manner as Widershain’s place 
a few days before that holdup. No other 
loot taken at the Madoff store has yet 
been found. 








Robbers Get Loot Worth $2,000 from 


Virginia, IIl., Jewelry Store 


VIRGINIA, ILL., May 4.—Jewelry store 
of William Schultze was looted last week 
of $2,000 in diamonds, watches and cur- 
rency. 

The loot was removed from the safe by 
thieves who had drilled and blown the 
safe. The loss is partially covered by 
insurance. 








Allentown, Pa., Jeweler’s Store Win- 
dow Smashed with Brick 


ALLENTOWN, Pa., May 3.—District 
patrolmen reported last Monday to head- 
quarters that two trays containing 
jewelry valued at more than $500 were 
taken early that morning by a-thief who 
sent a brick crashing through the main 
display window of the Reliable Jewelry 
& Music store, operated by Levit Bros., 
at 309 Hamilton St. 

The brick, wrapped in flannel, was 
found in the window by Myron Levit 
when he opened the store at 7.30 a. m. 
and discovered that the trays which he 
failed to remove when closing Saturday 
night, were missing. 
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TO THE TRADE 
$1,000.00 REWARD 


For the Return of Following Stones or 
Proportionate Share for Partial Recovery 


On March 11th in an aeroplane crash at Park City, Utah, 


the following described stones disappeared: 


Pale green emerald weighs 14.40— 
shallow stone, very lively, fairly 
clean 
shape, spread table, nice edge. 








Fine, white, pair fancy shaped dia 
monds weighing 3.82 for the puir. 


Perfectly matched in size and 
color. One stone slightly thinner 
in make. Both stones are clean 


and look ten per cent more thar 
their weight. 


Two blue marquises with many 
small imperfections, the smaller 
weighing 1% cts. The larger 
weighing slightly under 4 carats 
(3.922). The total weight for the 
two is 5.79 carats. These stones 
were not spread and are very 
brilliant. 


Other parcel with 43 carats of 


small fancies, trapizes, triangle 
marquises and baguettes. 


Wire or write any information pertaining 
to such stones to 


LUISI INVESTIGATION CO., Inc. 
16 Exchange Place, New York, N. Y. 


Telephone Beekman 2854 


for an emerald. Cushion 





James H. Hurley and E. Tudor Gross, Auctioneers 


1213TH AUCTION SALE 


Liquidation Sale by Public Auction 
Wednesday, May 22nd, 1929 


at 12 o’clock noon, D. S. T., on the premises 


No. 167 Chestnut Street 


Near Elm Street 
In First Industrial Zone—-First Fire District—Near heart of 
jewelry manufacturing district of 


Providence, R. I. 


The complete Engine Turning and Engraving 
Workshop of J. Thomas Smith 


THE REAL ESTATE 
The Land fronts 40 feet on Chestnut Street, extends back 100.3 feet, 
area 4012 square feet. 
Factory Building, frame, two stories and basement. 
230. — LOTS — .230. 

ENGINE TURNING and ENGRAVING MACHINERY and EQUIP- 
MENT including: 2 Geometric Lathes; 7 Swiss and American Uni- 
versal and Circular Brocading Machines; 19 Swiss and American Uni- 
versal, Circular and Straight-line Engine-turning Machines; Eaton & 
Glover Engraving Machine; John Hope & Allen Ruling Machines; 
sartlett Pencil-case Machine; Diamond points for engine turning; 
Chasers’ and Engravers’ Tools, Chucks and Die-balls; Large assortment 
of Dies and Patterns; Electric Motors; Boland 2-head Polishing Lathe; 
Mann Speed Lathe; Embossing Press; Foot Press; Vises, Scale, Grind- 
stone, Benches, Desk, Showcases, Safes, Books of Designs, etc. 

This is an opportunity to buy at auction prices a 

complete outfit of valuable and intricate machinery. 

The tools to be sold represent the selection, improve- 

ment and adaptation of an expert engraver and 

engine-turner over a period of years. 
To be sold separately, in lots to suit purchasers, to the highest bidders 
without limit or reserve. 
Note: There will also be sold an autograph letter from 
(General) Nathanael Greene to Hon. John Collins, 
Esq., dated April 22, 1783. 


For descriptive catalogue, apply to 


G. L. & H. J. GROSS, Inc. 


Auctioneers 170 Westminster Street Providence, R. I. 
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OVERLAYS—SHELLS 


HLASS @ CO. 


Manufacturing Jewelers ; 
Platinum Meuntings, Wedding Rings 
and Special Orders 

Maiden Lane Tel. John 5892 


Patented U. 8. A. 
New York 








CHINESE JAD 


to meet today’s demand 


Brooches _ Earrings 


Necklaces 


Bracelets 
Pendants 
Rings 








Chinese Importers and Wholesalers 


Lapidary Mills: CANTON, CHINA 


fe 72> 2) 


New shipments of Jade 
in the latest designs will 
arrive in time for manu- 
facturers to prepare for 
the coming season. 


WING & COMPANY 


255 Fifth Avenue 
New York 
Phone Ashland 0623-0624 





“Changeavie Ring” 
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In Justice to Mr. Roessler 


THE JEWELERS’ CIRCULAR has received 
the following letter from Wilson T. 
Clark, secretary-treasurer of the Iowa 
State Jewelers Association, in correction 
of the report recently published in which 
he says: 

“Sioux City, Iowa, 
“April 29, 1919. 
“Editor, THE JEWELERS’ CIRCULAR: 


“I was indeed sorry to read in your 
report of the Iowa Retail Jewelers As- 
sociation Convention the statement that 
‘several delegates felt that it was an in- 
trusion on good nature to allow Ralph 
Roessler to talk before their convention 
had ended its business.’ 

“As a matter of fact, Mr. Roessler 
changed his time of speaking at the sug- 
gestion of Lafe Major, president of the 
Iowa Association, and myself, and not 
a single suggestion of complaint was 
heard by either Mr. Major or myself as 
coming from any delegate or member of 
our State Association. At the time Mr. 
Roessler was invited to speak at the 
Iowa convention, he absolutely refused 
to consider appearing on our convention 
program if it would in any way interfere 
with National work and it was after con- 
siderable urging on the part of our 
State officers that he agreed to come. I 
feel positive that you would find it im- 
possible to actually name the man who 
expressed dissatisfaction over the 
change in our program. 

“Very truly yours, 
(Sgd.) “WILSON T. CLARK, 
“Towa secretary.” 





Epitor’s Note. The report in THE 
JEWELERS’ CIRCULAR was sent to us by a 
special correspondent whom we _ sent 
from Omaha to cover the convention and 
was published in good faith as it was 
received. If there was a mistake in re- 
gard to Mr. Roessler’s action and the 
attitude of the convention, it was made 
innocently and without knowledge on 
our part. For this reason, we are glad 
to give publicity to Mr. Clark’s correc- 
tion. 








Program Completed for Oregon State 
Jewelers’ Convention on May 
13 and 14 


PORTLAND, ORE., May 3.—The pro- 
gram for the convention of the Oregon 
Retail Jewelers Association has been 
completed by the secretary, A. A. Keene, 
Salem. The convention will be held this 
year at Eugene, May 13 and 14. 

The morning of the opening day will 
be devoted to registration, distribution 
of badges, and the golf tournament to 
be held at the Eugene Country Club. 
The afternoon business session will be 
called to order by the president, Carl 
Greve, Portland, and greetings will be 
extended by the Mayor. The response 
will be by O. A. Hartman, Salem. The 
principal address will be given by Prof. 
Edwin T. Hodge, of the University of 
Oregon. He is the professor of geology, 
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and will speak on “Precious Stones— 
Their Origin, and Some Oregon Occur- 
rences.” A dinner dance will be held 
that evening. 

The speakers at the Tuesday morning 
session will be President Creve; R. G. 
Warren, Corvallis; William Frasier, 
president of the A. N. R. J. A., and 
Prof. David E. Faville, dean of business 
administration at the University of 
Oregon. An interesting round table dis- 
cussion will follow. Addresses at the 
afternoon session will be given by J. Z. 
Zell, Portland jeweler; N. W. Zane, As- 
sociate Professor of Design, at the Uni- 
versity; and O. Frank Tate, secretary 
of the Oregon Merchants’ Association. 
Reports and election of officers and com- 
mittees will follow. 

In the evening the annual banquet 
will be held, with Dr. Edmund S. Conk- 
lin, Professor of Psychololgy as the prin- 
cipal speaker. 








Wisconsin Jewelers Announce Pro- 
gram for Convention in Oshkosh, 


May 21 and 22 


MILWAUKEE, WIs., May 4.—A thor- 
oughly constructive program, confined 
entirely to subjects of interest to the 
jewelry trade, has been planned for the 
annual convention of the Wisconsin 
Retail Jewelers Association, which will 
take place May 21 and 22 at the Hotel 
Raulf, Oshkosh. 

Not only policyholders, but jewelers 
belonging to the association as well, are 
invited to attend the annual meeting of 
the National Jewelers’ Mutual Fire In- 
surance Co. which will be held at 9.30 
o’clock on the morning of the first day, 
with W. H. Upmeyer presiding. Three 
directors to succeed W. H. Upmeyer, J. 
H. Stouthamer and A. W. Anderson, 
whose terms expire at this time, will be 
elected. 

The regular session of the Wisconsin 
retail jewelers’ convention will be opened 
at 11 a.m. Rev. W. L. Harms, Oshkosh, 
will read the invocation and the address 
of welcome will be given by George 
Oakes, vice-mayor of Oshkosh. The re- 
sponse to his address will be made by 
Len M. Nelson, Madison, after which the 
annual reports of A. C. Hentschel, pres- 
ident; A. W. Anderson, secretary, and 
Henry F. Stecher, treasurer, will be 
read. Announcement will be made of 
the convention committees and the meet- 
ing will adjourn for lunch. 

The afternoon program will include a 
talk by Professor J. O. Frank of the 
State Teachers’ College, Oshkosh, on 
“Precious Metals,” a talk on “The Jewel- 
ry Trade Association” by Ralph Roes- 
sler, Marion, Ind., and an address by 
Professor P. G. Fox of the School of 
Commerce, University of Wisconsin, on 
“What the University of Wisconsin Can 
Do for the Retailer.” After each of 
these talks an open forum discussion 
will be held. 

Oran Liljequivst, Wausau, will be in 
charge of the question box session in 
the evening. A buffet luncheon and 
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entertainment at 10 o’clock, will complete 
the evening activities. 

A discussion on problems relating to 
the jewelry trade in general and the 
Wisconsin Retail Jewelers’ Association 
in particular will open the session on 
Wednesday morning at 9 o’clock, follow- 
ing which there will be reports from offi- 
cers of the various district jewelers’ clubs 
which have been organized in the State 
during the past year. A talk outlining 
“The Sales Policy of the Elgin National 
Watch Co.” given by R. F. Barton will 
complete the morning activities. 

The Wednesday afternoon session will 
be resumed at 2 o’clock, at which time 
Professor D. R. Fellows of the School 
of Business Administration of the Uni- 
versity of Wisconsin, will talk on “How 
the Jeweler Can Best Meet the Present 
Economic Changes in Business.” Re- 
ports of the auditing and resolutions 
committee and election of officers, elec- 
tion of delegates to the national con- 
vention, the selection of the 1930 con- 
vention city and all unfinished business 
will close the 1929 convention. 








Alabama Retail Jewelers to Meet in 
Birmingham, June 25 and 26 


BIRMINGHAM, ALA., May 3.—The an- 
nual meeting of the Alabama Retail 
Jewelers Association will be held in Bir- 
mingham June 25 and 26, according to 
announcement from A. L. Hipp, of 
Huntsville, president of the association. 
Mr. Hipp stated that he was working on 
a program for the meeting, which would 
be sent out. to every retail jeweler in 
Alabama within the next few weeks. 

Among the prominent speakers at this 
meeting will be William G. Frasier, of 
Durham, N. C., president of the Amer- 
ican National Retail Jewelers Associa- 
tion, Mr. Hipp stated. 

A week ago it was announced that if 
any session of the retail jewelers of 
Alabama was held this year it would be 
held in September or October, but the 
officials of the association have changed 
their minds since that time. According 
to officials of the association the meet- 
ing in Birmingham this year is expected 
to be one of the best ever held by the 
association. 








New England Jewelers’ Golf Tourna- 
ment to Be Held in New London 
June 30 and July 1 


HARTFORD, CONN., May 4.—Albert M. 
Kohn, secretary and treasurer of the 
New England Jewelers’ Golf Associa- 
tion, announced this week that arrange- 
ments have been made to hold the 14th 
annual meeting and tournament of the 
organization at the Shenecosset Golf 
Club, New London, Conn., on June 30 
and July 1. 

On Sunday evening, June 30, many im- 
portant matters will come up for dis- 
cussion. At this meeting the members 
will be asked to vote for the rotation 
of officers, so that no one can hold office 
longer than two years at any one term. 
The location for the fall tournament will 
also be decided upon at this meeting. 
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Always at your service 


EMERALDS AQUAMARINES 

RUBIES CHINESE JADE 

SAPPHIRES BLACK OPALS 
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PRECIOUS STONES 
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May 3rd, 1929 
----to be EXACT 


Sir Thomas Lipton, million- 
aire tea manufacturer and 
yachtsman, issued his fifth 
challenge for America’s Cup. 


vem 











America first won the cup 
in 1851, and since that time 
has consistently defeated 
every challenger. 


We retain our customers 
because we consistently 
give better values than 
our challengers. 


Novos NYoges Voc: 


10 West 47“Street 








—— 





——at New York. 














Refraction and Motility 
of the Kye 


With special chapters on Color Blindness, Field of Vi- 
sion, The Relation of Functional Eye Diseases to Gen- 
eral Medicine. By Ellice M. Alger, Adjunct Professor 
of Diseases of the Eye in the New York Post-Graduate 
Medical School and Hospital, etc. 122 Illustrations. 
Extra Cloth. 376 pages. Price, $2.50 net. 





The Optical Journal and Review 
239 W. 39th St., New York 
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SAMUEL STERN 


71 Nassau St., New York 
*Phone Cortland 4346 


Manufactures Fine Platinum 
Jewelry—Special Order Work. 
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SPECIAL ORDER WORK FOR OVER 45 YEARS 


B. ROEDE & SONS 


PLATINUMSMITHS 


THAT’S ALL 
FULTON STREET NEW YORK 
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Boosters Entertain 





New York Jewelry Salesmen Hold 
Enjoyable Affair at Schleifer’s 


Restaurant 


The “Jewelry Boosters,” a New 
York city organization recently organ- 
ized to promote fraternalism and good 
will among their members and the jewel- 
ry trade, held a dinner and show at 
Schleifer’s Restaurant, 141 W. 38th St., 
last Thursday evening. It was scheduled 
as the third regular meeting of the club, 
but extra festivities were added to cele- 
brate the group’s rapid growth since its 
inception. 

The affair was unusual in that only 
one after-dinner speech was given, and 
that was a short, spirited talk by Syd- 
ney Sheinberg, president. Mr. Sheinberg 
outlined briefly the history of the “Boost- 
ers” and expressed his appreciation of 
the fine spirit and cooperation displayed 
by the members. 

The members of the organization and 
their guests, after consuming a chicken 
dinner and hearing Mr. Sheinberg’s ad- 
dress, retired to an adjoining room 
where they were entertained by a quar- 
tet of Broadway artists, who gave ex- 
cellent dance and song numbers. Not 
to be outdone by the entertainers, some 
of the club members, including Sydney 
Sheinberg, Abraham Cohen and Manny 
Solomon “brought down the house” 
with their own musical renditions. 

There were close to 100 men at the 
affair, which lasted from the supper 
hour until after 10 o’clock. The mem- 
bership of the “Jewelry Boosters,” con- 
ceived by a few men over a luncheon 
table, has grown rapidly from 26 to 90 
in less than two month’s time. The per- 
sonnel is expected to be over the 100 
mark by the next meeting, scheduled 
for the last Thursday of the month. 

Those in charge of the affair were the 
officers: Sydney Sheinberg, president; 
Meyer Eisenberg, vice-president; Isidore 
Rothman, treasurer; “Bill” Stern, sec- 
retary; Abraham Cohen, sergeant-at- 
arms; and the entertainment committee 
consisting of Louis Cutler, Arthur Berg- 
man, Manny Solomon, Murry Taylor, 
Jack Sacks, Leo Alexander, and Abra- 
ham Cohen. 








Boston Jewelers Club to Hold Outing 
at Nantasket, June 19 


Boston, Mass., May 4.—The annual 
outing of the Boston Jewelers Club will 
be held this year on June 19 at the Shore 
Gardens, Nantasket, where it has been 
so successfully held for the last three 
years. This was decided at a meeting 
of the directors of the club at the Cham- 
ber of Commerce. 

A program of sports will again be a 
feature of the outing, with a ball game, 
quoits, handicap races and other events. 
The dinner will be served at the Shore 
Gardens Hotel. 

Two committees were appointed. 
James H. Parks, Edward D. Cole, James 
Kingman and Albert R. Kerr will have 
general charge of the arrangements for 
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the outing, while the sports will be engi- 
neered by Carl F. Lawton, J. Charles 
Steever and Edward A. Bigelow. Wil- 
liam L. Stone is president of the club, 
and Mr. Kerr is secretary-treasurer. 

The date Feb. 5 was selected for the 
annual banquet at the Copley Plaza next 
year. 








United States Marshal Will Sell 
Seized Diamonds and Jewelry in 
New York on May 22 


The United States Marshal announced 
last week that he will sell on May 22, in 
Room 337, at the Post Office building, 
downtown New York, a collection of 
rings, watches, diamonds and other 
things forfeited to the government for 
violation of the customs laws. The 
sale will start at 12 o’clock noon, and 
will continue until all the merchandise 
is sold. On Monday and Tuesday, May 20 
and 21, the jewelry and other articles 
will be on display between 10 a. m. and 
3 p. m. 

Included in the items to be sold are 
five rings, having a home value of 
$1,260; 370 watch movements worth in 
this country $1,848; a diamond and sap- 
phire ring, $800; a bracelet of diamonds 
and other precious stones, valued at 
$5,000. There are also unset diamonds 
having. a home valuation of $19,625, and 
17 other watch movements worth in this 
country $85. 








McIntyre Acquitted 





Jury Finds New York Policeman Not Guilty 
on Smuggling Charge 

After standing trial for the second 
time John T. McIntyre, New York 
traffic policeman, was acquitted on 
Wednesday night, May 1, in the United 
States District Court on charges of 
smuggling diamonds into this country. 
The jury deliberated for nine hours be- 
fore a verdict was finally reached at 
11.15 p. m. 

At his second trial McIntyre intro- 
duced a number of witnesses who did 
not appear at the first trial several 
weeks ago, when the jury disagreed. 
One of the most important witnesses at 
the policeman’s last trial was his 
mother-in-law, who corroborated the 
defendant’s testimony about his bank 
account. The prosecution used practical- 
ly the same witnesses at both trials. 

The defendant called a number of 
character witnesses on Tuesday of last 
week, and for a while McIntyre was on 
the stand. At that time he explained 
that $3,700 of the $4,700 deposited to 
his account in the savings bank within 
the last two years represented money 
given to him to deposit by his mother- 
in-law, Mrs. Charles G. Miller. He 
testified that his mother-in-law did not 
care to bother with a bank account, and 
for this reason asked McIntyre to carry 
it in his account. His mother-in-law 
corroborated this testimony. 

McIntyre was charged with being one 
of the principals in a huge diamond 





81 


smuggling plot, and was the only one of 


nine defendants to go to trial. Seven 
people pleaded guilty, and the eighth 
man is now in Europe outside of the 
jurisdiction of the Government.  In- 
cluded among those who have pleaded 
guilty are Morris Landau, a John St., 
New York diamond dealer, and _ his 
daughter, Frances, two lace manufac- 
turers and three steamship stewards. 
The jeweler’s son, Sidney Landau, has 
not been apprehended. 

As at the first trial, a number of offi- 
cials from the Police Department testi- 
fied again to the integrity and good 
character of McIntyre. Dudley Field 
Malone, a noted attorney, was another 
character witness for the policeman. 

The prosecution was represented by 
Assistant District Attorneys Sylvester 
and Blake, while David P. Siegel acted 
as counsel for McIntyre. 





Five Sentenced in Gem Plot 


As THE JEWELERS’ CIRCULAR was 
going to press yesterday (Wednesday) 
morning, Judge Goddard before whom 
McIntyre was tried twice in the United 
States District Court, sentenced six of 
the defendants who had previously 
pleaded guilty to the smuggling charges. 

Morris Landau, the John St. diamond 
dealer, was given the severest punish- 
ment, being sentenced to serve six 
months in the government’s new peni- 
tentiary on W. 11th St., New York, and 
to pay a fine of $50. Barnet Shapiro 
must also pay a $50 fine but must only 
serve four months in the 11th St. prison. 
William Ballyn, Charles J. Ward and 
Leslie Metcalfe, the steamship stewards 
who admitted being the carriers of the 
smuggled diamonds, were each fined $50 
on one count in the indictment but no 
prison terms were imposed. Sentences 
were suspended on another count against 
the stewards. Because of illness, sen- 
tence was postponed until May 15 on 
James S. Steel, lace manufacturer and 
confessed member of the smuggling ring. 

At the request of Assistant United 
States District Attorney Sylvester, the 
indictment against Frances Landau, 
daughter of the John St. dealer, was 
dismissed. 








Pebbles Substituted for Diamonds in 
Transit from East Africa 
to Antwerp 


An Antwerp firm lost gems valued at 
about $125,000 through the substitution 
of worthless pebbles for diamonds in the 
mail from Portuguese East Africa to 
Antwerp, according to a dispatch re- 
ceived in this country a few days ago. 

The diamonds were posted in regis- 
tered mail from Lorenzo Marquez. When 
the parcels reached Antwerp it was 
found that the original seals had been 
removed and replaced, and that pebbles 
were substituted for the valuable stones. 

John Bell, an English expert diamond 
assayer, has been summoned to Antwerp 
for consultation with the authorities. 
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CLOCKS SOLD IN TWO DAYSs-~ 
By One Jeweler! 


SOKOL, MONTAG Clocks—exceptionally attractive in design and price—were the 
merchandise in back of this amazing selling record. 


Progressive jewelers realize this and are building up greater customer attraction 
by prominently displaying SOKOL, MONTAG 400-Day Clocks. These clocks are 
unsurpassed in mechanical perfection and make beautiful wedding gifts for the 
June bridal season. Our name is stamped on every movement, insuring genuine 


SOKOL, MONTAG workmanship. 


Write at Once for Descriptive Literature 





Our 400-Day Clocks carry a 


meas mound ec, SOKOL, MONTAG & CO., 245 Fifth Ave., N. Y. 


whenever and wherever bought. 

















EVERLASTING Jewelers and watch case makers are satisfied with the EVERLASTING Chromium Plate finish 
we are giving their products. They are enjoying popular and wide sale, for it offers similarity 


& H R O M I U M to genuine platinum finish . . . the big demand today. May we serve YOU likewise. Our plant, 
facilities and equipment enable 100% service—and capability of taking care of contract work 

P L A vy I N G —large or small. Prices and complete information on request. 
er ee oe ee RUBIN & SCHWARTZMAN tei. Beekman 6640 106 Fulton St., New York 


Silverware and Mesh Bags Repaired 

















WE CAN FILL YOUR ORDERS FOR 


WEDDING-RING RONDELLES 


INDIVIDUAL OR AS CLASPS 


MODERN NOVELTY Co., INC. 





THIS IS OUR No. 1000 , 
85c. GROSS IN QUANTITIES 126 South St., Newark, N. J. 
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Death of Hayden H. Butts 





Chairman of Executive Committee of the 
Jewelers’ Security Alliance, Passes Away 
at His Home in New York 


Hayden Huestis Butts, formerly vice- 
president of Hayden W. Wheeler & Co., 
wholesale jewelers, 58 W. 40th St., New 
York, and first vice-president and chair- 
man of the executive committee of the 
Jewelers’ Security Alliance, died last 





THE LATE H. H. BUTTS 


Saturday at his home, 610 Park Ave. 

Mr. Butts had been associated with 
the jewelry industry since early man- 
hood. He was born in Manlius, N. Y., 
on Aug. 138, 1858, and was educated 
at the Grey Lock School, Williamstown, 
Mass. He entered the jewelry trade with 
the firm of Jos. Fahys & Co., watchcase 
makers, in Chicago, and was later made 
manager of the organization. In 1889 
he left the Fahys concern and associated 
himself in New York with his uncle, 
Hayden W. Wheeler, then head of Hay- 
den W. Wheeler & Co. He remained 


‘as vice-president of the Wheeler com- 


pany until 1919, when he retired. 

Deceased was a prominent member of 
the Jewelers’ Security Alliance, up to his 
death being one of the two oldest officials. 
In 1889 he was first made a member of 
the executive committee of the Alliance; 
in 1892 he was made chairman of the 
committee, which post he held con- 
tinuously until his death. He was also 
third vice-president 1900-01 and in 1902 
was made first vice-president, which 
office he occupied when he died. Mr. 
Butts was a member of the Jewelers’ 
24 Karat Club and the Maiden Lane His- 
torical Society. 

Funeral services were held at the Park 
Avenue Baptist Church, Park Ave. and 
64th St., Tuesday afternoon at three 
o'clock, with Dr. Dwight W. Wylie offi- 
ciating. Interment was made in Wood- 
lawn Cemetery. 

Surviving is his widow, Julia Jackson 
Butts. 
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Charles Brenner 


Charles Brenner, president of Albren, 
Inc., conducting jewelry stores in New 
York, Perth Amboy, N. J., Stamford and 
New Britain, Conn., died on Saturday, 
April 27. Mr. Brenner passed away 
after a short illness while on a visit to 
Philadelphia. 

At the time of his death Mr. Brenner 
was manager of the Brooklyn store of 
the concern at 5000 Fifth Ave. His home 
was in Utica, N. Y. 

Mr. Brenner was 45 years old. He 
was a member of the Jonathan Lodge, 
Odd Fellows of Utica and the B. P. O. 
E. No. 33 of Utica. 

Deceased is survived by his widow 
and three children. 





T. B. Dilworth 


BIRMINGHAM, ALA., May 3.—T. B. 
Dilworth, 58 years old and widely known 
retail jeweler of Jasper, Ala., died at 
his home there following a heart attack. 
His death was sudden and a great shock 
to his many relatives and friends. 

Mr. Dilworth was born near Amory, 
Miss., and moved to Jasper, Ala., early 
in life. He was a member of the First 
Methodist church and of the Masonic 
order. He had been quite active in civic 
life for a number of years. 

Deceased is survived by his widow, 
one son, a brother, one daughter. and 
one grandson. 

The funeral services were held at the 
family residence, the Rev. Ira F. Haw- 
kins officiating, assisted by Rev. J. F. 
Akins. Burial was in Oak Hill Ceme- 
tery at Jasper, Ala. 





Samuel I. Koplik 


Samuel I. Koplik, a well known dia- 
mond expert, and for four years em- 
ployed in the retail jewelry store of 
M. G. Peters & Bros.,.470 Fulton St., 
Brooklyn, N. Y., died- at 11 o’clock on 
Monday morning at the home of a friend 
in Flatbush. Mr. Koplik succumbed to 
pneumonia after an illness of only a few 
days. 

Practically all of Mr. Koplik’s life was 
spent in the jewelry trade, having start- 
ed when a boy with his father, who was 
engaged in business for himself. He was 
later associated with William Reiman, 
on Fifth Ave., New York, and about 
four years ago became affiliated with 
the Peters concern. 





Leigh A. Lombard 


Des MOINES, Iowa, May 3.—Leigh A. 
Lumbard, 49, wholesaler jeweler in this 
city, for over a quarter of a century, 
died recently at. his home from heart 
disease. 

Mr. Lumbard came to Des Moines 48 
years ago. His father, M. A. Lumbard, 
founded the M. A. Lumbard wholesale 
jewelry firm and in 1898 Leigh A. Lum- 
bard was taken into the firm. 

Mr. Lumbard was a 33rd degree 
Mason and had taken an active part in 
fraternal and Boy Scout work in Des 


83 


Moines, having been district commis- 
sioner for the Boy Scouts and a member 
of the Des Moines consistory and Mystic 
Shrine. 

Deceased is survived by his widow, 
two sons, a daughter, a brother and a 
sister. 





William B. Poe 


EVANSVILLE, IND., May 4.—William B. 
Poe, 89 years old, retired jeweler and 
watchmaker of Rushville, Ind., died at 
his home in that city on April 29, death 
being due to the infirmities of age. 

Mr. Poe was born and reared at Mays- 
ville, Ky., and moved to Rushville more 
than 60 years ago. Many years ago he 
engaged in the retail jewelry and watch- 
making business in that city and be- 
came widely known to the trade in cen- 
tral and southern Indiana. Because of 
advancing age he retired from active 
business a few years ago. 

Deceased is survived by a son and a 
daughter. 

Burial was in the city cemetery at 
Rushville. 


Charles Hess 


ALLENTOWN, PA., May 4.—Charles 
Hess, senior member of the firm of Hess 
Bros., and a resident of this city since 
1897, died suddenly of a heart attack 
at midnight, May 2. He was 72 years 
of age. 

Relatives and business associates were 
informed this morning that death had 
come to Mr. Hess in a hospital in New 
York city. He and William °% Harris, 
president of Hess Bros., had been stay- 
ing at a New York hotel during the past 
week-end, and Mr. Hess suddenly became 
ill last night and was rentoved to a hos- 
pital. 

While in Allentown, Mr.. Hess lived 
at 1746 Hamilton St. with Mr. and Mrs. 
Harris. Mrs. Harris is a niece of the 
deceased. In spite of his advanced age, 
Mr. Hess had been in good health and 
seemed in his usual condition as recently 
as Saturday, which was the last time 
he appeared at his place of business. 

The account of Mr. Hess’ life is the 
story of an immigrant boy who battled 
against odds to make good and finally 
won for himself a place of distinction in 
the community. Born in Germany, he 
came to the United States when a young 
boy and fitted himself as well as he could 
for a business career. Together, with 
his brother, the late Max Hess, he 
steadily advanced in the business world 
from the rank of an employee to the 
head of an important business enter- 
prise. 

Charles Hess was born 72 years ago 
in Schwetzinger, located in the Grand 
Duchy of Baden, near Manheim, Ger- 
many. He came to the United States 
at the age of 14 and obtained work in a 
short time. 

With a younger brother he came here 


- in 1897 and they opened their first store 


at 831 Hamilton St. Max Hess died 
Feb. 5, 1922. 


Charles Hess, at the time of his death, 
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was vice-president of the firm of Hess 
Bros. 

The only survivor 
vicinity is a niece, Mrs. Dorothy H. 
Harris, of 1746 Hamilton St. The fun- 
eral was held at his late home Friday 
afternoon at 4 o’clock. 


living in this 





Michael Peyser 


Michael Peyser, connected with the 
jewelry business for the past 35 years, 
died on April 27 and was buried at Mt. 
Hope Cemetery, Brooklyn, on April 29. 
Mr. Peyser began his career in the jewel- 
ry trade in 1893 with Adolph Goldsmith 
& Sons. His later connections were with 
Eliasoff Bros. & Co., Mantz & Peyser, 
and the Shiman Mfg. Co., with which 
firm he was associated at the time of 
his death. 


William T. Wade 


EVANSVILLE, IND., May 4.—William T. 
Wade, one of the oldest and best known 
retired retail jewelers in southern In- 
diana, died at his home at Princeton, 
Ind., on Sunday, April 28. The im- 
mediate cause of death was heart fail- 
ure, following a long period of illness. 

William T. Wade was born in Perry 
County, Indiana, on Nov. 4, 1850. His 
parents located in Princeton in 1853, his 
father establishing a jewelry business 
on the south side of the public square. 
In 1868 William Wade was taken into 
the business and the firm continued as 
Wade & Son until the death of the 
father in 1884. It then was conducted 
by the son, William Wade until a few 
years ago when he was forced to give up 
the business because of failing health. 

Deceased is survived by his widow, 
one daughter, one brother and one sister. 

Funeral services were conducted from 
the Pfohl Funeral Home in Princeton 
last Tuesday afternoon. Burial was in 
the City Cemetery at Princeton. 





Albert J. Post 


Syracuse, N. Y., May 3.—Albert J. 
Post, 85 years old and veteran Northside 
jeweler, was fatally injured last Tues- 
day afternoon when he fell five feet from 
the first floor window of a private sani- 
tarium at 1913 James St., where he 
had been a patient for three months. 
He landed on his head and fractured 
his neck. It is believed that he was 
killed instantly. 

Mr. Post and his son, Albert E. Post, 
eonducted a jewelry store and watch 
repair shop at 1127 N. Salina St. The 
elder Post started the business many 
years ago, but in recent years failing 
health took him from his business. 





Katherine Taylor Carter, wife of 
Richard D. Carter, Cleveland, Ohio, 
jeweler, died suddenly at Mercy Hospi- 
tal, San Diego, Cal., and was buried at 
Wade Memorial, Cleveland, on April 10. 
The Carters were on a pleasure trip at 
the time of Mrs. Carter’s unexpected 
demise. 
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National Jewelers Board of Trade 
Changes Method of Fighting Out 


of Town Commercial Fraud 


Arrangements have been completed by 
which the National Jewelers Board of 
Trade will utilize the facilities of the 
National Association of Credit Men in 
fraudulent bankruptcy prosecutions out- 
side of New York, according to an an- 
nouncement made today by Otto D. 
Wormser, president of the Board. 

“Negotiations toward this end were 
begun some time ago,” stated Mr. Worm- 
ser, “at the suggestion of some of the 
western directors of the Board of Trade. 
Heretofore the prosecution of cases aris- 
ing at a distance from New York has 
been handled by our counsel through 
attorneys located in the debtor’s city, 
some of whom were unknown to them 
and to us except by reputation. While 
results have been satisfactory this pro- 
cedure involved unnecessarily heavy ex- 
penses and was in some instances slow 
in consummation. 

“The National Association of Credit 
Men has a country-wide organization 
composed of trained attorneys, accoun- 
tants and investigators familiar with 
commercial fraud prosecutions. We feel 
confident that the use of the splendid 
facilities of the Credit Men’s Associa- 
tion for those cases which our counsel is 
unable to handle personally, will result 
in marked economies, speedier action and 
general benefit to the trade at large. 

“In the past the Board’s activities in 
the prosecution of fraudulent bankrupts 
have been limited to the sum raised by 
the small assessment on each member. 
The increased ‘Fighting Fund’ for which 
members are being solicited, plus the ex- 
tension of the work through this ar- 
rangement with the National Associa- 
tion of Credit Men should enable the 
Board to now really meet the situation 
and give it the attention it requires.” 

Greenbaum, Wolff & Ernst, general 
counsel for the National Jewelers Board 
of Trade, will continue to direct its 
prosecution work and will conduct inves- 
tigations and directly handle those cases 
arising in New York city and adjoining 
territory, as they have in the past. 

Commenting on the cooperative ar- 
rangement, W. H. Pouch,. National 
Chairman of the Credit Association’s 
protection fund committee, said he felt 
that it was an important step in the na- 
tion-wide movement of business to stamp 
out commercial crime by concentrating 
efforts in a centralized investigating 
agency. 








A dressing case containing some $12,- 
500 worth of jewelry was stolen from 
an automobile belonging to a London 
man while its owner had stepped into 
the house in Half-Moon St. for his 
cigarette case. The street is a quiet one 
running into Piccadilly, but there were 
more people about than usual owing to 
the Easter holidays. The jewelry in- 
cluded an emerald worth $2,250 mounted 
as a stud, and several family heirlooms. 
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Hellerud’s Jewelry Shop, Davenport, 
Iowa, Files Schedules in 
Bankruptcy 


DAVENPORT, Iowa, May 4.—Schedules 
in bankruptcy filed in the Federal Court 
here by Hellerud’s Jewelry Shop list 
liabilities of $115,689 and assets of 
$24,577 including: stock, machinery, fix- 
tures and accounts receivable. The Mor- 
ris Plan Bank holds a chattel mortgage 
on the entire assets for $20,000 given a 
few weeks before creditors brought in- 
voluntary bankruptcy proceedings 
against the firm. 

The Citizens Trust & Savings Bank is 
receiver and the first meeting of cred- 
itors will be held May 11. The value 
of the stock is listed at $13,426; ma- 
chinery and tools, $3,650 and accounts 
receivable $6,455. 








Business Records 





Emil Nelson, St. Helens, Ore., has 
filed a voluntary petition in bankruptcy. 
Assets are listed at $3,488 and liabili- 
ties at $6,412. 

The Eureka Ring Co., Providence, 
R. I., has assigned to J. C. Semonoff. 

A. W. Rose, Scranton, Pa., has exe- 
cuted an assignment for the benefit of 
creditors. 

The Glaser Co., Rochester, N. Y., is 
offering a settlement of 15 per cent cash. 

The Monasee Jewelry Shop, Gary, 
Ind., is in bankruptcy. The assets are 
given as $6,938 and the liabilities as 
$15,215. 

J. H. Dey, Evergreen, Ala., is offering 
to settle with creditors for 25 per cent 
in cash and 25 per cent in notes due Nov. 
1, 1929. 








The Platinum Market 


The platinum market is reported just 
a trifle weak, but despite this the official 
prices which have prevailed for more 
than a month still hold good today. 
There is no indication when conditions 
will improve, particularly in view of 
what one authority stated that jewelers 
using platinum are doing “hand to 
mouth” buying. While the prices quoted 
below are the official quotations, cash 
and quantity purchasers are frequently 
taken into consideration and as a result 
these prices are usually slightly shaded. 
The following are the official prices: 
Per Ounce 
Soft Platinum 


Platinum containing 5 per 
CONG STUN: 56 osc ssis secs 80 
Platinum containing 10 per 
3S Pree 90 
OMEN  vswishotson esis pu eonieiae's 250 
ye 42 








The annual convention of the Con- 
necticut Retail Jewelers Association will 
be held at the Shuttle Meadow Club, 
New Britain, Conn., May 22. 
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Retailers Co-operate in “Sterling 
Showing” 


News Dispatches from Baltimore, Philadelphia, Boston and 
Pittsburgh Report Excellent Support of Drive 
Now in Progress 


Prominent Baltimore Jewelry Con- 
cern Cooperates in “Sterling 
Silver Showing” 


BALTIMORE, Mp., May 6.—One of the 
outstanding and oldest, as well as the 
most modern of Baltimore jewelry and 
silver houses—the Hennegen-Bates Co., 
7-9 E. Baltimore St., caught the spirit 
of the national “Sterling Silver Show- 
ing” promotion. ; 

Carrying one of the largest sterling 
silver stocks in the country the company 
gave unstinted cooperation with the 
national campaign, not only by adver- 
tising in the local newspapers, but by 
tying up in window display work. One 
of their windows for nearly a month 
has been devoted to the display of na- 
tionally advertised silver. The display 
shown in the picture on page 55 is that 
of a popular pattern. 

It must be gratifying to the manufac- 
turer when he observes that intelligent 
cooperation in a sales’ program has been 
attained by the retailer. C. Howard 
Millikin, one of Maryland’s leading 
jewelers is president of the Hennegen- 
Bates Co. 





Philadelphia Concerns Make Striking 
Displays of Silverware in 
National Campaign 


PHILADELPHIA, May 6.—Sterling sil- 
ver is being featured by jewelers here to 
some extent but not as largely as had 
been expected would be the case follow- 
ing the appeals sent to the trade. While 
several of the larger retail concerns 
made elaborate displays, both in the 
windows and inside, many neglected to 
announce the significance of these dis- 
plays or “hook them up” with the silver 
publicity. As a result the expected ef- 
fect of ‘sterling consciousness” was not 
attained in the full measure but good 
sales were reported. 

One of the most elaborate and timely 
displays was that at Wanamaker’s 
where DeForrest Bachman, chief of the 
jewelry department, had arranged a fine 
showing in one of the many large dis- 
play windows, a feature being a series 
of spoons in the various stages of manu- 
facture, from the rough block of metal 
to the finished article. Inside the store 
were several striking displays, one large 
showcase being filled with fine examples 
of Swiss silversmithing. A set of ster- 
ling plates representing each canton or 
governmental district, engraved with the 
names of historic battles fought in these 
cantons and enameled with the canton’s 
arms, attracted much attention as did a 


replica in solid silver of the famous 
castle of Lucerne. 

J. E. Caldwell & Co. had a striking 
window exhibit, showing reproductions 
of Early American Sterling,  illus- 
trating the work of such famous 
Colonial silversmiths as the Syngs, Rich- 
ardsons and others, while several beau- 
tiful examples of antique English silver 
pieces as well as more modern work and 
some fine pieces of Dutch silver at- 
tracted attention. The interior display 
was both striking and beautiful and a 
number of large pieces were shown. 

S. Kind & Son made a notable window 
display of striking pieces and had pre- 
ceded these with a handsome showing of 
American-made pewter. A pewter dis- 
play also was shown by Gimbel Bros. 
and was succeeded by a fine showing of 
sterling. Barrs showed several fine 
pieces of sterling in its store windows 
as did the local store of the S. L. & G. 
H. Rogers Co. The firm of Hoover & 
Smith also exhibited several handsome 
pieces of sterling in its store window. 





Boston Jewelers Make Special 
Displays in Sterling Silver 


Drive 


BosTON, Mass., May 6.—AlIl but one 
of the leading Boston jewelry stores are 
making special displays of silver in con- 
nection with the special showings May 
3 to 11. The Thomas Long Co. cele- 
brated with the opening of a new silver 
department containing 40 feet more of 
display case, located on the raised sec- 
tion at the rear of the store. One large 
window was devoted to silver and special 
advertisements and stressed the “Spring 
Silver Showing.” 

Almost every department at the 
Shreve, Crump & Low establishment 
featured silver, and the second floor was 
arranged for the week. A table set for 
six dinner places with the new service 
“Arlington,” named for the street on 
which the store will be located in a 
year or two, occupied the vantage point. 
All but one of the windows were devoted 
to silver, with displays of Jensen, Kirk 
and Dutch silver receiving special treat- 
ment. Silver for the bride was stressed. 

The Bigelow Kennard Co. display was 
chiefly in the windows. A window of 
Kirk and a window of Durgin silver 
with lapis, coral, ivory and jade inlays, 
were special features. 

A. Stowell & Co. also made a special 
window display featuring silver with 
tall silver vases of flowers lending a 
spring touch. 
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Sterling Silver Displays Create 
Public Interest in Pittsburgh 


PITTSBURGH, PA., May 6.—The “Ster- 
ling Silver Showing” was featured more 
in Pittsburgh the last week than in 
years. Most of the leading downtown 
stores displayed silverware in their win- 
dows and on a much larger scale than 
usually happens. 

The Hardy & Hayes Co., for instance, 
used four of their six display windows 
for that purpose and not only showed 
flat pieces in profusion but many useful 
articles calculated to help brighten up 
the home. One of the delightful reac- 
tions was the exceedingly large number 
of persons who asked the price of articles 
shown, or just what they could be used 
for. 

Other concerns who made displays in- 
cluded W. W. Wattles & Son, J. R. Reed 
& Co., John M. Roberts & Son Co., Sam 
F. Sipe, as well as department stores and 
jewelry concerns of more or less promi- 
nence. One of the interesting things 
about the display was the variety of 
articles shown, as no two houses feature 
the same thing. Silver was conspicuously 
displayed in such department stores as 
Kaufmann’s, Gimbel Bros., the Joseph 
Horne Co. and Boggs & Buhl, the depart- 
ment stores featuring silver in their 
counter displays. 








Evening Styles in Gowns and 


Jewelry 
(Continued from page 59) 








ers in some of their leading platinum 
mounted necklaces and tiaras within the 
last two weeks. 

A combination of green and blue is 
seen in the necklace pendant shown at 
the center of the illustration. Here is 
a piece of carved jade used with baguette 
diamonds and three sapphires to make 
an unusual jewel. Carved emeralds in 
the melon form are mounted in the 
handsome diamond necklace, which 
shows a clever contrast in baguette and 
round-cut diamonds. At the left hand 
side of this third illustration is a brooch 
holding two rectangular sapphires, 
baguette diamonds and four pearls. 
Below this is a bracelet with lozenge- 
shaped rubies and pearls to make up 
a chain-work for a flexible bracelet that 
is quite new in its absence of any orna- 
mental plaque. A second bracelet fol- 
lowing the same order is also shown. 

Finger-rings in fresh designs still re- 
peat the large gem for the principal 
motif, with an accompaniment of small 
diamond mounted detail. Three of these 
new finger-rings are included in this 
third illustration. One ring shows an 
emerald carved in melon form with 
blunted ends and diamond motifs for 
added decoration. A square-cut diamond 
and baguette sapphires make an unusual 
ring with an asymmetrical contour and 
a large pearl is used for the center of 
the third ring, with round diamonds and 
three-cornered pieces of black opal used 
in decorative sections to give this 
finger-ring added height. 
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Great Tri-State Convention at Washington 


Retail Jewelers of Maryland-Delaware-District of Columbia Association Hold Most Successful 
Convention in History of Organization—Many Important Addresses Delivered—Banquet 


Held Monday Night—Officers Elected 


WASHINGTON, D. C., May 7. — The 
great convention of the tri-State Asso- 
ciation, composed of the retail jewelers 
of Delaware, Maryland and the District 
of Columbia, which ended here today, 
was without the slightest exaggeration 
the most important and successful retail 
jewelers convention that has been held 
for many years. It was not only in the 
numbers attending and the interesting 
discussions and instructive addresses 
that this meeting established a record. 
More important still was the spirit of 
harmony, good fellowship, friendship 
and mutual understanding that pre- 
vailed among all attending. And the 
spirit applied not only to the members 
and their wives, but also to the large 
number of wholesalers, manufacturers, 
importers and their representatives who 
participated wholeheartedly. 

This was the first convention since the 
formal affiliation of the Washington 
jewelers into the tri-State body, and 
that they have strengthened the organi- 
zation was apparent to all. What is 
more, they put forth a convention in 
their home city that sets a standard for 
future meetings of this kind for all 
State associations—a standard that it 
will be hard to equal let alone surpass. 

President Millikin retired after four 
successive terms with the love and affec- 
tion of his associates as demonstrated by 
the testimonial presented to him Tues- 
day. He is succeeded by Arthur J. Sun- 
dlun, president of the local association 
of Washington, who, as general chair- 
man of the convention, demonstrated by 
its success his ability as organizer and 
executive. Secretary Elwood A. Davis 


and Treasurer Edward H. Mealy were 
reelected to their respective positions 
and the vice-presidents selected are first 
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MEMBERS AND GUESTS 





vice-president, W. Little, reelected; and 
second vice-president, Ernest Strumer. 


Sunday 

Though the business session did not 
start until Monday, Sunday proved a big 
and important day at the convention and 
in the afternoon the 


early beautiful 





ARTHUR J. SUNDLUN, PRESIDENT- 


ELECT 

Mayflower Hotel began to fill up with 
the jewelers from Maryland, Delaware, 
and the nearby States as well as those 
of Washington. The members of the 
reception and entertainment committees 
were kept busy greeting and registering 
the incoming guests and were ably as- 
sisted by the officers cf the local asso- 
ciation and those of the State body. 

The reception was held in the after- 
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noon in the Italian Garden of the hotel 
but the great lobby was also the scene 
of a general reception from early in the 
day until late at night. 

In the evening nearly one hundred of 
the jewelers and their wives, headed by 
William G. Frasier, president of the A. 
N. R. J. A., entered buses and were 
driven to the Congressional Library, 
which was also the scene of a general 
“get together.” Here the beautiful build- 
ing and its many interesting features 
were inspected after which buses 
brought the happy party back to the 
hotel in time to listen to the regular 
Sunday concert in the Mayflower. 

Thanks to the efficient work of the 
committees under the general charge of 
Arthur J. Sundlun, and the individual 
efforts of the officers, the affair started 
off most auspiciously and a general at- 
mosphere of welcome greeted all ar- 
rivals, who were made to feel that Wash- 
ington wanted them, and they were ex- 
pected to enjoy themselves to the utmost. 
As a result the convention started off 
as one big party, and this spurt was 
kept up until its close. 

Monday 

The first business session of the con- 
vention got under way at 10.15 after 
the ladies had started off on a bus trip 
to visit all the important government 
buildings accompanied by a guide. 

The session was called to order in the 
beautiful Italian garden on the lower 
floor by President Millikin whose mes- 
sage to the delegates had been printed 
on the program and was familiar to all. 
It read: 

PRESIDENT’S MESSAGE 
So This is Washington 


We have held our Conventions in the First 
City of the First State—Wilmington : in the 
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in the Best State—Baltimore 
and in other delightful places and we are 
now assembled in our Nation’s Capital— 
Washington the First City and therefore the 
3est City in our great United States. 

We meet in Washington with considerable 
pride for this, our fifteenth annual Conven- 
tion, first, because it is Our Nation’s Capital 
and second, because we are here by the spe- 
cial invitation of the Jewelers of Washing- 
ton—the newest acquisition to our Associa- 
tion—whom we have found to be one of the 
finest bodies of men in our craft. 

A very hearty welcome greets the Jewelers 
of Washington. 

It is most interesting to note the growth 
of our Association during these fifteen years 
—from a very modest beginning to the ack- 
nowledged largest and most influential State 
Jewelers’ Association in our Country. The 
fine fellowship among the jewelers of our 
Tri-State Association is most delightful and 
the Inter-State meetings we enjoy from time 
to time throughout the year, to promote 
business as well as social relations, are doing 
much to improve the standard of all members. 

This very influence which our Association 
enjoys, is not, however, without its responsi- 
bilities for we are looked to—to set an ex- 
ample and we must therefore at all times 
be on our guard to do, only those things 
which will redound to the honor and benetit 
of our Association and to the individual mem- 
bers of our Association. The co-operative 
spirit which exists among our members is 
quite extraordinary and the future of our 
Association is bright because of this fine 
spirit. 

Seldom has a retiring Officer the opportun- 
ity to sing a second swan song, but our As- 
sociation has been very good to me, honoring 
me with a longer term of office than was due 
me and so my second swan song—my final— 
is now in place. In retiring fiom oftice I do 
so, better fitted to work in the rank of the 
private and to my successor I pledge my full 
and hearty support and I extend to him my 
very best wishes. 

Again [ thank the Officers and all members 
for their very generous and hearty coopera- 
tion and support which have made it possible 
for our work to be felt not only locally but 
Nationally. 

Always 


Biggest City 





yours, 
MILLIKIN, 

President. 

President Millikin told how happy the 
Tri-State Association was to be in 
Washington and to have the name of the 
District of Columbia associated with 
Delaware and Maryland, saying that for 
the first time they now feel the associa- 
tion is “rounded out” to its full scope. 
He praised the Washington jewelers 
for their hospitality and enterprise and 
introduced Arthur J. Sundlun, president 
of the Retail Jewelers Association of 
Washington and general chairman of 
the convention committees to make the 
address of welcome. 

President Suralun started by reading 
the first paragraph of President Mil- 


faithfully 
C. Howarpb 
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liken’s message printed above and then 
speaking of the objects of the convention 
stated that, aside from its instruction 
features, if it brought out properly 
a spirit of harmony and cooperation 
among the jewelers of the three states 
who attended, it would more than serve 
its purpose. 

He spoke interestingly on the advan- 





RETIRING 


C. HOWARD MILLIKIN, 
PRESIDENT 


tages and benefits of cooperation, ending 
his address with hearty words of wel- 
come to all who had come to the city and 
told of the features of the program to 
come. He urged all to “let cheerfulness 
be your watchword.” 

President Millikin responded fittingly 
and then introduced an innovation in 
business meetings in the form of a most 
instructive address by John B. Enright 
of Philadelphia on “The Evolution of 
the Diamond,” which was _ illustrated 
with lantern slides showing the diamond 
mines, the compound, the open cuts, in- 
terior of the deep mines, etc., carrying 
the history of the diamond from its bed 
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in the earth up to the cutter, the manu- 
facturer, the retail jeweler, and finally 
to the sale to the customer. 

The speaker told of his experience in 
addressing luncheon clubs, business as- 
sociations, etc., on this subject, how the 
address had been developed and how 
much it had done for his house in the 
way of bringing actual business to his 
store. He urged the jewelers to take 
advantage of the opportunity afforded 
by such lectures and showed how he tied 
up the lecture with his name and ad- 
dress by giving souvenirs in the form of 
mirrors, or other articles which bore his 
business card. The lecture was greatly 
appreciated and roundly applauded by 
the jewelers. 

President Milliken thanked the speak- 
er for his able address and then told of 
the honor which was his in being able 
to introduce next William G. Frasier, 
president of the American National Re- 
tail Jewelers Association, who despite the 
great demands now made on his time 
was with them all through the three 
days of this convention. Mr. Milliken 
spoke of the importance of the National 
Association to the State bodies and paid 
a high tribute to its president. 

President Frasier received an ovation 
as he went to the platform, the 130 
members present standing and applaud- 
ing until he started his speech. 


ADDRESS OF PRESIDENT FRASIER 


President Frasier described the rapid- 
ly expanding scope of the national as- 
sociation’s activities in behalf of its 
membership. He referred to the Mary- 
land-Delaware-District of Columbia As- 
sociation as a banner auxiliary of the 
national organization and bespoke the 
support of the State organization for the 
policies and activities of the A. N. R. 
J. A. 

The national association has rendered 
effective service but it will never cure 
the ills of the jewelry business without 
the cooperation of its members and an 
attempt by them to do something for 
themselves, declared Mr. Frasier. 

“Aid others and others can aid you. 
This is a service which you can render 
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ASSOCIATION WITH PRESIDENT HOOVER, DURING THE CONVENTION, HELD MAY 5, 6 AND 7, AT WASHINGTON, D. C. 
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to your fellow craftsmen,” said Mr. 
Frasier. He referred to the recent ad- 
dition by the A. N. R. J. A. of a con- 
sulting board of economists composed of 
Dr. Paul H. Nystrom, of the School of 
Business, Columbia University; Pro- 
fessor M. P. McNair, of the School of 
Business Administration, Harvard Uni- 
versity; and Irving S. Paull, president 
of the Institute of Carpet Manufactur- 
ers. The contributions made by this 
board, said President Frasier, will place 
the A. N. R. J. A. in the forefront of 
intelligent research and service to its 
membership. Mr. Frasier recalled that 
it was largely by means of data com- 
piled by the Harvard School of Business 
Administration that enabled the A. N. 
R. J. A. to obtain the repeal by Congress 
of the excise tax on jewelry. 


Systems of accounting and_stock- 
keeping have been perfected by the na- 
tional association for the use of its mem- 
bers and will be presented at the annual 
convention in Cleveland Sept. 17-20, Mr. 
Frasier announced. 

As the best results are obtained in 
trade association work through com- 
mittee organization, Mr. Frasier ex- 
plained the many functions and services 
of the A. N. R. J. A. that are performed 
in this manner, mentioning particularly 
problems relating to accounting methods, 
merchandising, interstate relations, leg- 
islation, auction laws and regulations, 
silverware, transportation, insurance, 
publicity, watch inspection, finance, and 
trade marks and qualities. The im- 
portance of maintaining active State or- 
ganizations also was stressed by Mr. 
Frasier. He pointed out that there are 
many problems and activities of a local 
nature that can best be handled by such 
auxiliary groups. 

With reference to the legislative 
activities of the National Association, 
Mr. Frasier referred to the pending 
Capper-Kelly bill to legalize resale price 
maintenance. He remarked that this 
measure is well under way and he ex- 
pressed the belief that its enactment is 
not far distant. If retail jewelers are 
discouraged with the progress made 
toward enactment of this proposal, they 
have only to remember, said Mr. Frasier, 
that it took 21 years to put the Food and 
Drugs Act on the statute books. The 
A. N. R. J. A. also has cooperated with 
the jewelry industry in its campaign 
for a reduction in the tariff on precious 
stones. 

President Frasier commented upon 
specific problems of the retail jeweler, 
drawing upon his own experience and 
the research of the A.N. R. J. A. With 
reference to advertising he urged con- 
tinuous advertising of the firm’s name 
and service as well as its merchandise. 
He also stressed the necessity for truth- 
ful advertising, declaring that no mer- 
chandise should be advertised which the 
merchant cannot back up with his own 
name and service. 

Concerning appraisals, President 
Frasier stated that. most jewelers long 
since have abandoned the fallacious prac- 
tice of appraising goods to satisfy the 
idle curiosity of the owner. Appraisals of 















THE JEWELERS’ CIRCULAR 








jewelry are worthy, he said, when neces- 
sary to the settlement of an estate; and 
when a person is acting in good faith 
and must realize cash on the jewelry in 
his possession. In such cases, he said, 
the jeweler should make a _ nominal 
charge as he is offering to the client 
knowledge which it required years for 
him to gain. 

With reference to the quality of mer- 
chandise stocked, President Frasier 
stated that no retail jeweler can depend 
100 per cent upon high-priced goods 
alone. Reasonably priced merchandise 
also has its place in the jewelry store 





WILLIAM G. FRASIER, PRESIDENT OF 
tm A. N. R. J. A. 


but never, he said, should so-called 
“plunder” be sold by a jeweler. 

The jewelry business was described 
by Mr. Frasier as a public trust, in 
which mark-up and profits are a second- 
ary matter. Public confidence is 90 per 
cent of the capital of every jeweler in 
the land, he declared. Customers expect 
to pay the jeweler a legitimate profit but 
demand fair-dealing. For that reason, 
he said, honest merchandising is abso- 
lutely essential in the safe conduct of 
the jewelry business. 

Proper education of the sales force 
was urged by President Frasier. He 
declared that it was appalling to see the 
young sales people behind the counter in 
jewelry stores who know nothing what- 
ever about the business or the precious 
and beautiful merchandise that they 
have to sell. Neglecting the education 
of the young salesman, he said, is a 
mistake that the jewelry merchant. is 
making today. He said that the retail 
jewelers are specialists and are not re- 
garded by the public as ordinary mer- 
chants. He insisted that jewelry can- 
not be successfully sold by the five and 
ten cent store standard of salesmanship. 

With respect to competitive relation- 
ships in the retail jewelry trade, Presi- 
dent Frasier asserted that cooperation 
gradually is effacing old antagonism and 
that the application of the golden rule 
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must succeed. He advocated constant 
contact and the interchange of ideas 
among jewelers in the same community. 

“It is putting your feet under the 
same table with your fellows that has 
wrought the progress that has been 
made from evil to good in the conduct 
of business,” he declared. He urged 
jewelers to support their trade journals 
and to read them. They present, he 
said, not only the news of the industry 
but point the way to better merchandis- 
ing and better feeling in the jewelry 
business. He described them also as one 
of the most effective agencies for edu- 
cating the selling force in the ideals and 
ideas of the industry. 


The Visit to the White House Grounds 


Following the morning’s session, the 
delegates left in buses for the White 
House grounds, where they were later 
joined by the ladies, who had been on 
a sight-seeing trip over the Government 
departments, which had ended in the 
White House itself. Here a group pic- 
ture was taken, the attendance being 
large and having been augmented by a 
great number who had come to the hotel 
during the course of the morning. 
President Hoover met the delegates, ex- 
changed a few words with President 
Millikin and National President Frasier, 
and the word being given, the camera- 
man did his duty. 


The Luncheon 


Again the buses took the entire as- 
semblage back to the hotel, where a 
formal get-together luncheon was held 
in the grand ballroom, over 300 partici- 
pating. The only formal speaker at the 
luncheon was Hon. Proctor L. Dougherty, 
chairman of the Board of Commissioners 
of the District of Columbia, who wel- 
comed the assembled jewelers on the 
part of the city, calling attention to the 
fact that it was not only his city, but 
their city, as the capital of the nation. 

He gave interesting facts about Wash- 
ington and its history, dating from 1800, 
and said there was no more interesting 
or romantic story to be found than is con- 
tained in those books telling of the his- 
tory and development of Washington. 
He explained the various forms of gov- 
ernment the city had had up to the time 
the Commission Government was adopt- 
ed in 1874, and then went into detail to 
tell of the plans now under way for the 
wonderful development and improvement 
of the city from an architectural and 
building standpoint, giving details of the 
new buildings that are being erected. 

President Millikin thanked the com- 
missioner for his hearty words of wel- 
come, saying that he made them feel 
that it was their city, and referred to 
the welcome that had been previously 
given by President Sundlen of the local 
association. He asked Mrs. Sundlen, 
who is chairman of the Ladies’ Commit- 
tee, to stand and say a few words, which 
she did. He then referred to the resolu- 
tion that had been passed, expressing 
sympathy to Albert Sigmund, chairman 
of the Program Committee, who, though 
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responsible for the work and success so 
far, was unable to be present. 

After Chairman Mayer of the Ban- 
quet Committee had made an announce- 
ment as to the evening’s banquet, the 
luncheon came to an end, the ladies go- 
ing on a sight-seeing tour and the men 
going again to the meeting room for the 
business session. 


MonpAay AFTERNOON 


After calling the meeting to order, 
President Millikin said they were fortu- 
nate in having a most able speaker, who 
had make a distinct sacrifice to get to 
the meeting, inasmuch as he had to speak 
at another meeting in Pennsylvania the 
following day, and then, with a few 
eulogistic words, introduced B. J. Doyle 
of Philadelphia, who was to talk on the 
subject of “The Jeweler of Today and 
Tomorrow.” Mr. Doyle’s address was an 
inspirational one, and he started by tell- 
ing how glad he was to be with jewel- 
ers who were serious-minded. His sub- 
ject, he said, was a very large one— 
so large that he could divide it into four 
parts, each of which would take a day 
to do it anything like justice. So, owing 
to the limited time at his disposal, he 
could just touch on the “high spots.” 

Referring to the industry as one that 
went back before the time of Christ, he 
said that there was no chance of dis- 
cussing its developments even from the 
time of the discovery of America. But 
going back 30 or 40 years, he told of 
some of the conditions of the time, and 
then painted a picture of the jewelry 
industry in 1929. It was distinctly a 
pessimistic picture and showed a most 
unhealthy condition, for, as he indicated, 
manufacturers, wholesalers, and retail- 
ers were all in the doldrums. This was 
because most of them were storekeepers 
and not merchants. The retailers par- 
ticularly had not learned the science of 
merchandising. 

He painted a picture of general condi- 
tions in large industries today to show 
how they had changed; how many of 
them had disappeared under the new 
conditions, and said that the man who 
is not meeting these new conditions was 
headed for decadence. He traced the 
various economic and social forces that 
had affected the jewelry trade, saying 
that even prohibition had had a distinct- 
ly bad effect upon the industry. 

“There is always going to be a jewelry 
business,” said the speaker, “but the fu- 
ture of the business will depend on the 
ability of the jeweler to organize prop- 
erly so as to find out what is going on, 
and what is the tendency, and to learn 
how and what to buy. We must know 
where we are going, and this can only 
be done by study and research. 

“The jeweler of today and the jeweler 
of tomorrow, he concluded, will be dis- 
tinctly different in every way. The 
jeweler of today is not going to be the 
jeweler of tomorrow unless something 
be done to put him in possession of facts 
about his business.” 

The speaker paid a high tribute to 
the jewelry business as an industry and 
to the moral character of jewelers as 
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business men, and concluded with an 
appeal for real organization of the trade 
from coast to coast, of the manufac- 
turers, the wholesalers, and the retail- 
ers working as a unit to solve the prob- 
lems of their industry. 
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Following Mr. Doyle, Mr. Millikin 
introduced another inspirational speaker 
in the person of Edward H. Hufnagel, 
former president of the American Na- 
tional Retail Jewelers Association and 
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present president of the Horological In- 
stitute of America who said in part: 


ADDRESS OF EDWARD H. HUFNAGEL 


“The world is on the verge of an ex- 
pansion and exchange which will keep 
the industrial nations employed on a 
rising standard of living for an _ in- 
definite period. The oversupply of farm 
labor will be diverted to industrial labor, 
and this in turn will man the machines 
and immeasurably increase production 
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and help to eliminate poverty and dis- 
tress. 

“The Industrial Democracy referred 
to has made great strides in regulating 
working hours, providing household 
equipment such as modern electrical and 
mechanical devices, and means of trans- 
portation which enable the family of 
moderate means to enjoy greater com- 
fort and some of the luxuries which 
make life fuller and happier. There is 
a greater freedom of time and oppor- 
tunities for travel, never dreamed of by 
people even 20 years ago. Everything 
seems to be moving apace, and the 
danger that is confronting us is not so 
much a question of quantity alone but 
speed. This speed mania is taking a 
terrible toll in human life, and unless 
we put on the brakes and slow up a bit, 
we may come to a disastrous end. The 
things that man has created for his own 
benefit and pleasure may become his 
undoing. Speed! one of our greatest 
problems must be controlled else we will 
get caught in the maelstrom and get 
hurled out of existence. Think of the 
high-powered motors speeding through 
the air and rushing along the ground at 
such a maddening pace as have been 
set in world’s records this past year. 
Unless these machines come under abso- 
lute control, see what might happen. 
Time mechanisms will be of valuable 
assistance in this control. 


“Greater buying power and leisure will 
result from an increased production of 
wealth. Industrial nations! and our 
country can be ranked first in this field 
of activity, will reach out for world 
markets, and will link up with intelligent 
capitalism and thus invest in enterprises 
as far removed as the raw material 
which is found, in the four corners of 
the earth. Recently a party of us were 
in the arid mountains of Arizona where 
Cliff Dwellers lived in pre-historic time, 
and where today prospectors are pene- 
trating the desolate hills and wilderness 
in search of the raw material necessary 
for the shelter, protection and comfort 
of mankind. In what was formerly the 
desert, we saw the inevitable tractor 
doing more work in a day than five 
teams could with as many men, plough- 
ing and cultivating what was formerly 
waste land and producing with less 
labor, three major crops of agricultural 
products on the same soil in one year, 
than it takes to raise one good crop in 
some of the northern States. ... 

“We will soon enter upon an economic 
democracy which will lead to financial 
independence and this in turn will lead 
to an altruistic spirit of helpfulness and 
will encourage others and inspire the 
young people and the leaders of the 
future. While the younger generation 
is being taken care of in this way, the 
older one will benefit through the 
generous provisions being made by many 
of the country’s beneficial and industrial 
organizations, which have already made 
a good start in old age pensions, shorter 
working hours and more liberal pay.... 

“You are affiliated with an organiza- 
tion which is making a study of jewelry 
trade problems. You owe it to your 





























trade to give some of your time to 
trade betterment work, to supporting 
morally and financially the officers who 
have these matters in direct charge. 

“I bespeak for them your interest and 
loyalty.” 

Mr. Hufnagel’s description of the 
work of the HIA proved very interest- 
ing, particularly what he told about the 
plan to have a Time building in Wash- 
ington and some of the collections it 
would house. He invited all the jewel- 
ers to attend the convention of the HIA 
that started Wednesday in Washington. 

The speaker talked of cooperation and 
loyalty and concluded with his predic- 
tion that there is now developing among 
people a great forward movement that 
will bring out the higher ideals of our 
people along the lines of spirituality, 
sentiment of beauty—a striving for the 
finer things of life in all its walks. He 
pleaded for a spirit of harmony and 
cooperation throughout the trade and 
its organizations—a spirit that will not 
seek to tear down but to build up what 
we have. 

After President Millikin had thanked 
the speaker, he announced that owing to 
the lateness of the hour the discussion 
of trade problems would not take place 
but would come up at the Tuesday 
morning session that would start at 9.30 
a. m. instead of 10 o’clock. Adjourn- 
ment was taken after he had announced 
the nominating and resolutions commit- 
tees as follows: 

Nominating: George Kleetz, chair- 
man, C. A. Pearson, S. Judson Mealy, 
A. C. Mayer, and Robert Little. 

Resolutions: E. A. Davis, chairman; 
Jacob Engel, H. C. Carthe, S. C. Evans 
and Milton Kohler. 


The Banquet 


The banquet Monday night in the 
great ballroom of the Mayflower was one 
of the most enjoyable, elaborate, and 
successful ever held in the jewelry trade, 
with a galaxy of notable speakers and 
honored guests that would have been re- 
markable on any occasion. Senators, 
governors, ex-senators, ex-governors, 
congressmen, and high state officials of 
Maryland and Delaware sat with promi- 
nent officials of the jewelers’ organiza- 
tions of these States and of Washington 
and with leaders of the jewelry industry. 

Nearly 500 members and guests filled 
the banquet hall, which had been strik- 
ingly decorated for the occasion with 
flags, balloons, and a stage setting with 
illuminated words of welcome to the 
tri-State body. While the menu was 
discussed, a musical program—vocal and 
instrumental—helped the time pass 
quickly until Chairman A. C. Mayer of 
the Banquet Committee started the post- 
prandials by introducing the toastmas- 
ter, Roy Fulkerson, with a humorous yet 
wonderful eulogy. 

From the time he arose until the end 
of the banquet Toastmaster Fulkerson 
kept the guests roaring with laughter 
by his quips, sallies, and humorous 
stories used in introducing the speakers. 

His first victim, Arthur Lundlun, 
president of the Washington associa- 
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tion and general chairman of the con- 
vention (and who was later chosen as 
the new leader), made a scholarly ad- 
dress, in which he told of the history of 
the local body and how it became affili- 
ated with the Delaware-Maryland 
organization. 

Retiring President Howard Millikin, 
the next speaker, paid high tribute to 
the retail jewelers of Washington for 
the wonderful success of the whole af- 
fair. He dwelt on the character of those 
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COMMITTEE 


who had built a real organization on the 
basis of good-fellowship, friendship, and 
mutual understanding. He was retiring 
from office after four terms, feeling that 
his successor was a man who had every 
qualification to guide the association to 
continuous success. 

National President William G. Frasier 
told one funny story after another, and 
concluded with a notable tribute to the 
tri-State association and its efficient 
officers. 

Toastmaster Fulkerson read a tele- 
gram of regret from Governor Douglas 
Buck of Delaware, and then called for 
impromptu remarks from some of the 
notable guests, including Hon. Fred 
Silliman, Congressman from Maryland; 
United States Senator Hastings of Dela- 
ware; ex-Governor Robert P. Robinson 
of Delaware; former Senator Thomas F. 
Bayard of the same State, and David 
C. Weinheimer, Third Secretary of State 
of Maryland, all of whom responded in 
a happy vein. 

The last speaker of the evening was 
Governor Ritchie of Maryland, whose 
introduction caused a demonstration, the 
crowd standing and cheering while the 
orchestra played “Maryland.” Governor 
Ritchie, like some of the other speakers 
from his State and Delaware, is an old 
friend of these jewelers, had attended 
many previous banquets and recalled 
with pleasure his long association with 
the members. 

After the Governor had finished, 
Toastmaster Fulkerson brought the pro- 
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ceedings to a close. Dancing then fol- 


lowed until midnight. 


Tuesday 


The Tuesday morning session was late 
in starting despite the announcement 
that it would convene early. 

Treasurer Mealy made the first report 
and Secretary Davis the second. The 
minutes of the last meeting at Salisbury, 
Md., were approved, as was a resolution 
on the death of Leon Chantre, the mem- 
bers standing in silence as a tribute. 

President Milliken then introduced Dr, 
D. B. Baker of the Department of Com- 
merce, who discussed organization effort 
in business and also brought greetings 
from the National Chamber of Com- 
merce. Dr. Baker’s address will appear 
in full in a later issue of THE JEWELERS’ 
CIRCULAR. 

Dr. Baker was a dynamic speaker and 
his treatment of overproduction, price 
cutting, unfair competition and other 
topics held the interest of all his listen- 
ers, particularly his treatment of the 
importance of trade associations and 
how they can meet the problems of to- 
day. 

Regional Vice-President Lilly brought 
a message of congratulation and felici- 
tation from the Pennsylvania conven- 
tion then in session. 

After T. Edgar Willson of THE 
JEWELERS’ CIRCULAR had been called on 
for a few remarks the nominating com- 
mittee reported the following: For presi- 
dent, Arthur J. Sundlun. First vice- 
president, W. Little, who was reelected. 
Second vice-president, Ernest Sturmer. 
Secretary, Ellwood Davis. Treasurer, 
E. H. Mealy. 

Eulogies of all the candidates were 
made by the chairman of the nominat- 
ing committee and by those who sec- 
onded them. The nominations all were 
elected unanimously. 

Resolutions were adopted thanking the 
Mayflower Hotel ladies’ reception com- 
mittee of the Merchants and Manufac- 
turers Association for their cooperation 
in making the convention a success. 

On invitation of Jacob Engel, Balti- 
more was selected as the city of the next 
convention. After a rising vote of 
thanks to retiring President Millikin, 
the session adjourned. 


Reception, Luncheon and Dance 


The farewell entertainment in the 
form of a reception luncheon and dance 
at the Town and Country Club at Beth- 
esda, Md., proved to be not only enjoy- 
able but an important part of the con- 
vention itself, forming a fitting wind- 
up of this great affair. Buses took mem- 
bers and their wives to the number of 
200 out to this beautiful club, where a 
delicious luncheon was enjoyed and final 
farewells were said. 

When the luncheon ended President 
Millikin announced the winner of pen 
and pencil set-as Mr. Templehart of the 
Benrus Watch Co. but he put it up again 
for the ladies, the final winner being 
Mrs. Fowler of Wilmington. 

Jacob Engel then thanked the ladies 
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of the Washington committee on behalf 
of the organization and President Mil- 
likin introduced the newly elected offi- 
cers. President-elect Sundlun responded 
in a gracious way to the tribute paid 
him by the outgoing executive giving the 
real credit to the committeemen who 
acted as his cabinet. 

The dean of the jewelers M. F. Davis 
was then called on and he presented the 
outgoing president with a massive silver 
cocktail shaker inscribed as a token of 
esteem from the members of the associ- 
ation in recognition of Mr. Millikin’s 
four successful administrations. 

Mr. Millikin responded in a few well 
chosen words and the proceedings were 
closed by National President Frasier 
who invited all to participate at the 
National Convention in Cleveland next 
September. 








Washington State Jewelers Arrange 
Program for Convention to Be Held 
in Tacoma, May 20 and 21 


SPOKANE, WASH., May 3.—William G. 
Frasier, Durham, S. C., president of the 
American National Retail Jewelers’ As- 
sociation, will be the guest of honor at 
the 17th annual convention of the Wash- 
ington Retail Jewelers’ Association in 
Tacoma, May 20 and 21. The business 
meetings will be held in the Winthrop 
Hotel. 

En route to the Washington conven- 
tion, Mr. Frasier will be the guest of 
the Spokane Retail Jewelers’ Association 
at a dinner at the Davenport Hotel the 
evening of May 17. He will be a guest 
in the city for one day, prior to leaving 
for Tacoma. 

According to the program the morn- 
ing of May 20 will be devoted to the 
registration of arriving delegates and 
at noon a complimentary luncheon will 
be served in the Hotel Winthrop. At 
this luncheon National President Frasier 
will talk on “The National Outlook for 
the Jewelry Business.” 

The’ first business session of the con- 
vention will be officially opened at 2 
p. m. by.President S. S. Cohen who will 
call on Mayor M. G. Tennent for an ad- 
dress of welcome. Responses will be 
made by several jewelers after which, 
President Cohen will deliver his annual 
address followed by reports by W. J. 
Hindley, secretary and treasurer. 

At a conference on “Better Organ- 
ization for the Jewelry Trade,” Albert 
B. Jones, regional vice-president, will 
represent the National Association while 
Mr. Hindley will tell what B. J. Doyle 
plans to do. 

While the jewelers are in session, their 
wives will enjoy a theatrical perform- 
ance. In the evening a dinner dance 
will be held in the roof garden of the 
Winthrop Hotel. 

On May 21 the convention will resume 
at 9.30 a. m., with a conference on 
“Better Merchandising Methods.” This 
will be discussed from various angles 
bv L. W. Suter, G. Noyes Talcott, Wil- 
liam Praeger, Jay Merrick, two mer- 
chandising specialists and a wholesaler. 
At the complimentary luncheon to be 
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served at 12.45 p. m., in the Hotel Win- 
throp, A. J. Sartori of Spokane, will 
talk on “The Romance of Precious 
Jewels.” 

After reports of committees are re- 
ceived and officers are elected, the con- 
vention will adjourn for the golf tourna- 
ment at Fircrest Golf Links in Tacoma. 








Jewelry Crafts Association to Hold 
Monthly Luncheon Meeting 
May 23 


Henry Agate, president of the Bonner 
Mfg. Co., will be the speaker at the next 
monthly luncheon meeting of the Jewel- 
ry Crafts Association, New York city, 
to be held on Thursday, May 23. The 
affair will again be held in the Historic 
Room of the Blue Ribbon Restaurant, 
145 W. 44th St. 

Mr. Agate will talk on “The Day of 
Reckoning,” discussing some of the 
present unsound practices which are now 
prevalent in the jewelry trade and touch- 
ing upon the attendant evils of mis- 
branding, improper terms, rebates, price 
discriminations, and abuse of _ the 
memorandum business. It is expected 
that Mr. Agate will offer a tangible and 
workable suggestion as to the remedies 
of these evils. 

The April meeting of the Jewelry 
Crafts Association, which was addressed 
by Walter P. McTeigue and Robert S. 
Tipping, honored guest, was well at- 
tended, and it is expected that the en- 
suing luncheon will be similarly favored. 
Reservations can be made as usual by 
applying to the association at 48 W. 
48th St. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York 
as reported for the past week: 

Selling Price 


London U.S. Gov’t New York 

Date Official Assay Bars Official 
April 30... 25+ 57% 54% 
May 1... 25% 57% 54% 

- ne 57% 54% 

ne 3... 25% 57% 54% 

. 4... 2b% 57% 54% 

om 6... 25% 57% 54% 








“The Lie About Tomorrow” 


“You cannot change the past—but you 
can ruin a perfectly good present by worry- 
ing about the future. For ages we have 
been told of the doom that was to be surely 
delivered tomorrow. A lie is a form of 
deception. So often we deceive ourselves. 
We declare that tomorrow we will start the 
new sales plan, tomorrow we will forsake 
the habits that have hindered us. Then 
when tomorrow dawns we find we are de- 
feated because we failed to do our utmost 
today.”—Extracts from remarks of Frederick 
M. Snyder at a recent N. S. R. A. luncheon. 








Thieves, who made their entry through 
a skylight, secured $300 in loot from the 
store of Pellegrino Santolupo, 672 E. 
Main St., Bridgeport, Conn., recently. 
The booty included 24 gold watch chains, 
50 pairs of earrings, two imitation pearl 
necklaces, three watches, one wrist 
watch chain, one white gold men’s wrist 
watch, and a small valise. 
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Look Out for Him 


Man Posing as Doctor Steals Watches from 
Detroit, Mich., Jeweler 


DETROIT, MicH., May 3. — A clever 
ruse, worked successfully once before on 
a jeweler in Newark, N. J., was “put 
over” on April 27 on a local jeweler who 
lost three watches worth $310. To suc- 
ceed, the crook was compelled to make 
elaborate preparations and to display 
unusual nerve. 

At noon on the day the theft was com- 
mitted, a local jeweler received a tele- 
phone call from a man posing as “Dr. 
William S. Bainbridge,” of the Ford 
Hospital in this city, who remarked that 
he was interested in purchasing a watch 
but was busy at the hospital and could 
not get away. The jeweler finally 
agreed to go to the hospital with an as- 
sortment of timepieces after he received 
certain instructions and what he 
thought was a plausible explanation of 
why this particular jeweler was called. 

Upon reaching the hospital a few 
hours later the jeweler asked for “Dr. 
Bainbridge” and after a search through 
the hospital finally met a man who 
claimed he was the physician sought. 
The supposed doctor invited the jeweler 
to the library on the fourth floor and 
from the conversation the “doctor” held 
with several hospital attendants the 
jeweler was led to believe that the man 
was connected with the institution. 

After reaching the library, the man 
told the jeweler he was an interne at 
the hospital and then asked to look at 
the watches. He looked them over and 
after some hesitation the jeweler al- 
lowed the man to leave the room with 
the timepieces, supposedly to show them 
to another doctor in the hospital. The 
man never returned. 

Investigation revealed that only the 
day before the man called at the hospi- 
tal claiming he was a doctor from Cali- 
fornia visiting Detroit. He was even 
shown through several of the depart- 
ments. 

He is described as between 28 and 30 
years old, standing five feet, seven or 
eight inches tall and weighing about 140 
pounds. The man has a smooth shaven 
face and a scar on one cheek bone. He 
has brown hair and wore a_ brown 
suit when in this city. 











Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended May 4, 1929 
The U. S. Assay Office reports: 
Gold bars exchanged for gold 


COME. caends tometer us ane o $1,020.661.12 
Gold bars paid depositors..... 38,191,86 
UN iii wc asaaieen $1,058,852.98 


Of this gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
PINE RUS Orso 5 are soie ecsibaccderda acetals $649,434.51 
BY ¢ AS a ic bts avercw ao erenqr aaa Ne 65,971.83 
May Wicint ccthel Stal ranean ata are ere a 101,477.97 
= y EPC Ee I Oe ese 55,719.27 
<3 Wale Peal decie a sqsisie as 122,624.72 
e a ce Oren ne te 25,432.83 
Total cveereevesoeerenes $4j000,6614823 
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Pennsylvania Jewelers Hold Convention 


Delegates from All Parts of the State Visit Allentown Monday and Tuesday—Many Interesting 


ALLENTOWN, Pa., May 8.—A banquet 
followed by a formal dance held this 
evening at the Hotel Americus brought 
to a close the 24th annual convention of 
the Pennsylvania Retail Jewelers Asso- 
ciation. The members were in session 
for two days at the Americus House, the 
first business session opening yesterday 
morning with delegates from all parts 
of the State in attendance. 

The sessions held yesterday and to- 
day were devoted to several interesting 
addresses, discussions and the election of 
officers. Enjoyable entertainment was 
arranged for the visiting jewelers and 
their-wives by the local jewelers. 


Monday 


Good weather, an excellent attendance 
of delegates from all over the State and 
much enthusiasm marked the first day’s 
activities. 

Registration of delegates began at 9 
a. m., and continued on throughout the 
day, many arriving in the afternoon in 
their own cars. The business session 
was called to order by Carl W. Appel, 
president of the Allentown Jewelers’ 
Association, who then turned the meet- 
ing over to State President Fred J. 
Cooper. 

Following the reading of the secre- 
tary’s and treasurer’s reports, the first 
speaker of the morning, Robert B. Bar- 
ton, sales manager of the Elgin National 
Watch Co., was introduced. He delivered 
a stirring address on “Storekeeping Effi- 
ciency” and was roundly applauded at 
the close of his address. 

Edwin F. Lilley, regional vice-presi- 
dent of the American National Retail 
Jewelers’ Association, followed the first 
speaker, and he dwelt briefly on the 
“Thirteen Points,” as he was leaving for 
Washington directly thereafter. These 

_ points were reasons why jewelers should 
belong to the national association. They 
are as follows: Value of work being done 
for the national organization by the 
Harvard Bureau of Research; the op- 
portunities for service offered by Nat- 
tional Secretary Evans’ office in New 
York; the savings in premiums effected 
through insuring in the National Jewel- 
ers Mutual Fire Insurance Co.; the 
work of the Horological Institute of 
America and the National Jewelers Pub- 
licity Association; the bookkeeping and 
record systems available through the 
national association; the retailers’ rep- 
resentation in the group conferences be- 
tween government bodies and the Ster- 
ling Silversmiths Guild; the association’s 
work in having the war revenue tax on 
jewelry removed; the organization’s co- 
operative work for platinum stamping 
legislation and for the lessening of dia- 
mond smuggling; the cooperation of the 
national secretary’s office with any State 
er elty seeking information for guction 


Addresses Delivered—Officers Elected and Social Features Enjoyed 


legislation; the value of State and na- 
tional conventions and the small cost for 





FRED COOPER, REELECTED PRESIDENT 


membership in the State and national as- 
sociations. 
At 12 o’clock noon, the association 





EDWIN F. LILLEY, REGIONAL VICE- 
PRESIDENT 


luncheon was enjoyed by about 100 dele- 
gates and their wives. Following the 
luncheon, the afternoon business session 
was held. 
AFTERNOON SESSION 

The first speaker on the program was 
Harry C. Walter, public accountant, of 
Walter & Co., Philadelphia, who dwelt 
upon the necessity for keeping accurate 


records. His address was listened to 
with rapt attention. 

W. A. Swan, of the Alexander Hamil- 
ton Institute, New York, was the next 
speaker, and he took for his subject 
“Retail Salesmanship.” He left the 
jewelers present to infer that if they 
wanted to sell their merchandise, they 
would have to keep abreast of the times, 
insofar as modern selling methods are 
concerned. He related personal experi- 
ences having to do with the purchase of 
jewelry for himself and family, and 
pointed out very definitely where the ay- 
erage jeweler falls down in making 
sales. Mr. Swan’s talk created a lot of 
enthusiasm. During the question box 
hour which followed his talk, he re- 
sponded to a number of pointed and 
timely questions put to him. 


EVENING 


At 8 p. m. a smoker and entertain- 
ment was provided for the men at the 
Hotel Allen, while the ladies were enter- 
tained at a bridge and luncheon at the 
Hotel Americus. 


Tuesday 


At this morning’s session of the con- 
vention with about 150 delegates regis- 
tered, officers for the ensuing year were 
chosen. They are as follows: Fred J. 
Cooper, Philadelphia, reelected presi- 
dent; W. W. Appel, Lancaster; Paul D. 
Harbach, Reading; George A. Lyons, 
Philadelphia; Carl W. Appel, Allen- 
town; Rudolph H. Hirsch, Harrisburg, 
vice-presidents; William M. Bode, Phila- 
delphia, treasurer; William Sutton, 
Philadelphia, secretary. Those __re- 
elected on the executive committee are: 
Thomas J. Apryle, Johnstown; Frank 
L. Davis, Philadelphia, and Ralph M. 
Seaman, Philadelphia. 

In the resolutions adopted the associa- 
tion endorsed the National Association 
and the Doyle jewelry trade plan; 
pledged support to the National Jewel- 
ers Publicity Association; urged the pas- 
sage of the Capper Kelly Bill; urged the 
membership to support the Harvard 
Research Bureau; pledges the State As- 
sociation to stand by local jewelers in 
combating auction evil, and recommended 
that members of the Horological Insti- 
tute of America be admitted to member- 
ship in the State association. 








Sam J. Mansfield has purchased a half 
interest in the business of Greenwald & 
Adams, jewelers, Inc., 77 E. Congress 
St., Tucson, Ariz. The purchase was 
made from Fred E. Adams, who several 
years ago acquired the interest of Mor- 
ris Greenwald in the partnership. — It is 
expected that the firm will continue to 
operate under the same name. 
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| Jewelers Association of New York 





Members of Organization Dine, Elect Officers, Adopt New Name and Hear Many Interesting and 


The Jewelers Association of New 
York is the name under which the 
organization which for 16 years has 
functioned as the Retail Jewelers Asso- 
ciation of Greater New York will here- 
after be known. This change was made 
last Monday night at the annual dinner- 
meeting of the organization held in the 
Hotel Commodore. 

The serving of the dinner was started 
shortly after 7 p. m., and as the last 
course was placed before the jewelers, 
President Emil W. Kohn called the busi- 
ness session to order. He first called 
attention to the excellent work done by 
Prentice Luckey, while vice-president of 
the association, Mr. Luckey has now 
retired from business. 

Delegations from various associations 
in the trade were present as well as 
several other prominent members of the 
industry. 

William G. McDougall, treasurer, 

made his financial report and stated that 
every member on the organization’s 
roster has paid his dues. 
_ A resolution to change the name of 
the organization to the Jewelers Associ- 
ation of New York was presented by 
Secretary Victor A. Lambert. Before 
the resolution was acted upon President 
Kohn had distributed an explanatory 
statement. 

The new name was adopted without 
any opposition. 

The election of officers and directors 
was the next order of business and re- 
sulted in the choice of the following: 
President, Emil W. Kohn, Theodore A. 
Kohn & Son; Vice-President, Alfred 
Morell, T. Kirkpatrick & Co.; Secretary, 
Victor A. Lambert, Lambert Bros.; 
Treasurer, William G. McDougall. The 
directors include the officers and Wither- 
bee Black, Black, Starr & Frost; E. M. 
Gattle, E. M. Gattle & Co.; Henry 
Healy, Harry Lissauer, Lambert Bros.; 
Chapin Marcus, Marcus & Co.; Paul 
Rosier, Cartier; Bert Satz, J. Ernest 
Stern, Brand-Chatillon Corp.; John 
Zuhr, Pickslay Co. 


President Kohn in presenting his re- 
port touched on many subjects of inter- 
est and importance to the association. 
He commended the work of the Baumes 
Crime Commission and also reported 
favorably on the “fake” auction situa- 
tion in New York. Mr. Kohn reported 
that in the future the association will 
present two medals to students in the 
Jewelry designing class at Mechanics 
Institute. He spoke of the excellent 
work of the Better Business Bureau and 
the Good and Welfare Committee of the 
National Jewelers Board of Trade. In 
one respect, however, he stated he was 
hot in accord with the definitions of dia- 
monds agreed on by the committee. This 
he said he will strenuously oppose when 


Inspiring Addresses 


it comes before the Federal Trade Com- 
mission. After paying tribute to the 
Tariff Committee, headed by Walter 
Kahn, for the excellent work it did in 
fighting for a lower duty on diamonds, 
President Kohn introduced Walter P. 
McTeigue, president of the Jewelry 
Crafts Association. 

Mr. McTeigue confined his short talk 





EMIL KOHN, REELECTED PRESIDENT 


to a brief history of the newly established 
Jewelry Trade School recently opened 
in Public School 27, at Third Ave. and 
42nd St. He concluded by stating that 
42 boys have already enrolled for in- 
struction and that these boys would 
work hard to earn the medals to be 
awarded at the end of the term by the 
Jewelers Association of New York. 

Harry C. Larter, president of the 
Jewelers’ Security Alliance, was the next 
speaker presented and he took as his 
subject “Crime.” 

He went into a brief explanation 
of the consolidation last November of 
the Jewelers Protective Union and the 
Jewelers National Crime Committee 
with the Jewelers Security Alliance into 
one national crime fighting organization. 
Continuing he cited crime statistics in 
the jewelry business for 1929 enumer- 
ating the various crimes of which the 
jewelers were victims. It was shown 
that the total number of robberies 
amounted to 711 with losses of $1,597,- 
936. Of this number of victims 278 
were members of the Alliance who lost 
merchandise worth $362,395. The re- 
maining 433 victims were non-members 
whose losses totalled $1,235,541. Mr. 
Larter cited the excellent results ob- 
tained for members by the Alliance and 
continuing remarked: 


“These figures themselves prove the 
importance of having such a national 
crime fighting organization as_ the 
Jewelers’ Security Alliance, who keep 
everlastingly after the thieves and the 
recovery of stolen merchandise when 
possible. 

“We call your attention to the im- 
portant fact that there was a far less 
number of crimes committed against 
members of the Jewelers’ Security Al-- 
liance than those who were not mem- 
bers. In fact, 96 per cent of our 
membership did not have losses last 
year. This in itself is a very strong 
argument why everyone should be mem- 
bers of the Jewelers’ Security Al- 
liance.” . . 


Mr. Larter briefly outlined a number 
of typical cases in which the victims lost 
valuable merchandise which the Alliance 
later recovered. In_ conclusion’ the 
speaker said: 

“You retail jewelers, importers, whole- 
salers and manufacturers are all in the 
same boat where fighting crime is con- 
cerned, and we therefore count on you 
and the rest of our industry for the 
support in the war that we are waging 
and have been for 45 years, and need 
your help to do it more aggressively in 
the future... .” 

Another intensely interesting talk was 
given by Otto D. Wormser, president 
of the National Jewelers Board of 
Trade. He took as his subject “Jewelry 
Organizations in General and Some in 
Particular.” Mr. Wormser pointed out 
that the trade is over-organized and 
as a consequence each organization is 
underfinanced. He also maintained that 
retailers hesitate to support organiza- 
tions created or fostered by wholesalers 
and vice versa. Mr. Wormser explained 
particularly the functions of the Amer- 
ican Jewelers Protective Association 
and the Jewelers Security Alliance and 
deplored the lack of support coming to ° 
both organizations from the retailers. 


Another interesting talk was made by 
Captain William J. Pedrick, executive 
vice-president of the Fifth Avenue As- 
sociation. He stressed the importance 
and steady growth of this organization 
pointing out that one of the seven or- 
ganizers was William Post Sackett, a 
jeweler, who was commended by the 
speaker for his foresight in assisting in 
the founding of this organization. 

The concluding speaker of the evening 
was Herbert A. Wolff of Greenbaum, 


' Wolff & Ernst, attorneys for the organ- 


ization. He spoke of “The Gentleman 
Burglar or the Fraudulent Bankrupt.” 
The speaker told interestingly of some 
of the schemes used by these credit 
crooks and how difficult it is to work up 
a case and finally convict them. After 
this talk the meeting was adjourned. 
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FREE CLOCK DEAL!!! 


New Haven Alarm Sampler No. 2935 
with Eight-Day Clock Free 


Handsome, Distinctive Designs that Beautify the Home, 
Give Dependable Service, 
Find Ready Sales Wherever Displayed 








SuMMARY OF No. 2935 ALARM SAMPLER 





Dealer's 

Cost Resale 

1 Easel Artlarm mahogany ... . . . $3.35 $5.00 

1 Square Tell Tale bronze. . . . .. . $4140 2.00 

1 Tick Tock rose . ...=. =.=... +. 1470 2.50 

1 Tick Tock radium green. . . . . . . 2.35 3.50 

1 Octagon Tattoo Jr. blue ..... . 205 3.00 

1 Octagon Tattoo Jr. radium rose . . : . 2.70 4.00 

1 Octagon Tattoo green ....... 2.05 £3.00 

1 Octagon Tattoo radium green... . 2.70 4.00 

1 Square Artlarm mahogany. . ... . 2.35 3.50 

1 Square Artlarm radium mahogany . . . 3.00 4.50 

1 Abbey Artlarm mahogany ...... 2.35 3.50 

1 Abbey Artlarm radium mahogany . . . 3.35 5.00 

1 Lerma green. .......... §@§@08 &.75 

$29.35 $49.25 
Total cost to Dealer with 8-day Larina clock free . . . $29.35 
Total retail value . : : ‘ : ‘ , ‘ . 49,25 
Dealer’s Profit ; ; ‘ ‘ ‘ ; . 19.90 


Complete Set of Sun-burst Cards for Window Display 


THE NEW HAVEN CLOCK CO., New Haven, Conn. 
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Illinois Jewelers Hold Rousing Convention 





State Retailers Show Great Enthusiasm at Sessions Held in Joliet on Monday and Tuesday— 
A.N.R.J.A. and Jewelry Trade Association Approved—Important Addresses Delivered 
—Officers Elected and Entertainment Features Enjoyed 


JOLIET, ILL., May 7.—The belief pre- 
vails among members that the 22nd an- 
nual convention of the Illinois Retail 
Jewelers Association will be recalled in 
years to come as one of the most im- 
portant in the history of the organ- 
ization. Certainly it was the most suc- 
cessful, with the largest attendance in 
many years and it was hard for regular 
attendants to realize that this enthu- 
siastic gathering of nearly 200 was 
really an annual convention of the II- 
linois Association. 

Severai factors contributed to this 
success but it was the unanimous opinion 
that the “Pluggers” led by Alvin Long 
and John Deitrich deserve the largest 
share of credit for the arousing of as- 
sociation consciousness among the jewel- 
ers of the State. This resulted in the 
renewal of many old memberships and 
the enrollment of many new ones and 
reports indicated the largest paid mem- 
bership in years. Notwithstanding the 
fact the secretary’s office used little 
effort along that line because as Secre- 
tary Herman Stern stated on “Ralph 
Roessler Night,” he had not _ been 
soliciting dues because he wanted to wait 
and determine to which association the 
jewelers wanted to pay dues. 

It was evident even on Sunday when 
the first delegates began to arrive that 
the jewelers from over the State were 
assembling in Joliet to do more than 
merely attend a convention. They were 
here to rejuvenate the association and 
bring it to the high regard of members 
of the trade not only in the State but 
throughout the country. It was this 
spirit that carried on through all the 
sessions of the two days and the most 
optimistic feeling prevailed tonight when 
“Good Byes” were said. The new officers 
have gone home with the assurance of 
cooperation from jewelers throughout 
the State and an encouraged bunch of 
“Pluggers” resolved to put forth even 
greater effort during the coming year. 

The men and women present on Sun- 
day were entertained at the Joliet Coun- 
try Club where prizes were awarded for 
skill in golf and early Monday morning 
more than 150 gathered at the Chamber 
of Commerce building ready to register 
and start the sessions on time. 


Monday 


The Monday morning session started 
on scheduled time with the largest atten- 
dance that has been seen in a convention 
session of the Illinois Retail Jewelers 
Association in many years. Before nine 
o’clock there was a line before the regis- 
tration desk. By the time President 
David C. Nelson called the meeting to 
order at 10.15 and announced there 


would be five minutes of community 
singing nearly every seat of the audi- 
torium was occupied. Old timers re- 
marked that seldom was a larger gath- 
ering present at the opening session of 
any State convention. 

Following the invocation. -President 





~ 


HARRY STOUT, PRESIDENT ELECT 


Nelson introduced Mayor George F. 
Sehring of this city who extended a very 
cordial welcome and incidentally compli- 
mented this as being the -first conven- 
tion to be held in Joliet during his ad- 
ministration to open its session on sched- 
uled time. 

B. J. Hagamann, past president, Chi- 
cago, responded in a very pleasing man- 
ner, after which the “Harmony Roam- 
ers,” a boys’ quartet, favored with sev- 
eral songs. 

President Nelson then read his re- 
port which consisted largely of a dis- 
cussion of problems before the trade. 
He called attention to the last A. N. R. 
J. A. convention at Dallas, Tex., and 
spoke of an all inclusive plan presented 
by President Brotherly and of the plan 
presented by B. J. Doyle. He said that 
it was decided to endorse Mr. Doyle’s 
plan providing it was approved by the 
Government authorities. He said that 
the board of directors of the State asso- 
ciation are convinced that the Doyle 
plan will be for the betterment of the 
industry and recommended that jewel- 
ers join but also said “let us retain our 
State organization until we know posi- 
tively that the jewelry trade association 
is functioning.” He also praised the 
work of other trade organizations and 
individuals. 


Secretary-Treasurer Herman C. Stern 
then submitted his report. He told of 
the wonderful work done during the 
year by the “Pluggers” and said that a 
large share of the credit for the large 
attendance at this convention should go 
to this organization. He then told of the 
activities of his office and the appeals 
that have been made to his office for co- 
operation in correcting evils in the trade. 
He made an earnest plea for the Capper- 
Kelly bill and urged the members to sup- 
port it. He predicted a brighter outlook 
for the jewelry industry. 

As treasurer Mr. Stern then made a 
financial report showing a balance of 
ever $2,000. 

President Nelson then announced the 
following committees: 

Resolutions: William Gibson, Chi- 
cago; Harry Stout, Springfield; Walter 
Kiep, Joliet. 

Nominating: George Rodelius, Evans- 
ton; A, W. Johanson, Chicago; Carl Os- 
terlee, Joliet: - 

Auditing: B. J. Hagamann, Chicago; 
Henry Burkenbush, Pekin; Henry 
Truckenbrod,. Mendota. 


JEWELERS VISIT ILLINOIS PENITENTIARY 


Upon adjournment of the Monday 
morning session those attending the con- 
vention were taken in busses for a visit 
to Statesville, the Illinois penitentiary, 
where more than two hours were spent 
visiting this noted penal institution. The 
seven busses returned to the Chamber 
of Commerce building, where luncheon 
was served. 


MONDAY AFTERNOON 


At two o’clock a group picture was 
taken in front of the building and im- 
mediately following this the convention 
was called to order in the convention 
room by President Nelson. Some time 
was spent in listening to songs by the 
Treble Choir, consisting of 16 young 
ladies. 

Ladies attending the convention were 
taken for a tour of the city and a visit 
to the Art Gallery as guests of the Joliet 
jewelers. 

Following the music by the Treble 
Choir, President Nelson announced that 
Harry Stout of Springfield had something 
of interest to bring before the conven- 
tion. He discussed the new optometry 
bill recently introduced into the Illinois 
State Legislature and called attention 
to the fact that this bill is identical with 
the law in force except for the final para- 
graph, which permits persons and houses 
to sell -glasses over the counter and 
through mail and be exempt from the 
provisions of the law if the term optome- 
trist is not used in the service. 
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Sponsors of the bill had used the name 
of officers of the jewelers’ association in 
seeking support of the bill. Mr. Stout 
moved that a_ special resolution be 
adopted by the convention denying their 
support of the bill and urging the legis- 
lature to defeat the bill. 

The president then asked A. W. Ander- 
son, ex-secretary of the American Na- 
tional Retail Jewelers’ Association, who 
was present, to address the convention. 





DAVID NELSON, RETIRING PRESIDENT 


Mr. Anderson spoke of his association 
with the officers of various States dur- 
ing the past 15 years and noted the 
changes that have and are taking place. 

He then introduced regional vice-presi- 
dent E. W. Chamberlain, of Akron, Ohio, 
who made a few remarks and reserved 
his talk for Tuesday, when he is sched- 
uled to speak. 

Next came the report of delegates to 
the national convention at Dallas last 
October. The president first called on 
William Gibson, who briefly told of his 
trip and the events of the convention. 

Because it was necessary for John H. 
Park, of Joliet, scheduled later on the 
program, to leave, the program was 
changed and he was introduced to talk 
on “Eternal Triangle,” which he ex- 
plained was a business triangle. His 
talk was a general discussion of stores 
and business methods. 

At the close of the talk by Mr. Park, 
Jack Meade was introduced and sang 
several Scotch songs. 

President Nelson then introduced John 
Dietrich as a Joyal friend of the associa- 
tion and enthusiastic worker of the 
“Pluggers.” After a few pleasant re- 
marks and good stories by way of intro- 
duction, he said in part: 


ADDRESS OF JOHN DIETRICH 


“Webster defines association as a union 
of persons in a company or society for 
some purpose. We are meeting here for 
some reason, and, naturally, think it is 
going to be of some benefit or we would 
not, as business men and women, be tak- 
ing the time to attend this gathering. 











THE JEWELERS’ CIRCULAR 


“It was with the thought of better as- 
sociation the ‘Pluggers’ were organized 
among the salesmen calling on you. It 
was for this purpose we urged your at- 
tendance at this convention, as we know 
a strong, well-directed association of re- 
tail jewelers in the State of Illinois will 
bring about an awakening to possibilities 
in the jewelry field unthought of by any 
of us.” 

Mr. Dietrich continued to explain the 
great good that has resulted from trade 
associations and how many of the petty 
grievances which at one time existed 
have been abolished. The great good 
and close cooperation which have re- 
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sulted from these association was em- 
phasized by Mr. Dietrich who cited some 
concrete examples. The speaker de- 
plored the evil of retailing by whole- 
salers but feels sure that a plan to elimi- 
nate this practice will someday be put 
forth. Mr. Dietrich touched on another 
form of competition to the retailer, that 
of the drug store and hardware dealer. 

In conclusion Mr. Dietrich said to the 
jewelers: 

“You have all the natural advantages 
in the jewelry field and the druggist and 
hardware man has the natural advan- 
tages in their lines. This is only all of 
you trying to swim against the current 
of natural desires. 

“The effect (or I should say, effects) 
then of association are cooperation with 
each other in all branches of the indus- 
try, cooperation with merchants in other 
lines of business, education of ourselves 
and those to whom we expect to sell 
our merchandise. Building up con- 
fidence and desire among the buying pub- 
lic. Ideals, yes, but what successful 
business has not been founded on ideals. 

“These are not small undertakings 
and will require work and courage, but 
are worth all the work and effort and 
a strong association can work out con- 
structive ideals and give you the courage 
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to carry them through to a successful 
conclusion through .cooperation.” 

After a few announcements President 
Nelson asked William Mortenson of Chi- 
cago to take charge of the question box. 
Questions of interest were read and dis- 
cussed, these discussions being partici- 
pated in by many of those present and 
some very valuable information was 
brought out. After this the session 
adjourned. 


MONDAY NIGHT 


Through the courtesy of the “Plug- 
gers” and the city of Joliet an elaborate 
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program was provided. First came a 
short program by the High School Band 
consisting of 80 pieces. In addition there 
were song and dance specialties by a 
number of young ladies. 

This program lasted until about 8.30 
o’clock after which Ralph Roessler, of 
Marion, Ind., chairman of the member- 
ship committee of the retail division of 
the Jewelry Trade Association was pre- 
sented. He spoke at length concerning 
the purposes of this proposed organiza- 
tion and its affiliation with the proposed 
Jewelry Institute. Mr. Roessler’s talk 
was well received by those present. 

This talk was followed by a buffet 
supper by courtesy of the “Pluggers,” 
which was attended by 200 guests. 


Tuesday 


About an hour Tuesday morning was 
devoted to a music and vocal concert. 

E. W. Chamberlain, regional vice-pres- 
ident of the American National Retail 
Jewelers’ Association, was the first 
speaker and ably recited the betterments 
of trade conditions brought about by the 
national association. He urged support 
of the Capper-Kelly bill and other activi- 
ties sponsored by the national organiza- 
tion and expressed the belief that the 
A.'N. R. J. A. is able to perform a ser- 
vice for the trade that cannot be per- 
formed by any other organization. The 
speaker expressed the hope that this and 
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the Jewelry Trade Association might co- 
operate and work in harmony. 


ADDRESS OF ALBERT ELLBOGEN 


Next came a talk by Albert L. Ellbo- 
gen, representing the wholesalers, whose 
address was devoted largely to the sub- 
ject “Reasons Why the Wholesaler De- 
serves the Patronage of the Retailer.” 
Mr. Ellbogen, who is of Stein & Ellbo- 
gen, Chicago, explained in detail the 
function of the wholesaler to the retailer 
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and manufacturer and what an important 
position the former occupies. He pointed 
out how it would be an almost impossible 
task for a retailer to visit the hundreds 
of manufacturers whose products are 
represented in the wholesaler’s stock. Mr. 
Ellbogen also emphasized the fact that 
the wholesaler is in a better position to 
judge the value of merchandise before 
it is presented to the retailer. 

In closing his talk Mr. Ellbogen said: 

“Our industry is afflicted with a condi- 
tion that is decidedly objectionable. The 
retailer has nothing to complain of from 
the legitimate wholesaler, but the whole- 
saler and retailer alike are suffering from 
an injury from within the trade. There 
are concerns representing themselves as 
wholesalers, who, for nine months of the 
year, cater to the retail jeweler, yet in 
October, November and December, the 
three important months, these pseudo 
wholesalers center their entire efforts 
toward consumer business. They are 
your very worst competitors, yet in many 
instances you have supported them for 
nine months of the year, perhaps be- 
cause they have sold one or two well 
known items a few cents cheaper, and, 
incidentally, more than made it up on 
some blind article where you had no way 
of finding it out. No legitimate whole- 
saler would do business in that way. 
There are many other tricks I could stand 
here and point out to you that these fake 
wholesalers make use of, yet no one re- 
tailer can know all of them. 

“You retailers can protect yourselves 
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only in one way—when you confine your 
dealings exclusively to legitimate sources 
of supply to cater to your wants and 
needs and who protect you for 12 months 
of the year. Then in a very short time 
you would see your sales increase very 
largely, and, further, you would be in a 
position to demand from these sources 
of supply that no goods be sold except 
through retail channels. Remember, ev- 
ery time you patronize a retail-whole- 
saler, you are writing your own death 
certificate, because he becomes your 
worst competitor in the very best season 
of the year.” 

Robert F. Barton followed with an ex- 
planation of the distribution policy of 
the Elgin National Watch Co. After a 
brief discussion the session was ad- 
journed for lunch. The ladies attending 
were taken the Country Club for lunch 
and an afternoon of golf and cards. 


AFTERNOON SESSION 


The afternoon session opened shortly 
after one o’clock, and following music 
by a quartet, President Nelson called for 
committee reports. The first report was 
that of the auditing committee, presented 
by B. J. Hagamann, who found it easy to 
check the financial condition of the asso- 
ciation owing to the splendid condition in 
which Secretary Stern kept the records. 


At this point in the meeting Secretary 
Stern asked for the floor and offered his 
resignation as secretary-treasurer, which 
upon motion was accepted. Chris Jen- 
sen was appointed temporary secretary. 


William Gibson then read the resolu- 
tions committee report, which as adopted 
indorsed the Jewelry Trade Association, 
the American National Retail Jewelers’ 
Association, the Capper-Kelly bill and 
thanked the “Pluggers” and local people 
who contributed to the success of the 
convention. Another resolution adopted 
opposes House Bill No. 632 which is the 
new optometry bill. 

The report of the nominating commit- 
tee was submitted by George Rodelius, 
after which the following officers were 
elected: President, Harry Stout, Spring- 
field; vice-president, Walter Kiep, Joliet; 
vice-president, Walter Flora, Decatur; 
secretary-treasurer, H. T. Mortenson, 
Chicago. Those chosen as_ executive 
committee members are: David Nelson, 
Chicago; C. J. Josephson, Jr., Moline; 
Will Carew, Streator. 

Mr. Flora moved a rising vote of 
thanks to Mr. Stern for the faithful ser- 
vice rendered during the past 12 years. 
Mr. Stern spoke feelingly in expressing 
his appreciation of this action. 

After short talks by the newly elected 
officers the convention adjourned at 6.30 
o’clock. More than 200 gathered at the 
Chamber of Commerce building, where 
for 30 minutes the national champion- 
ship high school band of 110 pieces en- 
tertained. 

The Banquet 


The closing event of the convention 
was the banquet, which was followed 
with entertainment and dancing until a 
late hour. Ex-President Nelson intro- 
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duced Harry Stout, new president, who 
served as toastmaster. 

When the menu was served the toast- 
master presented the golf trophies won 
on Sunday. The successful players were 
“Dave”.Nelson, Albert Long, Frank Red- 
mond, “Art” Lieberman and H. T. Mor- 
tensen. 

A. W. Anderson then spoke briefly. 
After a few remarks B. J. Hagamann, 
in appropriate words, presented Herman 
Stern with a beautiful watch. After a 
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few other talks the orchestra began to 
play and the dancing started and con- 
tinued until a late hour. 








H. I. A. Meeting 





Annual Session Held Wednesday at 
Washington, D. C. 


WAHINGTON, D. C., May 8.—The fea- 
ture of the annual meeting of the Horo- 
logical Institute of America which 
opened this morning at the National 
Academy of Sciences and the National 
Research Council building on the Mall 
was a discussion of the importance of 
the practical application of the science 
of horology to meet industrial and com- 
mercial requirements. Dr. Julius H. 
Parmelee, director of the Bureau of Rail- 
way Economics, addressed the meeting 
on the importance of time and the time- 
keeping instrument from the standpoint 
of railway operation. 

The collection of watches made by the 
late James Ward Packard was placed on 
public exhibition for the first time. Most 
of the watches are of unique design and 
construction. 

Plans for expansion of the Institute’s 
activities will be considered before the 
meeting adjourns tonight. Officers will 
be elected for the coming year and 
vacancies on the advisory council also 
will be filled. 
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The New Tariff Bill 


No Change Made in Duty on Diamonds—Watch and Clock Paragraphs Completely Rewritten 
—Basic Rate on Jewelry Remains at 80 Per Cent—Other Proposed Changes 


WASHINGTON, May 7.—The hope that 
rampant smuggling of diamonds and 
other precious gems would be suppressed 
by a reduction in the tariff removing the 
smugglers’ margin of profit was weak- 
ened today when the Ways and Means 
Committee of the House introduced a 
bill that recommends no changes in the 
present duties of 20 per cent on cut 
stones and 10 per cent on rough stones. 
No reference whatever is made to the 
plea of the diamond trade for a reduc- 
tion in the duty on cut stones to 10 per 
cent and the transfer of rough stones 
to the free list. 

The language of Paragraph 1429, 
which becomes 1529 in the new bill, has 
been clarified to permit importation at 
20 per cent of pearls temporarily 
strung, as pearls not set or strung. 
Marcasites and imitation marcasites are 
added to the paragraph with a duty of 
20 per cent ad valorem. Provision also 
is made for imitations of opaque pre- 
cious or semi-precious stones, with flat 
backs and tops, cut and polished but 
not faceted, and a duty of 60 per cent 
is attached to such goods. Imitation 
solid pearls, now dutiable at 60 per cent, 
are made dutiable at the same rate as 
is recommended for imitation solid pear] 
beads. 

Compound specific and ad valorem 
duties of 2 cents per inch and 20 per 
cent ad valorem are placed on imitation 
solid pearl beads valued at not more 
than 5 cents per inch. The present duty 
of 60 per cent ad valorem applies to 
such beads valued at more than five 
cents an inch. The heavy duty is placed 
on the cheaper grades to discourage the 
fierce competition of imports from Japan 
to which domestic manufacturers testi- 
fied at the hearings before the com- 
mittee. Iridescent imitation solid pearl 
beads become dutiable at 4 cents per 
inch and 40 per cent ad valorem when 
valued at not more than 10 cents per 
inch; and 60 per cent when valued at 
more than that figure. 

The basic rate on jewelry remains 
fixed at 80 per cent for such articles and 
parts thereof composed wholly or in 
chief value of gold or platinum. Jewelry 
made of other materials, valued at more 
than 20 cents per dozen pieces, also 
dutiable at 80 per cent under the pres- 
ent law, is made dutiable at one cent 
each and in addition thereto, three- 
fifths of one cent per dozen for each 
one cent the value exceeds 20 cents per 
dozen, and 50 per cent ad valorem. A 
provision is added to the effect that no 
jewelry shall be subject to a less amount 
of duty than would be payable if the 
article were not dutiable under this 
paragraph. (Paragraph 1428, now 
1528.) 

Plated hollow and flat ware, concern- 





ing which there was some confusion in 
classification under the 1922 Act, is made 
dutiable at 65 per cent if plated with 
platinum or gold and 50 per cent if 
plated with silver. Specific provision at 
these rates of duty have been made for 
such goods in Paragraph 339. The duty 
is increased from 60 to 65 per cent in 
Paragraph 399 (now 398) for articles 
or wares, not specially provided for, if 
composed wholly or in chief value of 
platinum, gold or silver, articles or 
wares plated with platinum, gold or 
silver, or colored with gold lacquer, 
whether partly or wholly manufactured. 


The watch and clock paragraphs have 
been completely rewritten and apparent- 
ly represent an attempt on the part of 
the Ways and Means Committee not only 
to provide greater protection from 
Swiss competition but to prevent evasion 
of duties. The diameter is made the 
basis for the assessment of the duties 
on watch movements. These range from 
$1.25 each if more than 1% inches wide, 
to $2.50 if six-tenths of one inch or 
less in width. These rates are subject 
to a reduction of 40 per cent on move- 
ments having no jewels or only one 
jewel. An additional duty of 20 cents 
is imposed for each jewel or substitute 
for jewel in excess of seven. An addi- 
tional duty of $1 is imposed for each 
adjustment of whatever kind, treating 
adjustment to temperature as two ad- 
justments, except that movements con- 
taining fifteen or more jewels and one 
inch or more in diameter will be re- 
garded as having at least three adjust- 
ments, even if marked with a lesser 
number. Specific instructions for mark- 
ing are given. Movements designed to 
run longer than 47 hours without re- 
winding, self-winding movements, or 
movements in which a self-winding de- 
vice may be incorporated are subject to 
an additional duty of $1 each. 


Parts not constituting a sub-assembly 
and main springs are made dutiable at 
65 per cent. Sub-assemblies are made 
dutiable at the same rate as a complete 
movement. Compound specific and ad 
valorem duties are recommended for 
watch cases ranging from 40 cents each 
and 45 per cent ad valorem to 75 cents 
each and 45 per cent ad valorem. 


Clocks and clock movements take 
specific duties ranging from 55 cents 
each to $4.50 dependent on the value, 
plus 65 per cent as valorem. An addi- 
tional cumulative duty of 25 cents ap- 
plies for each jewel or substitute. Parts 
not constituting a sub-assembly are 
dutiable at 65 per cent. Sub-assemblies 
take the same amount of duty as the 
complete movement. Cases are subject 
to a duty of 45 per cent when imported 
separately. A comparison. of the pres- 


ent rates of duty on gems, jewelry, 
beads, watches and clocks with those 
proposed by the Ways and Means Com- 
mittee is presented in the following re- 
port. Where changes have been recom- 
mended the matter stricken out is 
inclosed in black brackets. The new 
matter is printed in italic. 


Gems 


Par. [1429] 1529. Diamonds and other 
precious stones, rough or uncut, and not 
advanced in condition or value from their 
natural state by cleaving, splitting, cutting, 
or other process, whether in their natural 
form or broken, any of the foregoing not set, 
and diamond dust, 10 per centum ad valor- 
em; pearls and parts thereof, drilled or un- 
drilled, but not set or [strung] strung (ez- 
cept temporarily), 20 per centum ad valor- 
em; diamonds, coral, rubies, cameos, and 
other precious’ stones and_ semiprecious 
stones, cut but not set, and suitable for use 
in the manufacture of jewelry, -20 per centum 
ad valorem ; imitation precious stones, cut or 
faceted, imitation semiprecious stones, 
faceted, marcasites and imitation marcasites, 
imitation half pearls not coated with fish- 
scale solution, and hollow or filled imitation 
pearls of all shapes, without hole or with 
hole partly through only, 20 per centum ad 
valorem; imitation precious stones, not cut 
or faceted, imitation semiprecious stones, 
not faceted, imitation jet buttons, cut, pol- 
ished or faceted, imitations of opaque preci- 
ous or semiprecious stones, with flat backs 
and tops, cut and polished, but not faceted, 
[and imitation solid pearls wholly or partly 
pierced, mounted or unmounted,] 60 per 
centum [ad valorem.] ad valorem; imitation 
solid pearls, unpierced, pierced or partially 
pierced, loose, or mounted, of whatever shape, 
color, or design, shall bear the same rate of 
duty as is applicable to imitation solid pearl 
beads. ° 


Jewelry 


Par. [1428] 1528. (a) Jewelry, commonly 
or commercially so known, finished or [un- 
finished, of whatever material composed,] 
unfinished (including purts thereof), com- 
posed wholly or in chief value of gold or 
platinum, 80 per centum ad valorem; if com- 
posed wholly or in chief value of any other 
material, valued above 20 cents per dozen 
pieces, [80 per centum ad valorem; rope] 
1 cent each, and in addition thereto three- 
fifths of 1 cent per dozen for each 1 cent the 
value exceeds 20 cents per dozen, and 50 per 
centum ad valorem: Provided, That none of 
the foregoing shall be subject to a _ less 
amount of duty than would be payable if 
the article were not dutiable under this 
paragraph. 

(b) Rope, curb, cable, and fancy patterns 
of chain not exceeding one-half inch in di- 
ameter, width, or thickness, valued above 30 
cents per [yard;] yard, of gold or platinum, 
80 per centum ad valorem; if any other 
metal, whether or not plated with gold or 
platinum, 6 cents per foot, and in addition 
thereto three-fifths of 1 cent per yard for 
each 1 cent the value exceeds 30 cents per 
yard, and 50 per centum ad valorem. [and 
articles] 

(c) Articles valued above 20 cents per 
dozen pieces, designed to be worn on apparel 
or carried on or about or attached to the 
person, such as and including buckles, card- 
cases, chains, cigar cases, cigar cutters, 
cigar holders. cigar lighters. cigarette cases, 
cigarette holders, coin holders, collar, cuff, 
and dress buttons, combs, match boxes, mesh 
bags and purses, millinery, military and hair 
ornaments, pins, powder cases, stamp cases, 
vanity cases, watch bracelets, and like ar- 
ticles; all the foregoing and parts thereof, 
finished or [partly finished] unfinished: [om- 
posed of metal,] 

(1) Composed wholly or in chief value of 
gold or platinum, 80 ner centum ad valorem; 

(2) composed wholly or in chief value of 
metal other than gold or platinum [whether] 
(whether or not enameled, washed, covered, 
or plated, including rolled gold _ [plate,] 
plate), [and whether or not] or (if not com- 
posed in chief value of metal) set with and 
in chief value of precious or semiprecious 


Sl dt od ee ee | 


t-<- 


—= = 


= -— 


~t 


i i ie de i 


eof sea wt eS 


=a : @ 


os "Ss wes +. a "s 


5 oe “> 


@waemi. 





May 9, 1929 


[stones ] stones, pearls, cameos, [coral] coral, 
jor] amber, [or with] imitation precious or 
semiprccious stones, or imitation pearls, [80 
per centum ad valorem; stampings,] 1 cent 
each and in addition thereto three-fifths of 
1 cent per dozen for each 1 cent the value 
exceeds 20 cents per dozen, and 50 per 
centum ad valorem. : 

(d) Stampings, galleries, mesh, and other 
materials of metal, whether or not set with 
glass or paste, finished or partly finished, 
separate or in strips or sheets, suitable for 
use in the manufacture of any of the fore- 
going articles in this paragraph, if of gold 
or platinum, 75 per centum ad [valorem. ] 
valorem; if of other metal or metals, plated 
or unplated, 80 per centum ad valorem, 


Platinum, Gold and Silverware 


Par. 339. Table, household, kitchen, and 
hospital utensils, and hollow or flat ware, 
not specially provided for [;] : Plated with 
platinum or gold, 65 per centum ad valorem; 
plated with silver, 50 per centum ad valorem; 
composed of iron or steel and enameled or 
glazed with vitreous glasses, 5 cents per 
pound and 30 per centum ad valorem; com- 
posed wholly or in chief value of aluminum, 
11 cents per pound and 55 per centum ad 
valorem; composed wholly or in chief value 
of copper, brass, steel, or other base metal, 
not plated with platinum, gold, or silver, and 
not specially provided for, 40 per centum ad 
valorem; and in addition thereto, upon any 
of the foregoing articles containing elec- 
trical heating elements as constituent parts 
thereof, 10 per centum ad valorem. 

Par. [399] 398. Articles or wares not spe- 
cially provided for, if composed wholly or 
in chief value of platinum, gold, or silver, 
and articles or wares plated with platinum, 
gold, or silver, or colored with gold lacquer, 


whether partly or wholly manufactured, [60] > 


65 per centum ad valorem; if composed 
wholly or in chief value of iron, steel, lead, 
copper, brass, nickel, pewter, zinc, aluminum, 
or other metal but not plated with platinum, 
gold, or silver, or colored with gold lacquer, 
whether partly or wholly manufactured, [40] 
50 per centum ad valorem. 


Beads 


Park. [1403] 1503. Spangles and beads, in- 
cluding bugles, [but not including heads of 
ivory or imitation pearl beads and beads in 
imitation of precious or semiprecious stones, ] 
not specially provided for, 35 per centum ad 
valorem; beads of ivory, 45 per centum ad 
valorem ; fabrics and articles not ornamented 
with beads, spangles, or bugles, nor em- 
broidered, tamboured, appliquéd, or scalloped, 
composed wholly or in chief value of beads 
or spangles [other than imitation pearl beads 
and beads in imitation of precious or semi- 
precious stones] (other than imitation pearl 
beads, beads in imitation of precious or semi- 
precious stones, and beads in chief value of 
synthetic phenolic resin), 60 per centum ad 
valorem; hollow or filled imitation pearl 
beads of all kinds and shapes, of whatever 
material composed, [strung or loose, mounted 
or unmounted.] 60 per centum ad valorem: 
imitation solid pearl beads, valued at not 
more than 5 cents per inch, 2 cents per inch 
and 20 per centum ad valorem; valued at 
more than 5 cents ner inch, 60 per centum 
ad valorem; iridescent imitation solid pearl 
beads, valued at not more than 10 cents per 
inch, 4 cents per inch and 40 per centum ad 
valorem; valued at more than 10 cents per 
inch. 60 per centum ad valorem; beads com- 
posed in chief value of synthetic phenolic 
resin, 75 per centum ad valorem; all other 
beads in imitation of precious or semiprecious 
stones, of all kinds and shapes, of whatever 
material composed, [strung or loose, mounted 
or unmounted,] 45 per centum ad valorem; 
Provided. That the rates on spangles and 
beads provided in this paragraph shall be 
applicable whether such snangles and beads 
are strung or loose. mounted or unmounted: 
Provided further. That no article composed 
wholly or in chief value of any ‘of the fore- 
going beads or spangles shall [pay] be sub- 
ject to duty at a less rate than is imposed in 
any paragraph of this Act upon such articles’ 
without such beads or spangles. 


Watches 


[Par. 367. Watch movements, whether im- 
ported in cases or otherwise, assembled or 
knocked down, if having less than seven 
Jewels, 75 cents each; having seven and not 
more than eleven jewels, $1.25 each: having 
more than eleven and not more than fifteen 
jewels, $2 each: having more than fifteen 
and not more than seventeen jewels, unad- 
justed, $2.75 each: having seventeen jewels 
and adjusted to temperature, $3.50 each; 
having seventeen jewels and adjusted to three 
Positions, $4.75 each; having seventeen jewels 
and adjusted to five positions, $6.50 each: 
aving more than seventeen jewels, adjusted 
or unadjusted, $10.75 each; watch cases and 
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parts of watches, chronometers, box or ship, 
and parts thereof, 45 per centum ad valorem ; 
all jewels for use in the manufacture of 
watches, clocks, meters, or compasses, 10 
per centum ad valorem; enameled dials for 
watches or other instruments, 3 cents per 
dial and 45 per centum ad valorem: Provided, 
That all watch and clock dials, whether at- 
tached to movements or not, when imported 
shall have indelibly painted or printed there- 
on the name of the country of origin, and 
that all watch movements and plates, as- 
sembled or knocked down, and cases shall 
have the name of the manufacturer or pur- 
chaser and the country of manufacture cut, 
engraved, or die sunk conspicuously and in- 
delibly on the plate of the movement and the 
inside of the case, respectively, and the 
movement and plates shall also have marked 
thereon by one of the methods indicated the 
number of jewels and adjustments, said num- 
bers to be expressed both in words and in 
Arabic numerals, and if the movement is not 
adjusted, the word ‘“unadjusted”’ shall be 
marked thereon by one of the methods in- 
dicated, and none of the aforesaid articles 
shall be delivered to the importer unless 
marked in exact conformity to this direction: 
Provided further, That only the number of 
the jewels which serve a mechanical purpose 
as frictional bearings shall be marked as 
herein provided. ] 

Par. 367 (a) Time-keeping, time-measur- 
ing, or time-indicating mechanisms, devices, 
and instruments, whether or not designed to 
be worn or carried on or about the person, 
if less than one and seventy-seven one-hun- 
dredths inches wide and if having any type 
of stem, rim or self-winding mechanism, and 
watch movements designed or intended to be 
worn or carried on or about the person, any 
of the above if completely assembled, whether 
or not in cases, containers, or housings: 

(1) If more than one and one-half inches 
wide, $1.25 each; if more than one and two- 
tenths inches but not more than one and one- 
half inches wide, $1.40 each, if more than one 
inch but not more than one and two-tenths 
inches wide, $1.55 each; if more than nine- 
tenths of one inch but not more than one 
inch wide, $1.75 each; if more than eight 
tenths of one inch but not more than nine- 
tenths of one inch wide, $2 each; if more 
than six-tenths of one inch but not more than 
eight-tenths of one inch wide, $2.25 each: 
if six-tenths of one inch or less wide, $2.50 
each; 

(2) in the case of any of the foregoing 
having no jewels or only one jewel, the above 
rates shall be reduced by 40 per centum; 

(3) any of the foregoing having more than 
seven jewels shall be subject to an addi- 
tional duty of 20 cents for each jewel in 
excess of seven: 

(4) any of the foregoing shall be subject 
to an additional duty of $1 for each adjust- 
ment of whatever kind (treating adjustment 
to temperature as two adjustments) in ac- 
cordance with the marking as hereinafter 
provided, except that any of the foregoing 
containing fifteen or more jewels and one 
inch or more in diameter shall be regarded 
as having at least three adjustments even 
if marked a lesser number; 

(5) any of the foregoing shall be subject 
to an additional duty of $1 each, if con- 
structed or designed to operate for a period 
in excess of forty-seven hours without re- 
winding, or if self-winding, or if a _ self- 


winding device may be incorporated therein.. 


(b) All the foregoing shall have cut, en- 
graved, or die sunk, conspicuously and in- 
delibly on one or more of the top plates or 
bridges: The name of the country of manu- 
facture; the name of the manufacturer or 
purchaser; the number of jewels, if any. 
serving a mechanical purpose as frictional 
bearings; and, in words and in Arabic 
numerals, the number and classes of adjust- 
ments, or, if unadjusted, the word “unad- 


justed,”’ 


(c) Parts for any of the foregoing shall 
be dutiable as follows: 

(1) Parts (except pillar or bottom plates, 
or their equivalent, and jewels) not con- 
stituting a sub-assembly, and main springs 
with or without riveted ends, 65 per centum 
ad valorem: 

(2) pillar or bottom plates, or their equiva- 
lent. shall be subject to one-half the amount 
of duty which would be borne by the com- 
plete movement, mechanism, device, or in- 
strument for which intended or suitable; 

(3) each sub-assembly (except one con- 
sisting solely of a mainspring with riveted 
ends) consisting of two or more parts or 
pieces of material joined or fastened together. 
shall be subject to the same amount of duty 
as the complete movement, mechanism, 
device, or instrument for which intended or 
suitable. 

(d) Jewels, suitable for use in any move- 
ment, mechanism, device, or instrument, 
dutiable under this paragraph or paragraph 
368, or in any meter or compass, 10 per 
centum ad valorem. 

(e) Dials for any of the foregoing less 


94g 


than one and seventy-seven one-hundredths 
inches wide, imported separately or attached 
to any of the foregoing, 5 cents each and 
45 per centum ad valorem. Such dials shall 
have stamped, cut, engraved, or die sunk, 
conspicuously and indelibly thereon the name 
of the country of manufacture; which mark- 
ing, if the dial is imported attached to any 
of the foregoing movements, mechanisms, 
devices, or instruments, shall be placed on 
the face of the dial in such manner as not 
to be obscured by any part of the case, 
container, or housing. 5 

(f) All cases, containers, or housing, de- 
signed or suitable for the enclosure of any 
of the foregoing movements, mechanisms, de- 
vices, or instruments, finished or unfinished, 
complete or incomplete: m 

(1) If made of gold or platinum, 75 cents 
each and 45 per centum ad valorem; 

(2) if in part of gold, silver, or platinum, 
or wholly of silver, 40 cents each and 405 
per centum ad _ valorem ; ; : 

(3) if set with precious, semiprecious, or 
imitation precious or semiprecious stones, 
or if prepared for the setting of such stones, 
40 cents each and 45 per centum ad valo- 
rem; 

(4) if of base metal (and not containing 
gold, silver, or platinum), 20 cents each 
and 45 per centum ad valorem; ; 

(5) any of the foregoing cases, contamers, 
or housings, if enameled, shall be subject 
to an additional duty of 15 per centum ad 
valorem. 

(g) Any of the foregoing cases, containers, 
or housings, shall have cut, engraved, or 
die sunk, conspicuously and indelibly on the 
inside of the back cover, the name in full 
of the manufacturer or purchaser and the 
name of the country of manufacture. 

(h) For the purposes of this paragraph the 
width of any movement, mechanism, device, 
or instrument shall be the shortest surface 
dimension through the center of the pillar 
or bottom plate, or its equivalent, not in- 
cluding in the measurement any portion not 
essential to the functioning of the movement, 
mechanism, device, or instrument. 

(i) For the purposes of this paragrapk 
the term “jewel” includes substitutes for 
jewels. 

(j) An article required by this paragraph 
to be marked shall be denied entry unless 
marked in exact conformity with the re- 
quirements of this paragraph. 


Clocks 


[Par. 368. Cloeks and clock movements, 
including lever clock movements, and clock- 
work mechanisms, cased or uncased, whether 
imported complete or in parts, and any de- 
vice or mechanism having an essential oper- 
ating feature intended for measuring time, 
distance, or fares, or the flowage of water, 
gas, electricity, or similar uses, or for regu- 
lating or controlling the speed of arbors, 
drums, disks, or similar uses, or for record- 
ing, indicating, or performing any operation 
or function at a predetermined time or times, 
any of the foregoing whether wholly or partly 
complete or knocked down (in which condi- 
tion they shall be appraised at the valuation 
of the complete article): cases and casings 
for clockwork mechanisms imported sepa- 
rately; all the foregoing, 45 per centum 
ad valorem; and in addition thereto, upon 
any of the foregoing articles or parts there- 
of, having jewels, but not more than two 
jewels, in the escapement, $1 each; having 
more than two but not more than four jewels, 

2 each; having more than four jewels, $4 
each; if without jewels in the escapement 
and valued at not over $1.10 each; 35 cents 
each; valued at more than $1.10 and not 
more than $2.25 each, 70 cents each; valued 
at more than $2.25 but not more than $5 
each, $1 each; valued at more than $5 but 
not more than $10 each, $2 each; valued at 
more than $10 each, $3 each; all parts and 
materials for use in any of the foregoing if 
imported separately, and not specially pro- 
vided for, 50 per centum ad valorem: Pro- 
vided, That all dials, whether attached to 
movements or not, when imported, shall have 
indelibly painted, printed, or stamped there- 
on the name of the country of origin and the 
front or back plate of the movement frame of 
any of the foregoing when imported shall 
have the name of the maker or purchaser, 
the name of the country where manufactured, 
and the number of jewels, if any, indelibly 
stamped on the most visible part of same; 
but if such markings are in whole or in part 
or in part sufficiently similar to the trade 
name or trade-mark of an established Ameri- 
can manufacturer as to be liable to deceive 
the user in the United States, entry thereof 
shall be denied if such trade name or trade- 
mark has been placed on file with the collec- 
tor of customs.] 

Par. 368. (a) Clocks, clock movements, 
including lever movements, clockwork mech- 
anisms, time-keeping, time-measuring, or 
time-indicating mechanisms, devices, and in- 
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Official Report of 
Contest for Timepieces 





Astronomical Observatory 
of Geneva, Switzerland 


1928 - 1929 





Competition for Pocket Watches 
First First Prize (Record—838 points) .... Patek, Philippe & Co. 


wee Seree Other First Prizes............ Patek, Philippe & Co. 

ge Patek, Philippe & Co. 

Eleven Honorable Mentions ............. Patek, Philippe & Co. 
SPECIAL PRIZES 


(Contest between makers for best average running) 


Prize for Best Mean Daily Rate 


pe a a ce ne Patek, Philippe & Co. 
Prize for Best Average Running 
ee I RE I os ons ba ceiwenccs es Patek, Philippe & Co. 


Prize for Series 
First First Prize (Record—780 points).... Patek, Philippe & Co. 





Competition for Deck Watches 


ee Patek, Philippe & Co. 
Three Other First Prizes ................ Patek, Philippe & Co. 
Five Geoond Prizes ................... . Patek, Philippe & Co. 
ae ee Patek, Philippe & Co. 
Nine Honorable Mentions ............... Patek, Philippe & Co. 
SPECIAL PRIZES 
(Contest between makers for best average running) 


Prize for Series 
THE FIRST FIRST PRIZE............ Patek, Philippe & Co. 





PATEK, PHILIPPE & CO,, Inc. 


607 Fifth Avenue 23 NEW YORK 
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New York Notes 


A. Stoeckli, retail jeweler, formerly 
located at 10 W. 115th St., is now oc- 
cupying a larger store at 1715 Madison 
Ave. 

Katz & Chavap, manufacturing jewel- 
ers, formerly located at 64 Fulton St., 
are now in new quarters in Room 1607, 
71 Nassau St. 

David Weisburger, importer of pre- 
cious and semi-precious stones, is now 
located in his new offices at 22 W. 
48th St. ° 

Masur & Herman, manufacturers of 
fine platinum mountings, 105 Canal St., 
have changed their quarters from Room 
51 to Room 55 at the same address. 

Julius Koblentz, wholesale jeweler, has 
moved from 87 Nassau St. to 174 Essex 
St., and will be listed under the new 
firm name of Marinbach & Koblentz, Inc. 

Kittay & Blitz, importers and cutters 
of precious and semi-precious stones, 
formerly at 200 Broadway, are now 
located in new and larger quarters at 
22 W. 48th St. 

The Stephen Varni Co., cutters and 
importers of gems and necklaces, have 
taken a larger office, Room 1107, at 15 
Maiden Lane, where the firm has been 
located for some time. 

James L. Hand, jewelers’ auctioneer, 
14 Maiden Lane, is at present selling 
out the store of A. M. Ambler, Middle- 
town, N. Y. Mr. Ambler is retiring 
from business after 32 years. 

Joseph Goldmuntz of Goldmuntz Bros. 
& Co., cutters and importers of dia- 
monds, 10 W. 47th St., arrived from 
Europe on the Ile de France on Tuesday 
after a visit of seven weeks to the 
European diamond markets. 

Saul Blitz of Kittay & Blitz, importers 
and cutters of precious and _ semi- 
precious stones, 22 W. 48th St., sailed 
on the Homeric last Saturday for a 
visit of six weeks to the stone markets 
of Europe. 

Henri Mandelbaum, diamond importer, 
580 Fifth Ave., sailed on the Leviathan 
last Saturday on a purchasing trip to 
the markets at Paris, Amsterdam and 
Antwerp. Mr. Mandelbaum expects to 
return in the early part of June. 

Maxwell Kramer, eastern representa- 
tive of the A. Hirsch Co., Chicago, is 
spending a week at the home office of 
his firm. Mr. Kramer expects to leave 
for Pittsburgh and the Pennsylvania ter- 
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ritory in a few days, returning East 
about May 20. 

Joseph M. Rosenbach, eastern repre- 
sentative of the Illinois Watch Case Co., 
Elgin, Ill., returned to his office at 20 
W. 47th St., last week after a five 
months’ sojourn in the South, taken for 
his health. Mr. Rosenbach has fully 
regained his health and will resume 
calling on the trade by the end of the 
month. 

The spring display of Currier & 
Roby, silversmiths, started yesterday 
(Wednesday) at the Hotel Pennsylvania 
and will continue through next Satur- 
day. The exhibit includes the company’s 
regular line of hollowware, some very 
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interesting reproductions of early Amer- 
ican and English pieces and a small col- 
lection of antiques. 

William Kraemer was indicted on 
April 29 on charges of grand larceny in 
the first degree and receiving stolen 
property. He appeared on May 1 before 
Judge Donnellan in the Court of General 
Sessions and was released on bail of 
$7,500. Kraemer is charged with steal- 
ing a bracelet valued at $6,000 from 
Wedderien, Inc., 22 E. 50th St. 

The Maiden Lane squad is now a 
separate unit, having been divorced last 
week from the Wall St. Squad. Com- 
missioner Whalen, after making this 
change, received expressions of appre- 
ciation from a number of downtown 
houses. The Maiden Lane Squad, which 
serves the downtown jewelry district ex- 
clusively, is still made up of the same 
personnel, and is now headed by Acting 
Captain Joseph McKay. 

Postponement of the first American 
Fair, the annual national merchandising 
exposition which was to have been held 
next August in the Atlantic City Audi- 
torium, the world’s largest structure for 
exposition and convention purposes, was 
announced last week by the American 
Fair Corporation, of New York. The 
Fair, at which nationally known products 
will be exhibited once each year, will be 
held from Aug. 2 to Aug. 24, 1930, on an 
eventual scope comparable, it is planned, 
to the British Industries Fair. 

As announced in the last issue of THE 
JEWELERS’ CIRCULAR, a large number of 
prominent jewelers attended the ban- 
quet, May 1, that closed the famous 
Waldorf-Astoria Hotel. Of these 50 
were guests in the contingent of the 
Jewelers’ 24 Karat Club which occupied 
five large tables right across the room, 
on each of which was a single letter in 
gold, the five spelling “Oscar’ for the 
famous manager of this establishment 
who has been so closely associated with 
the banquet of this club at the hotel for 
many years. Prior to the banquet the 
members of the club held a reception 
in Room 107 where light refreshments 
were served and where they gathered 
after the exercises were over. Many 
other jewelers attended as members, as 
heads of, or guests of different associ- 
ations, among these being Dr. George 
F. Kunz, the famous gem expert; George 
E. Fahys, head of Joseph Fahys & Co.; 
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[cHat HAM Over One Hundred Years the Jewelers’ Bank 
| pHENIx A Bank’s Best Friend 


Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 


ee ee 
We Welcome New Business 








MAtionat pant 
TRUst coMPANY 


Main Office—149 Broadway 
Branches—Battery to the Bronx 





Capital, Surplus and 
Undivided Profits over 


Twenty-five anaes 
Million Dollacs Resources Over a Quarter of a Billion Dollars 














Rings You Will Be Proud to Sell 


THIS ADVERTISEMENT IS DIRECTED TO 
—_ | ALL PROFIT 
YOUNG MEN | NO STOCK TO CARRY 


Carry one initial ring as sample 


WHO ARE SEEKING AN OPPORTUNITY 
Electros Free 
2 DIAMONDS 4/100 each 


me -«. Green or White Gold 
Ve — Retail Same Price 





. "cee Order on five days’ memo. when } 
Bree With larger YOu have a sale in sight. Orders | 

Sogemeem Diamonds filled same day received. 
Bn ry All emblems and initials en- } 
No. 6183 crusted on ruby and onyx on } 
Without hand at all times in every finger | 
Diamonds Si 


Ze. , 
$15 Retail Di-piay Emblem Cards for your ; 


to Sell a Line of Nationally Vy. ; 
Famous Wrist and Strap | Me 
Watches 


This opportunity is offered, by the largest concern 





of its kind in the business, to clean cut, aggressive This Wide Ree. Trade Mark Glide te orlitad aioe Yooe teen 
young men who have had selling experience in , request. 
the jewelry industry. 

ssidiaahineseaiii OLD RINGS MADE NEW 


Our product is nationally advertised and enjoys 


consumer acceptance and demand. We repair and rebuild any ring, also encrust any 


initial or emblem on any stone, or furnish new 
Territories open everywhere. Men selected will stones in all sizes and shapes. 

i successful salesmen, as - ’ De 
be assigned - work under A P Prices Reasonable. Prompt Service. Try Us. 
junior representatives of this company. 3 


The right type of men will be given every oppor- 
tunity and co-operation to earn good money. 
Tell all about yourself in your first letter. 





6746—$23.50 List 
HEAVY SHANK 


Genuine one piece, three color, double 
head cameo. Belais white gold (also |; 
in green gold) 6746—$23.50 List. 
Next size larger stone, $2.00 additional 
BUFFALO JEWELRY COMPANY 

“The Mail Order House to the Jewelry Trade” |. 
501 Washington St. Buffalo, N. Y. | 


Address Box 1512, 
Care Jewelers’ Circular 












































Banking Service for the Jewelry Trade 


WE offer to jewelers the special facilities developed through 


years of intimate association with their business, together with 
all the financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING TRUsT COMPANY 


81 Fulton Street, New York 
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Emil W. Kohn, president of the Jewel- 
ers Association of New York; R. G. 
Monroe and others. 

The Norman Watch Co., importers, 
has moved from 116 Nassau St. to 45 
John St. 

M. Micheson has opened an attrac- 
tive jewelry store at 1104 Liberty Ave., 
Brooklyn. 

H. J. Homrich, of Huntington, W. Va., 
is in New York for a week, staying at 
the Hotel McAlpin. 

R. L. Bosselman, dealer in diamonds, 
watches and jewelry, has moved from 
15 Maiden Lane to 22 W. 48th St. 

Schuler & Engler, diamond cutters, 
formerly located at 61 Beekman St., are 
now in new and larger quarters at 44 
W. 48th St. 

S. Heller & Co., jewelers, platers and 
colorers, have changed their quarters 
from Room 1102 to Room 1002, at 49 
Maiden Lane. 

Anna Sapiro, dealer in jewelry, for- 
merly at 22 W. 48th St., has opened a 
new office in Room 1004, Empire Trust 
building, 580 Fifth Ave. 

Ben Lewis, for many years associated 
in the jewelry line, is now representing 
Ben Klein, watch wholesaler, 20 Maiden 
Lane and 562 Fifth Ave. 


The Interstate Watch Co., with a 
capital of $20,000 and H. Lewkowitz, 
jeweler, with a capital of $80,000, were 
granted charters of incorporation at 
Albany this week. 

Louis Schanfein, formerly of Berland 
& Schanfein, is now associated in part- 
nership with Samuel Abramson under 
the firm name of Abramson & Schanfein, 
Inc., manufacturing jewelers, 36 John 
St. 


Hugo Oppenheim and Irwin A. Levis 
of Hugo Oppenheim & Co., Inc., diamond 
importers, 20 W. 47th St., left last 
Saturday on the Leviathan for a visit 
of six weeks to the diamond markets of 
Europe. 

The “Timeology Hikers” will hike in 
Inwood Park on Saturday, meeting at 
2.30 p. m. at the foot of the I. R. T. 
Seventh Ave.-Broadway station at 207th 
St. Last Saturday the group went to 
Belmont Park, Queens. 

The Hoffman Watch Co., manufactur- 
ers of watches, has moved its offices from 
the eighth floor at 2 W. 46th St., to 
Room 1006 on the 10th floor at the same 
address, where the concern has more 
Spacious quarters. 

A. Feldstein, formerly of Feldstein 
& Reiman, and I. Mandelkern, formerly 
of the Unique Jewelry Co., have con- 
solidated and will do business under the 
firm name of Feldstein & Mandelkern, 
Inc., dealers in diamonds, 170 Broadway. 

John M. Hartzberg of J. & L. Hartz- 
berg, diamond importers, 48 W. 48th St., 
sailed for Europe last Saturday on the 
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Belgenland. While abroad he will visit 
the diamond markets of Amsterdam, 
Antwerp and Paris in the interest of 
his concern. 

Theodore H. Fishel of the Fishel, 
Nessler Co., 154 and 383 Fifth Ave., is 
in Naples, purchasing corals and find- 
ings for his concern. Mr. Fishel writes 
that good coral is scarce but he has suc- 
ceeded in buying some unusual pieces of 
antique coral. 


Certificates of incorporation were re- 
cently granted at Albany to the follow- 
ing local firms: Worthray Supply Co., 
jewelry; Nussin Jewelry, capital $20,- 
000; Jonas Koch Watch Co., clocks and 
watches, capital $75,000 preferred, 750 
shares of common; and B. Gutter & Son, 
jewelry. 

K. Papazian, of Papazian Bros., im- 
porters of diamonds, Oriental pearls and 
precious stones, 87 Nassau St., returned 
to New York last week after having 
been away three and a half years during 
which time he made extensive business 
voyages throughout India and China in 
the interests of his firm. 

Creditors of Ellman & Blau, in bank- 
ruptcy, were notified last week that ap- 
plications for allowances have been filed 
by the trustee, attorney for the trustee 
and the accountant. A final meeting of 
creditors to pass on these applications 
will be held at 11.30 a. m. on May 14 at 
the office of Referee in Bankruptcy, John 
L. Lyttle, 299 Broadway. 


The L. & C. Mayers Co., which recent- 
ly leased the entire fifth floor at 545 
Fifth Ave., consisting of 10,200 square 
feet of floor space, expect to occupy its 
new quarters some time between June 15 
and 20. The executive offices, auditing 
and filing departments, as well as all 
other departments of its mail order busi- 
ness, will be moved from the present 
quarters at 170 Broadway. Only one- 
half of the fifth floor of 170 Broadway, 
will be retained for the convenience of 
out-of-town customers. 


The Brooklyn Retail Jewelers Associ- 
ation held its annual get together dinner 
last Sunday evening at the Hotel St. 
George, with 200 members and their 
families and friends in attendance. 
Part of the evening was spent in play- 
ing bridge and other card games after 
which a dinner was served. President 
Phineas Peters presided and welcomed 
the members and guests. During the 
serving of the dinner a group of juvenile 
entertainers enlivened the affair with 
their dancing and acrobatic stunts. 








Newark 





Reids of Elizabeth has been incorpo- 
rated to deal in jewelry in Elizabeth. 
The capital is $125,000. 

Della Misurlello, Harry J. Diamond 
and Isador V. Davis of Newark filed 
papers for Mogil & Rose, Inc., to deal 
in jewelry. 

The Crown Mfg. Co. will make watch 
cases in Newark under their recent in- 
corporation papers in which were named 
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William Arthur, John Arthur of New- 
ark and Henry W. Van Brunt of Irving- 
ton. 

Mel-Wax, Inc., is the name of a con- 
cern which will deal in jewelry in Jersey 
City. Capital is $125,000. Those inter- 
ested are Louis Wax, William S. Fast 
of Newark and Henry Melich of Jersey 
City. 

The Lincoln Watch Case Co. has- been 
incorporated for the purpose of manu- 
facturing watch cases in Newark. 
Those mentioned in the papers are Ed- 
ward Spector, Bernard Reiss and George 
Aronwald of New York. 

Incorporation papers were filed re- 
cently by New Jersey Jewelry Mfg. Co. 
with capital set at $125,000. Herbert 
Hemmings and Anna Hemmings of 
Irvington and Robert Jaeter of Newark 
were named incorporators. 

The Unique Metal Novelty Manufac- 
turing Co., Inc., will make metal goods 
in North Bergen, N. J., under the corpo- 
ration laws of New Jersey. Richard G. 
Sadlier, Joseph Babst and Robert Cricco 
of North Bergen are the signees. 

Articles of incorporation were filed at 
Trenton on April 30 by William S. Rich 
& Son, Inc., manufacturing jewelers. 
The capital, according to the papers, 
consists of $300,000 preferred stock and 
5000 shares of common with no par 
value. 

William Wackenhuth, 355 Mulberry St., 
will sail May 18 for France, Germany 
and Switzerland on a three months’ tour, 
visiting the important stone markets, 
Mr. Wackenhuth has conducted a lapidary 
business for over 40 years. The business 
will be managed by his son, Edward 
Wackenhuth, while he is away. He will 
be accompanied by his wife. 

Kearny, N. J., police investigating the 
recent robbery of Harry Moskowitz have 
several clues on which to work. Caps 
worn by the bandits were found, while 
detectives also discovered empty jewelry 
boxes in a vacant house where, evidently, 
the hold-up men had retired to divide the 
loot. Moskowitz, on a re-check places his 
loss at $500 instead of $5,000, as orig- 
inally reported. 

A watch, the graduation gift to Louis 
Wigdor of Broadway and 2i1st St., 
Bayonne, was missing for many months 
when, the other day at the work bench 
of his father’s jewelry establishment 
Louis was given a watch to adjust. 
Upon opening the case he read his own 
name. In his astonishment he went to 
the woman who presented it and con- 
vinced her that this was his watch. Mr. 
Wigdor claimed his property and offered 
another watch from the stock in ex- 
change, which was accepted. He does 
not know how the timepiece was lost or 
stolen but is henceforth a firm advocate 
of engraving names and dates on 
watches. 








D. A. Saul, formerly of Seattle, 
Wash., where for the last 17 years he 
has been a buyer for the Rhodes depart- 
ment store, has moved to Spokane, 
Wash., and purchased an interest in the 
Diamond Shop, operated by Louis Cohn, 
Mr. Saul is a son-in-law of Mr. Cohn. 
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Hold Annual Banquet 


Members and Guests of Philadelphia Associ- 
ation of Watchmakers’ and Jewelers’ 
Supply Jobbers Meet in Enjoy- 
able Social Affair 


PHILADELPHIA, May 7.—The_ second 
annual banquet of the Philadelphia As- 
sociation of Watchmakers’ and Jewelers’ 
Supply Jobbers, held tonight in the 
Benjamin Franklin Hotel was a marked 
success. President Joseph B. Bechtel, 
acted as toastmaster for the occasion. 





PRESIDENT J. B. BECHTEL 


President Bechtel welcomed the 
guests who were manufacturers’ repre- 
sentatives. One of the pleasant features 
of the evening was the presentation of 
a strap watch to Secretary Herman M. 
Zlotnick, as a mark of appreciation for 
his services. The presentation was made 
by President Bechtel. 

Accepting the gift, Secretary Zlotnick 
voiced his appreciation and then con- 
tinued with an interesting and inspiring 
address covering the progress of the 
association. 

After this, President Bechtel intro- 
duced William Hays and his well known 
orchestra which rendered several excel- 
lent numbers. 

The principal speakers of the evening 
were: Robert B. Barton and William E. 
Brill of the Elgin National Watch Co., 
and Bartley J. Doyle of this city. Short 
addresses were also made by all the man- 
ufacturers’ representatives. A brief in- 
teresting talk by Vice-President Joseph 
Rothman brought the evening’s activi- 
ties to a close. 

Those who attended and the firms they 
represent include: 

R. B. Barton, Wm. E. Brill, J. Bente, 
Elgin National Watch Co.; G. R. Watts, 
Waltham Watch Co.; H. A. Ruthhart, 
Hamilton & Illinois Watch Co.; Louis 
Glick, Hammel Riglander Co.; Jack Lam- 
pert, M. J. Lampert & Sons; Phil Lacks, 
Pennant Watch & Supply Corp.; Robert 
Quayle, Conover & Quayle; Henry Dia- 
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mond; Joseph B. Bechtel, J. Z. Oberholt- 
zer, Joseph B. Bechtel Co.; Jacob Kra- 
mer, Joseph Kramer, Kramer Bros.; Sol 
Goldin and M. Jacobs, Goldin & Jacobs; 
B. Robertson, M. Sickles & Sons; Jos. 
Rothman, B. Z. Meyer and M. Weber, 
Rothman & Meyer; Boris Poul; Bartley 
J. Doyle, Keystone Publishing Co.; H. H. 
Hetherington, THE JEWELERS’ CIRCULAR; 
Geo. Wiltshire, H. R. Cobb Co.; Frank 
Sperber, Newall Mfg. Co.; Mr. Bedinger, 
H. D. Lawson, F. H. Noble & Co.; Wm. 
Little, Geo. H. Fuller & Sons; Sam Klin- 
ger and M. Tobia, K. K. Crystal Co. 








Announcement Made of Formation 
of Hamilton-Sangamo Corp. 


LANCASTER, Pa., May 8.—Announce- 
ment that it has acquired an interest in 
the Sangamo Electric Co., Springfield, 
Ill., has been made by officials of the 
Hamilton Watch Co., whose plant and 
offices are in this city. The Sangamo 
company is one of the largest manufac- 
turers of electric clocks, electric meters 
and radio parts in the world and recent- 
ly has specialized largely in electric 
clocks. 

It was stated at Hamilton headquar- 
ters here that the new company to be 
formed will be known as the Hamilton- 
Sangamo Corporation and that it wil! 
market a joint production of both com- 
panies to be known as the Hamilton- 
Sangamo electrically wound clocks. 
The general and sales offices of the new 
corporation will be moved to Lancaster 
within a short time. 

The Sangamo company has a fine 
plant at Springfield, also the home of 
the Illinois Watch Co., recently acquired 
by the Hamilton interests. 








Man Suspected of Smashing Window 
Escapes from Gloucester, Mass., 
Police 


GLOUCESTER, Mass., May 4.—A robber 
who had kicked in the window of the 
J. J. Vernon McLellan store, 182 Main 
St., and grabbed the contents, escaped 
from the clutches of the police, although 
he was picked up on suspicion a few 
minutes after he committed his .daring 
early-morning theft. 

An officer stationed near the McLellan 
store noticed at 4 a. m. a man stroll- 
ing nonchalantly nearby, and when he 
crossed the street to question the sus- 
pect he saw the broken window. He 
immediately suspected the stranger, who 
feigned ignorance and simulated a 
drunkard. The officer decided to take 
the man to headquarters for questioning, 
but when they reached the police sta- 
tion the man made a quick turn and 
dashed for safety, eluding the police who 
chased him and later made a futile 
search of the city for him. 








As soon as remodeling has been com- 
pleted the Sheldon Jewelry Co. will be 
located at Mills and Mesa Sts., El Paso, 
Tex. The firm was located in the Hotel 
Shelton for 16 years until a recent fire. 
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struments, synchronous and subsynchronous 
motors of less than one-fortieth of one horse- 
power, and any mechanism, device, or in- 
strument intended or suitable for measuring 
time, distance, speed, or fares, or the flowage 
of water, gas, or electricity, or similar uses, 
or for regulating, indicating, or controlling 
the speed of arbors, drums, disks, or similar 
uses, or for recording or indicating time, or 
for recording, indicating, or performing any 
operation or function at a predetermined time 
or times, all the above (except the articles 
enumerated anl described in paragraph 367), 
if completely assembled, whether or not in 
cases, containers, or housings: 

(1) If valued at not more than $1.10 each, 
55 cents each; valued at more than $1.10 
but not more than $2.25 each, $1 each; 
valued at more than $2.25 but not more than 
$5 each, $1.50 each; valued at more than $5 
but not more than $10 each, $3 each; valued 
at more than $10 each, $4.50 each; 

(2) any of the foregoing shall be subject 
to an additional duty of 65 per centum ad 
valorem; 

(3) any of the foregoing containing jewels 
or substitutes therefor shall be subject to an 
additional cumulative duty of 25 cents for 
each such jewel or substitute. 

(b) All the foregoing shall have cut, en- 
graved, or die sunk, conspicuously and in- 
delibly on the most visible part of the front 
or back plate: The name of the country of 
manufacture; the name of the manufacturer 
or purchaser; and the number of jewels or 
substitutes therefor, if any. If such markings 
are in whole or in part sufficiently simular to 
the trade name or trade-mark of an estab- 
lished American manufacturer as to be liable 
to deceive the user in the United States, entry 
thereof shall be denied, if such trade name or 
trade-mark has been placed on file with the 
collector of customs. 

(c) Parts for any of the foregoing (except 
dials, cases, containers, and housings) shall 
be dutiable as follows: 

(1) Parts (except front and back plates of 
the movement, and jewels) not constituting « 
sub-assembly, 65 per centum ad valorem; 

(2) plates (front or back) upon which the 
clockwork mechanism contained in any of the 
foregoing movements, mechanisms, devices, 
or instruments is assembled shall be subject 
to one-half the amount of duty which would 
be borne by the complete movement, mech- 
anism, device, or instrument for which in 
tended or suitable; except that if such clock- 
work mechanism is assembled upon two 
plates, such plates (when imported together) 
shall be dutiable as one plate; 

(3) each sub-assembly consisting of two or 
more parts or pieces of material joined or 
fastened together, shall be subject to the 
same amount of duty as the complete move- 
ment, mechanism, device, or instrument for 
which intended or suitable. 

(d) Dials for any movements, mechanisms, 
devices, or instruments enumerated and de- 
scribed in this paragraph or in paragraph 367 
(except dials specifically provided for in 
paragraph 367), when imported separately, 
50 per centum ad valorem. All such dials 
(whether imported tye or attached to 
any of the foregoing) shall have stamped, 
cut, engraved, or die sunk, conspicuously and 
indelibly thereon the name of the country of 
manufacture; which marking, if the dial 4 
imported attached to any of the foregoing 
movements, mechanisms, devices, or instru- 
ments, shall be placed on the face of the dial 
in such manner as not to be obscured by any 
part of the case, container, or housing. 

(e) Cases, containers, or housings suitable 
for any of the movements, mechanisms, de- 
vices, or instruments enumerated or de- 
scribed in this paragraph, not specially pro- 
vided for, when imported separately, 45 per 
centum ad valorem. Any such case, con- 
tainer, or housing, whether imported sepa- 
rately or attached to any of the foregoing 
movements, mechanisms, devices, or instru- 
ments, shall have stamped, cut, engraved, or 
die sunk, conspicuously and indelibly on the 
back thereof, the name of the country 0 
manufacture. 

(f) For the purposes of subparagraph (a) 
of this paragraph an article shall be consid- 
ered to be completely assembled, if disassem- 
bled only to such extent as may be by regt- 
lation prescribed by the Secretary of the 
Treasury as necessary for safety in trans- 
portation. 

(g) An article required by this paragraph 
to be marked shall be denied entry unless 
marked in exact conformity with the require 
ments of this tg ge 

(h) Taximeters and parts thereof, finished 
or unfinished, 85 per centum ad valorem. 
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Chicago Notes 


J. Vincent Huber, of George H. 
Fuller & Sons Co., left Chicago this 
week on a three weeks’ business trip to 
Memphis and the South. 

Toby Stern, of the Jacques Kreisler 
Co., returned recently from New York 
where he spent a week visiting the 
home offices and his brother, Edward 
Stern. 

George Boergerhoff, manager of the 
Chicago office for George Kollstede, Inc., 
just completed a business trip through 
the Middle West where he visited the 
wholesale trade for about 10 days. 

Max Swinehaut, of the M. S. Co., 
Attleboro, Mass., visited with many of 
his friends in the trade last week in 
the interest of his firm, and left here to 
return home. 

Howard C. Rowbotham, manufactur- 
ers’ representative, left on Sunday for 
the North West to visit the wholesale 
trade. Mr. Rowbotham will be away for 
a couple of weeks. 

Gustave Kahn, retail jeweler, has re- 
moved his business from 3020 Irving 
Park boulevard into more modern quar- 
ters in the Commodore Theater building, 
Albany and Irving Park boulevard. 

Jules Schwob, of Adolphe Schwob, 
Inc., was a visitor in Chicago last week 
visiting at the local offices in the Jewelry 
Mart and calling on his many friends in 
the trade. 

Leonard Lewy, of the Israel-Lessing 
Sales Co., has completed a business trip 
to St. Louis and eastern territory, and 
T. Leonard Goodman, also of this firm, 
just returned from the North West. 

Joseph Kucera, of the Norris, Alister- 
Ball-Bridges Co., is spending this week 
at Washington, representing the Chi- 
cago Jewelers, at a meeting of the 
United States Chamber of Commerce. 

H. Paul Juergens, of Juergens & An- 
dersen, and president of the Chicago 
Jewelers’ Association, announced the 
nominating committee last week. They 
include: Guy Dickinson, chairman, 
Charles Ross and C. P. Dungan. 

Jack Lund, of Fred Lund, 31 N. State 
St., has returned from New York, where 
he spent a week visiting at the various 
factories in the East and calling on 
many of his friends. The trip was 
purely pleasure and educational. 

R. G. Winters, of the R. G. Winters 





Jewelry Co., Minneapolis, Minn., spent 
the past week in Chicago looking over 
the markets and making purchases for 


his new store. This concern is remov- 
ing its business into a more modern and 
better location. 

G. F. Gennett, diamond setter, How- 
ard Hollander, diamond cutter and 
Lester Lawrence, diamond broker, are 
all located in Suite 1307, Columbus 
Memorial building. All of these men 
moved last week from the Capitol build- 
ing. 

Ben Zion Ginsburg is now associated 
with the firm of Paul & Adolph Braude, 
wholesale jewelers, located on the fifth 
floor of the Heyworth building. Mr. 
Ginsburg represents them in Chicago 
and the surrounding territory. He was 
formerly in business for himself operat- 
ing as the Arrow Jewelers. 

Harold K. Green, of the Quaker Silver 
Co., and Mrs. Green, returned last week 
from the East where they spent a month 
visiting at the home offices and with 
friends. Mr. Green will remain in Chi- 
cago for a few weeks visiting with his 
parents, the Louis H. Greens, and call- 
ing on his wholesale accounts. 

Tenants in the Heyworth building 
were thrown into a state of excitement 
last Wednesday afternoon when a small 
fire broke out in Suite 300. The fire 
started in the space used by the watch- 
makers. The damage was slight and 
most of that was caused from the in- 
tense smoke. 

The partnership of Gavlin-Hankan, 
Inc., 31 N. State St., has been dissolved. 
William Hankan is now the sole owner 
of the business and is operating under 
that name. He deals exclusively in dia- 
monds and will continue to maintain his 
offices in the Columbus Memorial build- 
ing. 

William McGrath & Son, 29 E. Madi- 
son St., have rearranged their offices to 
make room for a new material depart- 
ment which they have just added to their 
other lines. This department is in 
charge of Robert Jones. Mr. Jones for 
the past year was connected with Emil 
Braude & Sons, and prior to that con- 
nection was with Swartchild & Co. 

Fred Haller and Thomas J. Noonan, 
of the Ostby & Barton Co., returned last 
week from St. Louis, Kansas City and 
cities of the North West, where they 
spent several weeks. Upon their return 
to Chicago they moved their offices from 


31 N. State St., to suite 1001 Pittsfield 
building. All new walnut fixtures have 
been installed, making it one of the 
finest offices of its kind in Chicago. 

Funeral services for Samuel L. Scott 
were held on Saturday, May 4, at 3 
o’clock, at Forest Home Cemetery. Mr. 
Scott passed away at St. Petersburg, 
Fla., on March 20. His remains were 
brought back to Chicago at that time 
and placed in the vaults of Forest Home 
Cemetery, to await the return of Mrs. 
Seott, who was spending the winter 
months in Florida. Deceased is sur- 
vived by his widow, and four children. 

The Corona Jewelry & Mfg. Co., 1201 
Capitol building announced they have 
made arrangements with “Bob” Wie- 
land, one of the pitchers of the Chicago 
White Sox team, to represent them in 
Illinois, right after the close of the base- 
ball season. On May 11 this concern 
is giving a dance in honor of this star at 
the Milford ball room and on May 14 
they are presenting him with a beau- 
tiful diamond ring. The presentation 
will be made by Hon. Michael Finberg, 
Chief Justice of the Circuit Court, at 
White Sox Field. 

William F. Juergens, of the Juergens 
& Andersen Co., and Mrs. Juergens, left 
Chicago on Sunday for New York, where 
they will spend a few days and on 
Wednesday, May 8, planned to sail on 
the Aquitania, for Europe. They will 
go to Berlin to join their daughter, 
Louise, who has been there since Jan- 
uary, studying. Mr. Juergens will com- 
bine this trip with business and pleasure, 
visiting the diamond markets in Am- 
sterdam, Antwerp and London, and ex- 
pects to return to the States in about 
three months. 

Otto R. Engelmann, operating as the 
Calo Jewelers, and prominent in the 
work of the Illinois State Society of 
Optometrists, went to Joliet this week to 
attend the convention of the Illinois Re- 
tail Jewelers’ Association, and to ad- 
dress that body, on House Bill 632, in- 
troduced by Representative Arthur Roe, 
of Vandalia. This proposed amendment 
would, it is claimed, nullify the Illinois 
Optometry Law, and give “fakers” and 
“quacks” in the State an opportunity to 
canvass and solicit. The Illinois State 
Society of Optometrists urges the jewel- 
ers in the State to back them in this 
fight. They already have the coopera- 





(Continued on page 100) 
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tion of the doctors and druggist associ- 
ations. 

Charles M. Slemmons, of the Ball 
Railway Time Service, left Chicago Sun- 
day for Washington where he will at- 
tend the annual meeting of the Horo- 
logical Institute of America. 

George Michalka, representing Quast 
& Olsen, manufacturing jewelers, 5 S. 
Wabash Ave., left Chicago last week to 
attend the Michigan State convention 
and from there left for a business trip 
through Iowa and Minnesota. 

Max Jacoby of the Sterling Silver 
Mfg. Co. spends a few hours each day 
at his offices in the Heyworth building, 
and hopes to go on regular duty in the 
course of a few weeks. Mr. Jacoby is 
recuperating from an cperation. 

Ed. Bastheim, of the Ed. Bastheim 
Co., Los Angeles, Cal., accompanied by 
his wife stopped off in Chicago last week 
for a few days to visit with friends en 
route home from the East, where several 
weeks were spent in looking over eastern 
markets. 

Herman C. Stern, retail jeweler, is 
now located in his new store at 6713 
Stoney Island Ave. For the past few 
years Mr. Stern was located in the 
Southmoor Hotel, 6654 Stoney Island 
Ave. In making the change Mr. Stern 
has a far better location on the busy 
side of the street and has a finer store. 

S. A. Pope, manager of the time ser- 
vice of the Southern Pacific Railroad, 
San Francisco, and Mrs. Pope stopped 
in Chicago last week to spend a few 
days here with acquaintances on his way 
to Washington to attend the annual 
meeting of the Horological Institute of 
America. 

John P. Beckman, manager of the 
diamond department for the Norris, 
Alister-Ball-Bridges Co., sailed May 1, 
on the Mauretania for Europe. Mr. 
Beckman will visit Amsterdam, Ant- 
werp, Paris, and London, looking over 
the diamond markets and visiting places 
of interest. He will be away for about 
six weeks. 

Last Thursday evening marked the 
closing of the bowling season for the 
Chicago Jewelers’ Bowling League. It 
resulted in the teams representing Otto 
Young & Co., and the American Dental 
Co., tying for the first prize with a score 
of 52 games won and 32 lost; Baker & 
Co., and Norris, Alister-Ball-Bridges Co., 
tied for second with.a score of 50 games 
won and 34 lost; Goldsmith Bros. Smelt- 
ing & Refining Co., are third with 36 
games won and 48 lost; American Op- 
tical Co., and Proesel Bros., were next 
with 35 games won and 49 lost, and A. 
C. Becken Co., were left behind with 26 
games won and 58 lost. For high team 
average, three games, American Dental 
Co. was first with a score of 2870, Baker 
second with 2820 and Norris, Alister- 
Ball-Bridges next with 2800. High 
single game, American Dental, 1045, 
Otto Young & Co., 1044 and Norris, 
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Alister-Ball-Bridges, 1015. High indi- 
vidual average, three games, Krischke 
697, Reinert 643 and Stigsen 634. High 
single game, Lau 263, Krischke 258 and 
Davis 258. 


Cleveland 


Max Fournier, retail jeweler, 15010 
Detroit Ave., Lakewood, will move about 
the middle of the month to a new loca- 
tion about a block away. 

Abe Sisser, E. Fourth St. and Pros- 
pect Ave., who suffered loss from fire a 
few weeks ago has had his store re- 
paired and has moved back into it again. 

Tinkler Jewelers, Inc., have opened for 
business at 201 Fidelity Mortgage build- 
ing on E. Sixth St. R. B. Tinkler, head 
of the company, was formerly watch- 
maker for the Brotherhood Watch & 
Jewelry Co. The company is incorpo- 
rated for $2,500. 

J. J. Schuster, retail jeweler, W. 25th 
St., was again the victim of a window 
smasher who managed to get away with 
loot in the shape of watches valued at 
approximately $500. Mr. Schuster put 
in a new store front several years ago 
and since then his window has been 
broken four or five times. 

The first meeting of the creditors of 
the Brotherhood Watch & Jewelry Co. 
was held the past week in the trustee’s 
office. Assets have been liquidated by 
the receiver to the amount of $10,000 
and total liabilities are $178,051. The 
most important unfinished business is 
the claim of the Empire Finance Co. 
which has a chattel mortgage given by 
the bankrupt which is not recorded. 
The mortgagee took possession of the 
assets a few days before bankruptcy. If 
the trustee wins there may he a small 
dividend for the creditors. Hugh Wells 
is trustee. 

There was a special meeting of the 
executive board of the 24 Karat Club 
on Thursday for the purpose of greet- 
ing Charles T. Evans, secretary of the 
American National Retail Jewelers As- 
sociation, who came to Cleveland to look 
over arrangements for the national 
convention which will be held here in 
September. Mr. Evans was entertained 
at luncheon by the club and gave a 
short address in which he expressed the 
opinion that there would be a good sized 
attendance at the convention. Final 
arrangements were made with the Hol- 
lenden Hotel as headquarters for the 
convention and negotiations are vending 
regarding the use of Music Hall in the 
Public Auditorium for the style show. 
President Frank X. Russert presided at 
the luncheon and appointed the follow- 
ing committee to take charge of details 
for the convention: H. N. Beattie, chair- 
man; H. Bruce McCague and Samuel 
Zwee. 

















Carl O. Lonnman, Worcester, Mass., 
jeweler, has changed his store location 
from 207 B Main St. to the New Ply- 
mouth Theater Building. Mr. Lonnman 
has been in the jewelery trade for 28 
years. 
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Detroit 





The Lasky Jewelry Co. is about to 
open a new store at Gratiot Ave. and 
the Seven Mile Road. This will give 
the company three retail jewelry 
stores. 

The Meyer Jewelry Co. is soon to open 
another store at Grand River Ave. and 
Joy Road. It probably will be in oper- 
ation about June 1. This will make four 
stores for this company. 

The Friedberg Co., it is reported, is 
planning to open a new store on Vernor 
Highway. This will add one more to a 
string of retail jewelry shops this com- 
pany has established in the city. 








St. Louis 


Business is reported fair by the whole- 
salers, the traveling representatives of 
whom have completed their season trips 
and are in for the next 60 days or more, 
Collections are reported satisfactory and 
the outlook for the fall campaign is felt 
to be promising, with crop conditions in 
many sections likely to be a factor later 
in the year. 

The local police last week apprehended 
two alleged ex-convicts charged with 
carrying pistols and while being held for 
identification, the authorities found three 
witnesses who positively identify them 
as the robbers who held up Sam Honig- 
berg and the Extein Jewelry Co., in the 
Holland building last February. They 
deny the charge but their records show 
them to have been former prison in- 
mates and they are being held to answer 
the charge. Jewelry valued at $4.000 
was stolen at the time that the holdup 
occurred. 

Announcement was made last week 
that Clarence D. Henry, well known for 
his long connection with the retail jewel- 
ry trade here, has bought an interest 
in the Hess & Culbertson Jewelry Co., 
at Ninth and Olive Sts., and was recent- 
ly elected secretary of the company. He 
has been connected with the local trade 
practically all of his business life, com- 
prising nearly 30 years. During this 
time he was with Mermod-Jaccard & 
King Jewelry Co., from 1900 to 1909, 
then with the Hess & Culbertson Co., 
until 1915, going from them to ‘he J. 
Bolland Jewelry Co., where he continued 
until leaving last week to rejoin the 
Hess & Culbertson Co. He will assume 
executive duties and have some general 
sales contact as well as look after the 
silverware department of the firm. 











Two trays containing wrist watches 
and rings valued at nearly $1,000 were 
recently stolen from the store of Maurice 
the Jeweler, Hartford, Conn., by thieves 
who smashed a plate glass window. The 
empty trays were found the following 
morning as also were some pieces of 
jewelry evidently dropped by the thieves 
in their haste to make a getaway. 
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Milwaukee 





Announcement has been made of the 
liquidation of MHenerlau, Inc., retail 
jeweler, 439 Jefferson St. Stock and fix- 
tures have been sold to F. O. Allen, who 
is holding a public sale of the merchan- 
dise. 

Milwaukee retail and wholesale jewel- 
ers are joining in the preliminary plans 
for Milwaukee’s third semi-annual Mid- 
West Market Week, which is to be held 
during the week of Aug. 26 at the same 
time as the Wisconsin State Fair. 

The safe at the Paul Werth Jewelry 
Co., Fond du Lac, was blown open by 
cracksmen during the past week. While 
first reports of the attempted robbery 
indicated that $6,000 worth of negotiable 
bonds had been stolen, the bonds were 
later found with some other papers in 
the safe. The stolen automobile in which 
the thieves had escaped was recovered 
at Oshkosh. 

A zone meeting of members of the 
joint Racine-Kenosha District Jewelers’ 
Club was held at Racine during the past 
week, at which time routine business 
matters were discussed. This included 
plans for the opening and closing hours 
of jewelry stores during the summer 
months. S. H. Doering of the Doering 
Jewelry Co., president of the combined 
groups, presided at the meeting. 








Los Angeles 


L. Aronson, formerly at 49 Post St., 
San Francisco, has opened a jewelry 
store at 5503% Hollywood boulevard. 
The location is exceptionally good, being 
near the big Fox Film Studios where 
thousands of persons are employed. 

Gale Reingold, brother of Morris Rein- 
gold, dealer in precious stones and jewel- 
ry, who recently arrived here from Port- 
land, Ore., is seeking a location for busi- 
ness. He has sold his store in Portland 
to his two brothers, Ben and Harry 
Reingold, and will open an up-to-date 
store. 

Paul Forman, who recently fitted up 
new rooms in the Guarantee building, 
has leased the suite formerly occupied 
by M. Weinstein. Part of the suite will 
be occupied by Morris Rudman and J. 
Korsen, who have been with the whole- 
sale house of E. Bastheim Co., and who 
will conduct a jobbing business of their 
own. 

Dan Cassidy, formerly manager of the 
Los Angeles branch of A. I. Hall & Son, 
Inc., has given up the real estate busi- 
ness in which he embarked more than a 
year ago, and reentered the jeweler’s 
material business, having become as- 
sociated with the house of C. & F. Mar- 
shall, successors to Armor & Brown, 
Title Guarantee building. 

Ben Child, veteran salesman of the 
Pacific Coast district, representing Bates 
& Bacon, Providence, spent last week in 
Los Angeles and enjoyed, he told a re- 
porter for THE JEWELERS’ CIRCULAR, one 
of the largest volumes of business he 
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has experienced in years. “It is ahead 
of last year,” Mr. Child remarked, “All 
the way across the continent I found 
jobbers optimistic who showed their con- 
fidence in that optimism by their orders.” 

Walter M. Deutsch, the reputed 
wealthy wholesale jeweler, whose arrest 
and dual life were published in previous 
issues of THE JEWELERS’ CIRCULAR, was 
making preparations last week for his 
departure to San Quentin, after his last 
hope of escaping the 15-year term im- 
posed, was removed on May 2 by 
Superior Judge Shaw, who overruled a 
motion to set aside the _ sentence. 
Deutsch also asked permission to with- 
draw his plea of guilty and to be allowed 
to stand trial on three counts of bur- 
glary. 

Beautiful floral pieces and what, con- 
noisseurs declare, is the best display of 
diamonds and gems ever shown in Los 
Angeles or on the Pacific Coast greeted 
visitors on the opening days of M. Wein- 
stein’s new establishment in the Roose- 
velt building, on W. Seventh St. Mr. 
Weinstein formerly occupied two rooms 
in the Title Guarantee building, but at 
the Roosevelt building, he has several 
large rooms in his suite and these were 
crowded with invited guests and the gen- 
eral public from Wednesday, May 1, 
until last Saturday evening. 








Portland, Ore. 


A. H. Laurence, who has had a 
jewelry store on Second St., Portland, 
has moved his business to the corner of 
E. 34th and Belmont Sts., in the Sunny- 
side district of the city. 

As a consequence of the chain organ- 
ization of Feltman & Curme, shoe deal- 
ers, taking over the space on the ground 
floor of the Swetland building, Portland, 
facing on Fifth St., Heitkemper & 
Myers, jewelers. are closing out their 
entire stock. The store was closed on 
Thursday. May 2, to prevare for the 
sale, which started Friday, May 3. Heit- 
kemper & Myers have been in business 
for 18 years in the city. 

The new jewelry store of Miller & 
Harbaugh was opened to the public 
Wednesday, May 1, on the ground floor 
of the Buyers’ building, Third and Alder 
Sts., Portland. The members of the 
firm are Frederick L. Miller, for many 
years in business in Portland as a jewel- 
er, and Paul C. Harbaugh, now con- 
nected with the management of the 
building in which the store is located, 
but also an experienced jewelry store 
operator. Everv woman visitor was 
given a corsage bouquet of sweet peas 
as a souvenir. The store has fine dis- 
play windows. and entrances on both 
Alder and Third Sts. The store has 
adopted a very liberal credit policy. 











A magnificent diamond, weighing 33% 
carats, which was found at Barkly West, 
was sold at Kimberley, Cave of Good 
Hope, for £2.660, or avproximately $400 
per carat. This was believed to consti- 
tute a record price, reckoned per carat. 
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Cincinnati 


K. O. Distad, who formerly was as- 
sociated with Jack Art, jeweler of Can- 
ton, Ohio, bought out the. interests of 
R. H. Wilson, jeweler at Corbin, Ky. 

The Artel Co., 333 Fifth Ave., New 
York city, which had previously been a 
subsidiary of the D. Jacobs Sons Co., 
Cincinnati, has become an enterprise of 
its own. The concern asked for a 
charter under the laws of New York, 
the application being made by Arthur 
C. Jacobs. It will have a connection 
with the local company but will not be 
directly affiliated with it in its business 
of importing and selling articles of the 
jewelry industry. 

George J. Gruen of the Gruen Watch 
Co. has been named secretary of the 
National Executive Committee in charge 
of the Second Credit Protection Fund 
campaign being made by the National 
Association of Credit Men. Mr. Gruen 
is also chairman of the Cincinnati cam- 
paign in which Cincinnati business men 
have been asked to raise $50,000 for 
the fund. Mr. Gruen is being assisted 
in the campaign here by Arno Dorst, 
manufacturing jeweler, who was elected 
president of the Cincinnati Association 
of Credit Men two wecks ago. 











Denver 


The Colorado Legislature adjourned 
without passing House bill No. 21 by 
Representative Rumbaugh, who sought 
to enact a law which would necessitate 
the marking of the exact amount of 
precious metals in jewelry made of 
alloys, showing the exact amount of each 
metal use in the manufacture. 

The District Attorney, in investigat- 
ing the case of a man having in his pos- 
session some of the stolen jewels taken 
from W. C. H. Brown, the New York 
jewelry salesman, found that a local man 
had purchased certain pieces of jewelry 
which are said to be part of the loot, 
but, it is alleged, failed to make a report 
of the purchase in keeping with the city 
code. Civil action was taken tending to 
cancel the dealer’s license, but the law 
says that action must be brought within 
one year’s time, and as the purchases 
were made in 1927, it is now too late to 
invoke the law. The case against the 
dealer was thrown out. The case against 
the other man is still pending. 











After being closed for several months, 
the Ernsting Co., Inc., reorganized and 
opened its new store at 400 C St., San 
Diego, Cal. John S. Ernsting, a son of 
the founder, is the new president of the 
corporation. L. P. Hill and S. A. Reis 
have been admitted to the firm in recog- 
nition of their loyalty and faithfulness. 
These men hold the offices of auditor- 
secretary and director, respectively. It 
is the intention of the firm to occupy the 
present quarters until about January, 
1930, and then take a larger room, pos- 
sibly on Fifth Ave. 

















Longines Timepieces Again Carried Across 
Atlantic by Aviators 


MONTH ago the A. Wittnauer Co. 

was advised by cable that the third 
long-distance record over the Atlantic 
Ocean had been accomplished with Lon- 
gines timepieces exclusively. Accord- 
ing to the latest aviation reports, two 
young Spaniards—Jiminez and Iglesias 
—fiew from Seville, Spain, on a non- 
stop flight of 4100 miles to Bahia, Brazil, 
thus establishing one of the longest 
flights on record. 

The two other longest non-stop flights 
overseas were that of the Italians—Fer- 
rarin and Delprete, who flew 4448 miles 
from Rome to Brazil in 1928, and that 
of Chamberlin-Levine, who in 1927 flew 
from New York to Germany, covering a 
distance of 3911 miles. These flights were 
also made with Longines chronographs 
and chronometers, exclusively. 

* * * 


Knickerbocker Watch Co. Celebrates 
Silver Anniversary 


The Knickerbocker Watch Co., pro- 
ducer of Warwick reinforced wrist and 
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strap watches, enters its second quarter 
century of business this year. The sound, 
progressive merchandising policy of this 
firm is emphasized by the successful 
country-wide marketing of Warwick 
watches, a nationally-advertised line. 

A very practical observance of the 
Knickerbocker Silver Anniversary is 
displayed in its national advertising of 
Warwick watches, especially in the 
colorful June 29 back cover advertise- 
ment appearing in “Collier’s.” Here 
“Special Silver Anniversary Values” are 
featured. Jewelers desiring reproduc- 
tions of this advertisement on a beau- 
tiful window display card may obtain 
theirs on request from authorized War- 
wick distributors. 

* * * 
Howard Electric Clock System Installed in 
Country’s Largest Office Building 


The largest and finest office building 
in the United States is fully equipped 
with a Howard electric clock system 
which combines not only the famous 
Howard accurate time but also the im- 
portant features of some of its competi- 
tors, namely International Time Recor- 
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ders for registering the arrival and de- 
parture of employes, and Commercial 
Time Stamps for recording the arrival 
and departure of mail, valuable docu- 
ments, etc. 

The insurance company wished to 
have these additional features besides 
the regular time system and preferred to 
make one contract for the whole equip- 


ment. 
* * * 


A Valuable Booklet on Sterling Silverware 


A valuable booklet to the jeweler 
which is particularly interesting just at 
this time when an effort is being made 
to make a special drive on sterling ware, 
is the pamphlet on the annual “Spring 
Exhibition of 1929,” just issued by Cur- 
rier & Roby, silversmiths at 217 E. 38th 
St., New York. It gives detailed in- 
formation not only about the beautiful 
lines of reproductions of old _ silver 
handled by this firm, but a very excellent 
discourse on the conditions in the silver 
trade this year from an artistic stand- 
point, as well as a discussion of the 
effect of art movements on silverware, 
particularly the modernistic. The book- 
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A new plated silverware display set appropriate for the Silver Plated Ware Showing, May 17-25. It 


is furnished free by the International Silver Co. 
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let is filled with beautiful half tone illus- 
trations and descriptions of modern re- 
productions of ancient silver work. 


* * * 


Eterna Watch Factories Introduce New 
Novelty Watch 


This new and practical novelty watch 
originated by the Eterna Watch Fac- 
tories, Grenchen, Switzerland, with a 
New York office at 489 Fifth Ave., is 





NEW NOVELTY WATCH, BY ETERNA 


called the Hexas and is now being shown 
to the trade in this country. One of its 
features is that it can be opened with 
one hand and is so small that it can be 
used as a sport, pocket or desk watch. 
It measures one and one-half inches in 
height and width. 

The movement is of Eterna precision 
workmanship and the cases are made in 
silver, leather covered, all silver or gold. 
When opened the watch slides on a car- 
riage which allows it to stand like a 
traveling or boudoir clock or desk watch. 
These watches come encased in attrac- 
tive boxes also created by the Eterna 


concern. 
* * * 


“Newark’s New Horizon” 


In line with extraordinary plans for 


the development of Newark, N. J., in- 
volving over a quarter billion dollars to 
be expended in mammoth undertakings 
now in process, New Jersey’s largest of- 
fice building, the Industrial Office build- 
ing, is distributing, free of charge, a 
book entitled “Newark’s New Horizon.” 

The booklet was prepared by R. E. 
Meyer, and shows new views of Newark, 
including aerial photographs. The book- 
let states that the Industrial Office 
building “offers all the advantages of a 
New York headquarters without the dis- 
advantages of New York’s congestion.” 

The booklet points out the highlights 
of Newark’s progress and explains the 
elaborate system of New Jersey’s new 
State highways, costing $40,000,000, 
whereby new arteries of traffic are to be 
opened. The development of bridges 
and tunnels in the metropolitan area, 
the new $14,000,000 Pennsylvania sta- 
tion at Newark, the new subway at 
Newark, the development of Port New- 
ark on Newark Bay, the Newark Metro- 
politan Airport costing $6,000,000, and 
designated by the United States Post 
Office as the official metropolitan termi- 
nus for air mail routes in the East, are 
some of the subjects discussed. 
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New Steel Crystal Cabinet on the Market 


The new KK steel “Duralife” crystal 
cabinet is built in standardized inter- 
locking units, enabling easy expansion 
and building up. The crystal compart- 
ments are movable. Each is made of 








NEW STEEL CRYSTAL CABINET 


wood, shaped like a cash register money- 
till for easy withdrawal of the crystal. 
Each compartment is plainly labeled 
with length and width of crystal in milli- 
meters, and name of watch or watch- 
case manufacturer. 

The compartments are arranged for 
quick location of the crystal desired. 
Each compartment may be moved at will, 
to accommodate the new sizes and shapes 
which the KK company gets out to fit 
the newest watches as such watches ap- 
pear on the market. 


* * * 


Illustrated Booklet Being Distributed by 
Elgin National Watch Co. 


The Elgin National Watch Co. is dis- 
tributing an unusual booklet entitled 
“Old Father Time” in three new roles. 
The booklet measures 15 inches wide and 
19% inches high, is printed in colors 
on heavy glossed paper and contains 
many attractive illustrations. 

The Elgin’s new line of beautiful wrist 
watches for ladies is attractively illus- 
trated together with pictures of men’s 
strap and pocket watches. Testimonials 
from several famous men in this coun- 
try accompany some of the watch illus- 
trations. . 

Some of the national advertising used 
by the concern is also reproduced as well 
as illustrations of window and store dis- 
plays, booklets and folders. Illustra- 
tions to be used in the campaign pro- 
posed by Elgin are also shown together 
with the 15 magazines to be used are 
likewise illustrated. The inside back 
page is devoted to a list of Elgin dis- 
tributors. 








Hugh H. Osborn, jeweler and optician 
in the L. D. Clapham & Co. store, Co- 
lumbia City, Ind., recently purchased 
the entire business from the L. D. Clap- 
ham estate. The Clapham store is one 
of the oldest jewelry establishments in 
northern Indiana. 
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Clarence De Mar. Famous Marathon Runner, 
Reecives Watch from New York Concern 


Clarence De Mar, 41-year-old Mara- 
thon runner, and who, since 1911, has 
retained his Marathon record, has added 
another achievement by winning the re- 
cent Marathon at Melrose, Mass. To 
commemorate this unusual record, Mr. 
Waitzel, president of the Marathon 
Watch Co., 37-39 Maiden Lane, New 
York, has had created-a specially de- 





WATCH PRESENTED TO MARATHON 
RUNNER 


signed watch case, fitted with a Mara- 
thon shock-proof movement. 

Illustrated herewith is a reproduction 
of the watch presented to Clarence De 
Mar, which is inscribed on the back case 
as follows: “Presented to Clarence De 
Mar by Marathon Watch Co., New 
York.” 








News Gleanings 





W. H. Ziegenbein will erect a new 
jewelry store at Wausa, Neb. 


R. L. Senift, jeweler, Osmond, Neb., 
has sold out to W. E. Bunnell. 


Isadore Horwitz has bought the 
Irvine jewelry store at La Crosse, Wis. 

Rudolph Holzman, jeweler at Red 
Lake Falls, Minn., sold out to P. N. 
Dufault. 


The Einer Thorson jewelry store, 
Winnebago, Minn., was recently de- 
stroyed by fire. 

Myer Blum, 53 years old and jeweler 
at Lynchburg, Va., for 22 years, died 
recently from influenza. 

The jewelry store of Ben Onkin, 304 
Wabash Ave., Terre Haute, Ind., was 
recently damaged by fire. 

John Gilmore, watchmaker and en- 
graver, employed by H. A. Love, Brook- 
ville, Pa., died recently of quinsy after 
six days’ illness. 

A. S. Bisson, jeweler, C. Lamond & 
Fil, manufacturing jewelers, and Martin 
Maison, jewelry and novelties, have 
registered at Montreal, Que. 

Alex Kiljander, a former watch re- 
pairer, employed with the Savolainen 
Co., Ely, Minn., but of late years a resi- 
dent of Eveleth, has returned to Ely 
and intends opening a jewelry and 
watch repair shop. 

Business conditions have improved to 
a considerable extent in Birmingham, 
Ala., and in the Birmingham district 
during the past 10 days, according to 
some retail jewelers of that city. 
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A complete assortment of 
fancy crystals, furnished in 
a handsome mahogany 
finished cabinet, will 
enable you to fit any 


fancy crystal without 
grinding. 


Order through your 
jobber or direct 











Wholesale Distributors 


PENNANT WATCH SUPPLY CORP. 
119 Fulton Street 





Gold into Cash 


S hip us your old jewelry, 
polishings and sweepings for 
refining. You will receive 
prompt settlement for all plat- 
inum, palladium, gold and 


silver content. 


Spyco Smelting 
& Refining Co. 
51 South Third Street 
Minneapolis | Minnesota 

















A Standard Unbreakable 


round crystal inserting 


Standard outfit, furnished in a 


handsome mahogany fin- 


Unbr eakable ished cabinet, takes 
Watch Crystals care of all round crys- 


tal inserting jobs. 
Write for 1929 cir- 


cular and free sam- 
ples of our crystals. 


71 Nassau St., New York 


New York 








W eeP 


and other 


“Waste 
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Ship to 














eee ee ee ee ee Ee 





May 9, 1929 


7 


He 
OIE 


iby | DDO Toyer 


THE JEWELERS’ CIRCULAR 


«x te 


* * 





105 


* 


a 





Sundials, Watches and (hronometers 


By Carl W. Mitman 


Curator, Time Section, Smithsonian Institution, Washington, D. C. 


HILOSOPHERS, poets, artists and 

mathematicians, all have given to the 
world their definition of time. One says 
it is a succession of phenomena of the 
universe; another, that it is the de- 
vourer of all things; another represents 
it as an old man with a flowing white 
beard and a pronounced curl on his fore- 
head who carries a scythe and an hour- 
glass; another, that it is a measure of 
duration; while still another says that 
it is money. Whatever our preference 
as to definition, without motion of some 
kind time can not be measured, and it is 
the measure of time that is to be con- 
sidered here. 

Modern studies of primitive peoples 
still existing in the world, and recovered 
records of ancient peoples leave but lit- 
tle doubt that in all ages the natural di- 
visions of time into day and night must 
have been observed. It may be assumed 
also that the motion of the earth with 
regard to the sun was made available 
for registering the divisions of days. 
The oldest records of civilization, name- 
ly, the Babylonian, Persian and Phoeni- 
cian, indicate that the day began at 
sunrise and was divided into 24 hours. 
The Athenians started the day from 
sunset and counted 12 hours from sun- 
set to sunrise and 12 hours from sunrise 
to sunset. For nearly five hundred 
years after Rome was built only three 
periods of the day were observed, 
namely, sunrise, noon and sunset. 


OLLOWING the observations of the 

relationship between the earth and 
sun these ancient peoples began to ob- 
Serve the stars and they fancied certain 
clusters of them to bear some faint re- 
semblance to men and animals. Subse- 
quently when they wished to represent 





*For helpful suggestions I am indebted to 
ohn J. Bowman and Ferdinand T. Haschka. 


the stars in their relative positions they 
made pictures of these imaginary fig- 
ures, calling them constellations. As 
the study of the stars progressed it: was 
noticed that 12 constellations or signs of 
the zodiac, as they were called, became 
successively and periodically invisible 
owing to the sun seeming to pass be- 
tween them and the earth. 

Thus the duration of the year was 
ascertained and was divided into 12 
months corresponding to the 12 constel- 
lations. Many hundreds of years passed 
after this before the number of days in 
a week, in individual months and in a 
year became permanently fixed as we 
use them today. There was no particu- 
lar time universally adopted as the be- 
ginning of the year until 1582. The 
Athenians commenced the year in June, 
the Macedonians in September, the 
Romans first in March and then. in 
January. The Persians began the year 
on the 11th of August, the Mexicans on 
the 23rd of February, the Mohamme- 
dans in July. The French, under the 
first race of kings, began the year in 
Lent, and early in England the year was 
considered to begin the 25th of March. 

All of the names of the months which 
we use today are derived from the Ro- 
mans. In the old Roman calendar when 
the first of the year began in March— 
September, October, November and De- 
cember were the names given to the 
seventh, eighth, ninth and tenth months, 
respectively. August was originally 
called Sextillis or the sixth month, but 
received its present name from Augustus 
Caesar who was extremely jealous not 
only of the fact that Julius Caesar had a 
month named after him but also that 
the month bearing Julius’ name had one 
more day. So in addition to changing 
the name from Seztillis to August he 
took another day from February which 


was already minus one whieh Julius: 
Caesar took, and added it to August. : 
It was Mark Antony who: changed the 
name of the fifth month, or Quintillis, i 
to July which was the month in which ' 
Julius Caesar was born. June was so. 
named because feasts were held in this 
month in honor of the young men, juni- 
ores, who had fought for their country. ' 
May is derived from the Roman word ; 
Maiorum because festivals were held 
then in honor of the senators, who were 
sometimes called majores. April comes : 
from the Latin word Aprilus, derived | 
from the word aperio, meaning “I open,” : 
because in that month the earth opened 
its bosom’ for the production of grass 
and flowers. March was named in honor 
of the god Mars, while February was 
derived from the Latin word Februs, 
meaning to purify, because it was in 
that month that the Romans offered ex- 
piatory sacrifices. January was named 
after Janus, the prince who was sup- 
posed to have been told by Saturn how 
to divide the year as a recompense for 
his hospitality to this god. 


NASMUCH as it is known that the 
Babylonians began the day at sun- 
rise and divided it into 24 hours, the 
question arises as to what methods were 
available or devised for recording the 
hours, and there is hardly a doubt but 
that shadows cast by the sun gave the 
first suggestion. The oldest record of a 
sundial appears in the Bible, in the sec- 
ond book of Kings, the 20th chapter 
and 11th verse, “And Isaiah, the prophet 
cried unto the Lord; and He brought the 
shadow ten degrees backward by which 
it had gone down in the dial of Ahaz.” 
By some authorities this record is 
doubted for the reason that there is no 
word meaning dial in‘ Hebrew, and the. 
(Continued on page 107) 
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LEES & SANDERS. 


JEWELERS IN THE UNITED STATES SHIP THEIR SWEEPS TO US 
BECAUSE IT PAYS THEM BETTER 


EACH YEAR THE VOLUME INCREASES. 


SWEEP SMELTERS. 
BIRMINGHAM, ENG. 


Hard Maple Top Work 


Benches 


Metal bottom pans and drawers, filing pin 
and arm rest, one and two-seat sections with 
detachable iron legs. 


LEIMAN BROS. 


Reversible Work Bench 


PATENTED 











The top is the same front and rear, so 
that the bench is really two benches in one. 
The transformation is complete whenever 
you want a new one for the old working 
front of your bench. 

Every worthwhile shop, large or small 
in the land uses them. The material is 
especially selected with its close-grain, hard 
maple for the top—and then heavily shel- 
lacked to allow for washing and cleaning. 
Altogether a most desirable bench for the 
factory, workroom, store or home. Get the 
catalog telling all about them. 







The bench that evolution has .produced—the ultimate 
improvement—the comfortable, convenient work 
bench that is truly the jewelers’ companion. 

It took years of experience with practical working 
jewelers to evolve this bench—no other makers can 
offer it to you—it’s patented. It contains time-tried 
features, the convenient arm rest, the rigid file pin, 
the full width drawer and the non-rustable lower pan. 
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ARTHUR T. HAGSTOZ 
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GOLD, SILVER and PLATINUM to our regular sizes. 
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709 Sansom Street, Philadelphia Pet. Fed. 20,1917 20 W. 22nd St., New York Pat. May 25, 1990 


™Protection Ring Guard 


For thin rings get our num- 
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translators of the above passage trans- 
lated the same Hebrew in one instance 
“dial” and in another, “degrees.” Ahaz 
was King of Judah from 741 to 726 B.C. 
and the invention of the sundial is gen- 
erally attributed to Berosus who lived 
about 550 B. C. 

Evidence exists that the famous obe- 
lisks of the Egyptians were intended as 
the staffs to cast shadows for sundials 
and, in fact, in all countries of the world 
methods of indicating time by the sun’s 
shadow have been found and many are 
still in use. Certain tribes of North 
American Indians placed a pole in the 
ground and within a prescribed circle 
laid off on the ground points where the 
shadow of the pole intercepted, which 
points were used to indicate time. In 
the early days of Rome sundials were 
quite extensively used, but not without 
some grumbling, particularly on the 
part of the old, dyed in the wool con- 
servatives, as indicated in the following: 

“The gods confound the man who 
first found out 
How to distinguish hours! Con- 
found them too, 
Who in this place set up a sun- 
dial, 
To cut and hack my days so 
wretchedly 
Into small portions! When I was a 
boy 
My belly was my sun-dial; one 
more sure, 
Truer and more exact than any of 
them. 
This dial told me when 
proper time 
To go to dinner (when I had 
aught to eat), 
But nowadays, why 
I can’t fall to unless the sun gives 
leave. 
The town’s so full of these con- 
founded dials 
The greatest part of its inhabi- 
tants, 
Shrunk up with hunger, 
along the streets.” 
On the other hand, in the middle of the 
17th century, in the printed instructions 
to individuals possessing watches or 
clocks, the advice is given to set them 
daily by sundials, with the added admo- 
nition that care should be taken to see 
that the same dial is always used to 
avoid the variations in readings which 
different dials might give. 


’twas 


creep 


HE fact that the sun does not appear 

in the same position in the heavens 
at the same time throughout the year did 
not escape even the earliest scientists 
and they were likewise aware that the 
sun rose higher in the heavens at some 
places than at others, even at the same 
period of the year. They discovered 
that for the sun’s shadow to indicate 
the same time at different places it was 
hecessary to vary the inclination of the 
pole or rod whose shadow was cast by 
the sun. Just how an individual deter- 
mined this angle of inclination in the 
early days is difficult to explain, but 
today all that we need to do is to find 
out the latitude of the place where we 
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wish to set up a dial and this reading 
is the angle of inclination that the pole 
must take. Furthermore, instead of 
using a pole the modern method is to 
use a triangular-shaped piece of mate- 
rial, one angle of which is equal in 
degrees to the latitude of the location 
in which the sundial is to be set up. 
This triangular piece is called the 
gnomon. 

Even before the days of watches, the 
advantages of a portable timepiece were 
recognized, and while today our most 
common sundial is of the type that rests 
upon a pedestal, a picturesque object 
in our gardens, sundials which fitted 
in the pocket were rather commonly used 
in the 15th and 16th centuries. The 
most common form was known as the 
ring type, usually made of brass and 
shaped something like the old napkin 
ring, only somewhat larger in diameter. 
A small hole was pierced through the 
ring and hour lines were marked on the 
inside. When a person desired to deter- 
mine the time he held up the dial by 
a small ring attached to the main ring, 
and the sun’s rays penetrating through 
the hole cast a shadow on the inside 
which, intercepting an hour line, marked 
the time. The position of the hole in 
the ring varied with the latitude of the 
place in which the dial was used. The 
hole was usually placed in a separate 
sleeve which could be revolved around 
the main ring and on this sleeve were 
marks indicating various times of the 
year. The operator, therefore, when 
wishing to determine time revolved the 
sleeve so as to bring the mark on it op- 
posite the date when the dial was being 
used. It is supposed that Shakespeare 
referred to a pocket ring dial when 
Jacques in “As You Like It,” in describ- 
ing his meeting with the fool,.says 

“|. . drew a dial from his poke; 

And looking on it with lack-luster eye, 

Says, very wisely, ‘It is ten o’clock: 

‘Thus we may see,’ quoth he, ‘how the 
world wags: 

‘Tis but an hour ago since it was nine, 

And after one hour more ’twill be 
eleven.’ ” 


Zr; contrast to the portable dial there 
is a great dial at Delhi, India, whose 
gnomon is of solid masonry capped with 
marble whose shadow is thrown upon 
a graduated circle also of marble. The 
gnomon is triangular and its base is 104 
feet long. The inclined face is 118 feet 
long, and the third side of the triangle, 
or of the perpendicular, is 56% feet 
high. 

Shadow time, as sundial time is some 
times called, was entirely satisfactory to 
our ancestors especially in spring and 
summer, but during the winter months, 
on cloudy days, and at night time it 
was of no use whatever. It fell to the 
lot of some unknown inventor, therefore, 
to devise another method of indicating 
the passage of time to supplement the 
sundial, and all authorities agree that 
the mechanism invented was that known 
as the water clock or clepsydra. Water 
clocks existed long before the Christian 
Era and it is somewhat uncertain wheth- 
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er or not they antedated the sundial in 
point of use. While it is not known 
definitely how it came about that water 
was put to work to measure time, it 
may be assumed that the idea was hit 
upon because of the ease with which a 
uniform flow of water could be main- 
tained. The action of water clocks 
depends upon the flow of water through 
an orifice and there were two types, the 
ancient one for indicating hours of vary- 
ing length, and the more modern instru- 
ment used during and subsequent to the 
17th Century when hours of equal length 
were measured. 

The Babylonians, Phoenicians and 
Egyptians, all used clepsydre. These, 
in general, consisted of a basin of water 
set up in a corner of the public square. 
At one end of the basin was a small 
spout from which water trickled, drop 
by drop, into a second basin. As the 
water rose in this it intercepted lines 
engraved on the inside and thus in- 
dicated the passage of time. In south- 
ern India there was used a very primi- 
tive form of water clock which consisted 
of a thin copper bowl, about five inches 
in diameter, with a tiny hole drilled in 
the bottom. The bowl at first floated on 
the water but gradually the water 
oozing up through the tiny hole filled it. 
The instant that it became so full that 
it sank, a boy struck a gong and thus 
announced the passing of another hour 
to the whole village. 


HERE is a book well known to Indian 

scholars called “Liliwati,’” and the 
story is told that this work came to 
be written because of the unruly actions 
of a water clock. The book was written 
in the 12th Century by one Bhascara 
Acharya, a learned Indian, who had a 
daughter of whom it was predicted that 
she would die unmarried. Her father 
decided to prevent Fate from handing 
out such a harsh deal and having made 
a choice of a husband for her and ob- 
tained from an astrologist the determi- 
nation of the exact hour of her marriage, 
he placed his daughter, Liliwati, adorned 
as a bride, near the water clock to wait 
for the prescribed hour. She watched 
long, but in vain, and upon later exami- 
nation of the clock which should have 
prevented this catastrophe, the girl 
found that a pearl which had become 
detached from her dress had fallen into 
the bowl and closed the opening through 
which the water should have flowed. To 
console his daughter the father told 
her that he would write a book called 
by her name, which should remain till 
the latest time. It might be interesting 
to note that the book was a treatise on 
mathematics. 

In the course of time clepsydre were 
improved in accuracy. Ctesibius, of 
Alexandria, who lived around 200 B. C., 
is recognized as the foremost inventor 
of clepsydra mechanisms. Many types 
are credited to him which not only in- 
dicated time when the hours were of 
varied length, but also automatically 
took into account the variations in the 
length of days throughout the year. 

(To be continued) 
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United States Patents 


Issue of April 30, 1929 


1,710,734. PENDANT. LAVERNE JONES 
JOHNSON, Chicago. Filed Dec. 3, 1925. 
Serial 72959. 2 Claims. 

An article of jewelry comprising an at- 
taching clamp adapted to be engaged with 
an ear lobe having a fixed loop on its bottom 
edge, a pendant supporting chain depending 
from said loop, a cross bar having a central 
eye engaged with the outer link of the chain, 
and a pendant having a hole therethrough 





through which said cross bar and chain may 
be inserted when the cross bar is swung 
into a position longitudinally of the chain, 
said cross bar being also insertable through 
said loop of said clamp when in such posi- 
tion and adapted when turned crosswise of 
said loop to support the chain in a loop with 
the pendant within the loop or to be swung 
to a_ transverse position to support the 
pendant with the chain in extended position. 


1,710,684. GEM SETTING. FRANK E. 
FARNHAM, Providence, R. I. Filed Jan. 

2, 1929. Serial 329,812. 4 Claims. 
A gem setting comprising a body formed 
of sheet stock with side walls and a bottom 
wall the latter wall having a central open- 
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ing with its marginal stock formed with a 
continuous or unbroken edge portion and 
extending into the body portion and having 
an inclined portion engaging said side walls 
forming a gem seat, said marginal stock 
being pierced intermediate the bottom and 
side walls. 


1,711.006. FOUNTAIN PEN. JOSEPH 
CHURCHILL ALFORD, Maben, Miss. Orig- 
inal application filed March 5, 1925. 
Serial 13,222. Divided and this applica- 
tion filed March 3, 1926. Serial 92,017. 
3 Claims. 

A fountain pen, including a casing, an ink 
barrel in the casing, a fixed member closing 
the end of the ink barrel, a rod projecting 
through said fixed member and having a 
screw-threaded inner end, an enlargement on 
said screw-threaded inner end, a spider se- 





cured on said threaded inner end, a piston 
ring loose on the threaded end between the 
spider and the enlargement, and lugs on 
the fixed closure of the barrel and on the 
spider adapted to hold the spider against 
turning movement when the rod is withdrawn 
so as to allow the rod to be turned and 
move the enlargement toward the snider to 
clamp the ring and form a piston as- 
semblage. 


United States Trade-Marks 
Issue of April 30, 1929 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for under the 10-year “pro- 








THE JEWELERS’ 








viso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Ser. 278,656. NATIONAL SILVER Co., doing 


business as National Clock Co., New 
York. Filed Jan. 30, 1929. 


AT) 

O 

NAL cLock C°: 
For Clocks. 

Claims use since Jan. 2, 1929. 


Ser. 280,217. BuLova W ATCH Co., INc., New 
York. Filed March 5, 1929. 


AMBASSADOR 


For Watches. 
Claims use since January, 1927. 


Ser. 280,327. M. Epstein & Bro., New York. 
Filed March 6, 1929. 


MORMAC 


For Watch Dials, Watch Movements, and 
Watcheases. 
Claims use since Dec. 15, 1928. 


Ser. 280,827. THE CANDO CorP., Cambridge, 
Mass. Filed. March 16, 1929. 


BPNDOE 





For Polishing Paste, Powder, or Liquid for 
Use on Metals including Precious Metals, 
Glass, Porcelain Enamels, Jewelry, and 
Leather and as a Hand Cleaner. 

Claims use since May 1, 1895. 


DESIGNS 
78,396. CLOCK DIAL. JoHN H. JANSSEN, 





New Orleans, La. Filed July 10, 1928. 
Serial 27,441. Term of patent 7 years. 
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May 9, 1929 
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Trade-Mark Registrations Granted 
Issue of April 30, 1929 


11,733—Title: EXPERT WATCH REPAIR. 

ING. For Watch Crystals. STANDARD 
UNBREAKABLE CRYSTALS, INC., New York, 
Published Feb. 1, 1929. 


11,734.—Title: STANDARD UNBREAK- 
ABLE FANCY WATCH CRYSTALS, 
For Watch Crystals. STANDARD UNn- 
BREAKABLE WATCH CRYSTALS, INC., New 
York. Published Feb. 1, 1929. 


11,735.—Title: STANDARD UNBREAK- 
ABLE WATCH CRYSTALS, INC, 
CARD NO. 2 NEW NUMBERS. For 
Watch Crystals. STANDARD UNBREAK- 
ABLE WATCH CRYSTALS, INC., New York, 
Published Feb. 1, 1919. 


Issue of April 23, 1929 (Continued) 


255,373. NECKLACES, BRACELETS, EAR- 
RINGS, FINGER RINGS, BROOCHES, 
BAR PINS, AND ORNAMENTAL HAT- 
PINS AND PINS FOR DRESS ORNA- 
MENTS, ORNAMENTAL PINS AND 
BUCKLES FOR DECORATING HATS, 
ORNAMENTAL SHOE BUCKLES, AND 
HAIR ORNAMENTS, SUCH PINS, 
BUCKLES, AND ORNAMENTS BEING 
MADE WHOLLY OR IN PART OF OR 
PLATED WITH PRECIOUS METAL. 
COHN & ROSENBERGER, INC., New York. 

Filed Oct. 20, 1928. Serial 274,036. PUB- 

LISHED FEB. 5, 1929 

255,587. ARTICLES OF JEWELRY FOR 
PERSONAL WEAR, NOT INCLUDING 
WATCHES, ISRAEL FEINGOLD, New York. 

Filed Dec. 4, 1928. Serial 276,257. PUB- 

LISHED FEB. 12, 1929. 


255,588. ARTICLES OF JEWELRY FOR 
PERSONAL WEAR, NOT INCLUDING 
WATCHES. DAVID BEHRMAN, New 
York. 

Filed Dec. 4, 1928. Serial 276,244. PUB- 

LISHED FEB. 12, 1929. 











Consular Notes 


A Bremen, Germany, firm, seeks an 
agency for jewelry, gold and silverware, 
and is also in the market for clocks. 
Additional information can be obtained 
by referring to File 38031 of the Bureau 
of Foreign and Domestic Commerce, 
Washington, D. C., or any of its 
branches. 

* s . 

The Department of Commerce has 
been advised by J. H. Ehlers, Assistant 
Trade Commissioner at Tokyo, that the 
Japanese import duty of 100 per cent 
on luxury articles has been reduced, 
effective April 1, to 40 per cent in the 
case of stones and manufactures thereof 
not otherwise provided for in the tariff, 
excluding those unworked or simply 
split and others unsmoothed, unpolished, 
or uncarved. 








The Roberts Jewelry Co., Springfield, 
Ohio, has moved from its old site at 20 
E. High St. to new quarters at 18 E. 
High St., near the Liberty Theater. C. R. 
and H. Glenn Roberts, owners of the 
business, have been Springfield jewelers 
for the last 25 years. 











